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BUFFALO LOCAL AGENTS 
STRONGLY FIGHT MOVE 
FOR A MUNICIPAL FUND 


J. W. Rose Points Out Fallacy of 
So-Called Self Insurance 
Before the City Council 


EXPECT FURTHER HEARINGS 


Producers Contend It Is Grossly 
Unfair to Expose Taxpayers to 
Possible Additional Levies 








A proposal that the city of Buffalo, 
N. Y., underwrite .all its own fire insur- 
ance and possibly some forms of cas- 
ualty coverage met with strong opposi- 
tion when a public hearing on the sub- 
ject was held November 6 before the 
council of that municipality. 

J. W. Rose, president, and H. H. Rice, 
vice-president, of the Buffalo Associa- 
tion of Fire Underwriters, protested 
strongly against such action on the 
ground that the city’s entry into the in- 
surance business not only is unwarranted 
but is improper in that the risks in- 


volved are greater than. should be car- ° 


tied when public funds are involved. Mr. 
Rose spoke of the destruction of the 
million dollar Masten Park High School 
in Buffalo to prove his contentions. He 
is one of the leading local agents in 
New York state and is a former presi- 
dent of the State Association, in addi- 
tion to being on the executive commit- 
tee now of the National Association of 
Insurance Agents. 


Agents Ask Survey of City Insurance 


One suggestion of the underwriters 
was that the city make a complete sur- 
vey of the insurance question before 
taking any action. The council took this 
suggestion under consideration but did 
not promise to do as asked. It is ex- 
pected that additional hearings will be 
held before any permanent policy is 
adopted. Mayor Charles E. Roesch of 
Buffalo has indicated he wants a muni- 
cipal insurance fund but although this 
hi a stiggestion of his message when 
ne took office on January 1 of this year 
It has not been acted on to date ex- 
cept for the hearing of last week. 

In contrast to this move by the local 
8overnment in Buffalo the Erie County 
authorities, in which county Buffalo is 
ie recently renewed the entire line 
og insurance on county property 
bi the stock companies. This risk with 
otal Insurance of over $11,000,000 car- 
din? bremium of $98,000. Those han- 
fee the municipal coverage decided 
th er full consideration of the question 
ee ctock ri insurance protection was 

T Sater than an -i 
might. be. y self-insurance fund 

€nouncing self-insurance as really no 
(Continued on Page 30) 

















PHOENIX 


Assurance Company, Ltd. 
of London 


150 William Street, New York 


A Corporation which has stood the test 
of time! 148 years of successful business 
operation. World-wide interests. Abso- 
lute security. 








Excellent Service and Facilities 


PHOENIX 


Indemnity Company 


55 Fifth Avenue, New York 
Metropolitan Department, 150 William Street 
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THE RED CROSS 
ROLL CALL 


i ers kinship between the work of the 
life underwriter and the humanitarian beneficence 
of the Red Cross,—a kinship which should make 
life insurance men and women peculiarly sympa- 
thetic to the annual roll call of that great and greatly 
deserving organization. If the Red Cross were sud- 
denly blotted out, the always appalling total of 
human misery would be appallingly increased. 
All civilized mankind honors this ministry which 
is one of the finer flowers of civilization. Its blessed 
presence is proof and prophecy of the evolving 
nobility of mankind. 

We join with all others in the life insurance 
realm, whether corporate or individual, who are 
publicizing, by the printed word or orally, the 
reminder that the American Red Cross is now 
holding its Annual Roll Call, and is inviting the 
people of the land to renew or to establish their 
support of a work that usually is imperatively 
necessary and always is efficiently done. 





THE PENN MUTUAL LIFE INSURANCE CO. 
Philadelphia 


Independence Square 





Founded 1847 
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RENEWAL COMMISSIONS HELD 
TAXABLE WHEN ASSIGNED AS 
GIFT IN J. J. PARKER CASE 


New York Life Man Had Given 
“Nylic” Participation to 
Wife 
SEVERAL POINTS INVOLVED 


Validity of Such Assignments 
Discussed; Position of 
Company 








An interesting point, not decided here- 
tofore, involving the taxability of re- 
newal commissions when assigned to an- 
other has been decided by the Federal 
District Court at Cleveland. The late 
John J. Parker, for years one of this 
country’s most prominent agents and at 
the time of his death last December 
counselor-at-large for the New York 
Life at Cleveland, had, during his life- 
time, assigned his renewal commissions 
and his interest in the funds of “Nylic” 
to his wife. Suit was brought for re- 
covery of the tax but the Federal Court 
has now decided that the income from 
this source is taxable. 


Upholds Right to Assign Renewals 


In 1906 Mr. Parker made a gift to 
his wife of his renewal commissions and 
his interest in “Nylic” funds making an 
assignment of them to her. An interest- 
ing point about the case is that the de- 
cision goes into the question of whether 
an assignment of the kind is valid and 
can be sustained. On this point the 
court said: 

“I think that Mr. Parker, being an 
agent for an insurance company, and as 
such entitled to receive a monthly bonus 
dependent upon his length of service, 
and the amount of insurance he had 
written in previous years, out of a fund 
in the hands of his company, and also 
to renewal commissions, viz., a percen- 
tage of renewal premiums paid on poli- 
cies which he had secured, had an in- 
terest which was assignable, even though 
his rights were contingent and to be en- 
joyed in the future. He had much more 
than a mere possibility of future gain.” 

The court even included straight re- 
newal commissions within the designa- 
tion. “I think it is true,” said the court, 
“even of renewal commissions not earned 
when the assignment was made, includ- 
ing those accruing with respect to poli- 
cies written afterwards. They grew out 
of his agency contract under which he 
acted in securing the business and which 
fixed the commissions.” 

Touching on the legality of the assign- 
ment in question the court further said: 

“The assignment, being of moneys to 
become due in the future, was not good 
at law, but if effective at all, operated 
as an equitable assignment. And the 
question is whether it can take effect as 
such or will be aided in equity. 

“The sole consideration for the as- 


(Continued on Page 14) 
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FIRST CLASS INVESTMENT 
22 ANNUAL DEPOSITS 
38 YEARS PROTECTION 


FAMILY INCOME POLICY 


$100 PER MONTH 











$ 10,000.00 AGE 27 DIVIDEND ACCUMULATION PLAN 
Investment : Pe sass 

In 22 years policy becomes paid-up and matures at age of 65 for........ $10,000.00 

Feature ee ee 5531.0 

ihe ics Vc vigeAhy. Sone re eee eae $ 4,469.00 

Easy Payments Quan pie. oR ae 65.80 








PART II 


(Dividends based on current rate of 5%) 


From the date of death until 20 years from the date of the policy and then $10,000 cash or the equivalent 
life pension to beneficiary. 





Protection 
Feature 


A 


























: Your Family The Total The Face Of The Total 
If you Die Will Receive Income Plus The Policy Amount 
During The Monthly For Dividends Payable * Payable 

Years Shown | Will Amount To Amounts To Will Be 

Ist policy yr. $137.40 $30,711.60 $10,000 $40,711.60 

ana Sy 136.60 29,062.80 10,000 39,062.80 

ra 7 135.80 27,423.60 10,000 37,423.60 

4th “ " 134.90 25,794.00 10,000 35,794.00 

<a > 133.99 24,175.20 10,000 34,175.20 

6th * ™ 133.00 22,568.40 10,000 32,568.40 

ree, . 132.10 20,972.40 10,000 30,972.40 

8th * * 131.10 19,387.20 10,000 29,387.20 

th * 3s 130.10 17,814.00 10,000 27,814.00 

10th “ = 129.00 16,252.80 10,000 26,252.80 
Lith“ ~ 127.90 14,704.80 10,000 24,704.80 
12th “ * 126.90 13,170.00 10,000 23,170.00 
13th.“ as 125.70 11,647.20 10,000 21,647.20 
leh. * 3) 124.50 10,138.80 10,000 20,138.80 
a 123.30 8,644.80 10,000 18,644.80 
— “ = 122.00 7,165.20 10,000 17,165.20 
eS 120.80 5,701.20 10,000 15,701.20 
18th “ nt 119.590 4,251.60 10,000 14,251.60 
wee 118.10 2,817.60 10,000 12,817.60 
20th * - 116.70 1,400.40 10,000 11,400.40 








Massachusetts 


* Additional Income from Dividend Accumulation Plan not included. 
The above figures do not include results from disability or double indemnity. 





Mutual 
Product 





—Organized Service— 








THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 West Thirty-Fourth Street, New York City 


Leyendecker Branch, 225 Broadway, Telephone: Barclay 3670 


Telephone Chickering 2384 
: White Plains Branch. 226 Main Strtet, Telephone: White Plains 9086 
John Street Branch, 60 John Street, Telephone: John 4107 
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UNEMPLOYMENT INSURANCE Now 


%, 


Schemes Expected to be Featured in State 


Legislatures; Plans That Have Been Up 


In The Past; Subject Live One In Canada 


Unemployment insurance is expected 
to occupy a more conspicuous place in 
public discussion and before legislative 
bodies in this country during the coming 
winter than ever before. The unem- 
ployment situation has received a tre- 
mendous amount of publicity during re- 
cent months and was featured in the 
recent political campaign. 


During the past decade there have 
been many bills introduced in legisla- 
tures of the different states containing 
some unemployment insurance feature 
but no bill has as yet been enacted by 
any state. Probably the so-called Huber 
bill introduced several years ago in the 
Wisconsin legislature came nearest to 
adoption. 


Subject Live One in Canada 


The project of unemployment insur- 
ance has gained more headway in Can- 
ada than it has in the United States. 
Early this year Premier Mackenzie King 
said that Canada would eventually have a 
system of unemployment insurance and 
among the subjects that the recently 
formed Social Insurance Commission of 
Quebec is charged by the Provincial 
Cabinet with studying and reporting 
upon is unemployment systems in other 
countries. The president of this new 
commission is Eduard Montpetit. 


In April last year the government of 
British Columbia appointed a royal com- 
mission to investigate the feasibility of 
establishing compulsory health insurance 
in that province. This has been favor- 
ably reported upon by the commission 
ma preliminary survey of the subject 
and the interest in the royal commis- 
sion’s work has stimulated discussion of 
unemployment insurance in that prov- 
Ince. Recently there was a gathering 
at Winnipeg of representatives of cities, 


* formed throughout the country. 


provinces and municipalities of western 
Canada for the discussion of a possible 
Dominion system of unemployment in- 
surance. It was planned to call an inter- 
province and Dominion conference on 
the subject and a permanent executive 
was appointed for the organization. The 
Alberta legislature has endorsed a plan 
for a Dominion system of unemploy- 
ment insurance. 
Other Nations Have Systems 

According to available information 
there are seventeen nations throughout 
the world which have some form of un- 
employment insurance effecting approx- 
imately 48,000,000 workers. Some of 
these systems function through trade 
union organizations, some are contrib- 
utory and some are extremely limited in 
the coverage provided. 
Metropolitan Backed Group Unemploy- 

ment Insurance 
The Metropolitan Life in 1919 and 


IN SPOTLIGHT 


again in 1923 endorsed a_ proposed 
amendment to the New York insurance 
laws to permit the writing of unemploy- 
ment insurance by life insurance compa- 
nies. The legislation was not adopt- 
ed and has not since been presented 
again. It was understood at the time 
that unemployment insurance would be 
handled on the group plan only follow- 
ing closely the lines of group life in- 
surance. There is no settled experience 
upon which to base the project but it 
was understood at the time that the 
Metropolitan Life was willing to do some 
experimental and pioneering work in de- 
veloping unemployment insurance, fitting 


it into the group plan as used by Amer- 


ican employers of labor. 
Nature of American Proposals 
Three main types of unemployment 
pay legislation have been proposed in 
the United States, namely: 
Contributory—Providing for payments 


Company Officers Active In 
Employment Relief Groups 


The insurance business is well repre- 
sented in the different organizations for 
unemployment relief that have been 
In the 
East one of the most ambitious efforts 
along this line is the Emergency Em- 
ployment Committee headed by Seward 
Prosser, chairman of the board of the 
Bankers Trust of New York, which plans 
to raise $6,000,000. The life insurance 
section of the committee has as chair- 
man Frederick H. Ecker, president of the 
Metropolitan Life; Wilfred Kurth, pres- 
ident of the Home Insurance Co., is 
chairman of the fire insurance section; 
and R. R. Brown, president of the Am- 


erican Surety, is chairman of the casu- 
alty and surety section. 

Hamilton Heads New Jersey Group 

Many of the most prominent business 
and welfare leaders and large employ- 
ers of labor of New Jersey met in New- 
ark last week and formed the Advisory 
Committee on Employment Problems for 
the purpose of studying the employment 
situation, planning relief for the unem- 
ployed and reorganizing public employ- 
ment agencies 

The chairman of the general committee 
is Willard I. Hamilton, vice-president of 
The Prudential and president of the 

(Continued on Page 4) 


into an insurance fund by workers, em- 
ployers and the state. The most promi- 
nent advocate of this type of provision 
is Governor Roosevelt of New York. Of 
the fifteen bills introduced in various 
states during the past fifteen years only 
two have provided for such joint con- 
tributions—the New York bill and the 
first Massachusetts bill. 

Non-Contributory—The second Massa- 
chusetts bill and bills proposed in Wis- 
consin, Minnesota and Connecticut all 
put the cost entirely on the last em- 
ployer. 

Public Taxation—The plan of The 
People’s Lobby is, apparently, non-con- 
tributory in character since no reference 
to contributions by either employers or 
workers to any joint fund appears in 
the brief. In addition, however, to be- 
ing non-contributory, this plan differs 
materially from other American non- 
contributory proposals since it does not 
place the entire burden upon the em- 
ployers, but states that the necessary 
funds are to be secured “by taxing large 
unearned incomes ... heavy surtaxes on 
large incomes . . . two billion dollars a 
year of the unearned income of Amer- 
ica’s multi-millionaires for such insur- 
ance benefits.” 


Arguments Put Forward For One Bill 


Among the arguments for the Huber 
bill in Wisconsin, which was finally de- 
feated by a narrow margin, were the 
following: 


It would have the same effect as com- 
pensation insurance. It would remove 
the incentive to workers to limit their 
efficiency through fear of working them- 
selves out of a job. It would remove the 
fear of unemployment which is one of 
the principal causes of industrial unrest. 
It would insure unemployment compen- 
sation to workmen during slack times in 
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Insurance Executives Tackle Unemployment Problem 
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the same way that dividends are paid 
during periods of depression. It would 
help the farmers of the state since pur- 
chasing power of workmen would not 
cease during periods of unemployment. 
It would take the risk of unemployment 
away from workers and put it squarely 
upon the employers, where it belongs. 


Bills That Have Been Before 


Legislatures 


Following is a synopsis of bills that 
have been introduced in the various 
states during the past ten years contain- 
ing mention of unemployment insurance. 
None were enacted. 

1921 
New York H. 796 (Orr)— 
Enacting the Social Insurance Law, 
establishing a system of compulsory 
insurance for benefit of employes in 
cases of old age, unemployment, 
death, sickness and accident, not 
covered by workmen’s compensation ; 
creating the health insurance com- 
mission and appropriating $200,000. 
1922 


Massachusetts H. 278. 

New York S. 584 (Seidel)— 
Establishing a system of compulsory 
insurance to furnish benefits for em- 
ployes in case of old age, unemploy- 
ment, death, sickness and accident 
not covered by workmen’s compen- 
sation and appropriating $200,000. 
(To Labor and Industry Committee 
—Died.) 

1923 


Minnesota S. 248 (Boylan)— 
A bill for an act relating to the pre- 
vention of unemployment by com- 
pensating working men and women 
while they are temporarily unem- 
ployed, and providing penalty for the 
violation thereof. 

Wisconsin—Bill by Huber— 

The Senate Committee on Education 

and Labor in its 1929 report said: 
“Fifteen bills dealing with unem- 
ployment insurance have been intro- 
duced in six state legislative bodies 
since 1915, and none of them has 
been successful. Probably the so- 
called Huber bill, introduced in the 
Wisconsin legislature, came nearest 
to adoption, and its author, Dr. Com- 
mons, advised your committee that it 
‘was as dead as anything could be.’” 


1924 
New York S. 958 (Hastings) H. 1133 
(Phelps)— 

Amends section 70, adds new section 
101-e Insurance Law, authorizing un- 
employment insurance (Senate bill 
passed Senate 4/2. Referred to As- 
sembly Insurance Committee 4/7). 

Pennsylvania H. 1100 (Miller)— 

: An act relating to the prevention of 
unemployment by compensating 
working men while they are tem- 
porarily unemployed, and providing 
penalties. 

1925 
Minnesota H. 993 (Starkey & McDon- 
ough)— 
A bill for an act relating to the pre- 
vention of unemployment by com- 
pensating workmen while tempora- 
rily unemployed, providing penalties 
and making an appropriation of fees 
and providing a method whereby the 
payment of such compensation shall 
be insured. 
1926 

New York H. 21 (Cuvillier)— 
Amends section 70, adds new sec- 
tion 101-e, Insurance Law, authoriz- 
ing group unemployment insurance 
for not less than fifty employes after 
continuous service of not less than 
one year (To Ins. Com.—died). 


1927 
New York A. 38 (Cuvillier)— 

Amends section 70, adds new section 
101-e, Insurance Law, authorizing 
group unemployment insurance for 
not less than fifty employes after 
continuous service of not less than 
one year (To Ins. Com—died). 

1928 


Massachusetts H. 254 (Sawyer)— 
An act relative to creating an Em- 
ployment Insurance Commission and 


an Employers’ Mutual Employment 
Insurance Co. and establishing a sys- 
tem of unemployment insurance. 
New York A. 1345 (Doyle)— 
An act to amend the labor law, in 
relation to unemployed persons, cre- 
ating the unemployment commission 
and making an appropriation there- 
for (Motion to discharge Com. lost). 
Congress S. 4307 (Wagner)— 


A bill to provide for the emergency 


construction of certain public works 
for the relief of unemployment dur- 
ing the periods of business depres- 
sion. 

Congress H. R. 12205 (Berger)— 

To authorize the establishment of a 
Bureau of Unemployment Insurance 
in the Department of Labor, to pro- 
vide for the creation of a system of 
compulsory unemployment insurance 
for the purpose of insuring wage- 
workers against the hardships caused 
by unemployment, and for other pur- 
poses. 
1929 

Connecticut S. 344— 

An act concerning the creation of 
an Employment Insurance Commis- 
sion and an Employers’ Mutual Em- 
ployment Insurance Co., and to pro- 
vide a system of unemployment in- 
surance and directing certain appro- 
priations, 

Massachusetts H. 937 (Hearn)— 
Resolve for an investigation by a 
Special Commission relative to ways 
and means of alleviating distress 
caused by unemployment, and to 
consider the question of insurance 
against unemployment. 

Massachusetts H. 991 (Sawyer)— 

An act relative to creating an Em- 
ployment Insurance Commission and 
an Employers’ Mutual Employment 
Insurance Co. and establishing a 
system of unemployment insurance. 

New York H. 41 (Cuvillier)— 
Establishes compulsory insurance 
system for employers in case of old 
age, unemployment, death, sickness 
and accident, not covered by work- 
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BERKSHIRE LIFE INSURANCE COMPANY is _ justly 
proud of its record for past year. 
The marked gain of insurance in force has resulted principally 
from the success and efforts of its loyal field force. 
New policy contracts—keeping pace with public demand. 
“ASK ANY BERKSHIRE AGENT.” 
BERKSHIRE LIFE INSURANCE COMPANY 
Incorporated 1851 
PITTSFIELD, MASSACHUSETTS 


1930 





men’s compensation law, and for the 
dependents and maternity benefits; 
creates health and insurance com- 
mission and appropriating $200,000. 
(Amended and recommitted—died.) 
Wisconsin A. 276 (Nixon)— 

To create sections 108.01 to 108.20 of 
the statutes, and to amend sub-sec- 
tion 9-a of section 101.10, sub-section 
5 of section 201.04, and section 205.01 
of the statute, relative to the preven- 
tion of unemployment by compen- 
sating workmen which are tempo- 
rarily unemployed, providing profits, 
and making an appropriation of fees. 


1930 
New York H. 9 (Cuvillier)— 

Establishes compulsory insurance for 
employes in case of old age, unem- 
ployment, death, sickness and acci- 
dent, not covered by workmen’s 
compensation law, and for depend- 
ents and maternity benefits, creates 
health and insurance commission and 
appropriating $200,000. (Amended 
and recommitted—died.) 





Executives Active 


(Continued from Page 3) 


State Chamber of Commerce. One of 
those present at the conference and giv- 
ing active support to the new undertak- 
ing was Edward D. Duffield, president 
of The Prudential. 

Two million days’ employment, at 
wages of $3 a day for unemployed heads 








WANTED 


AN ORGANIZER 


If you have organizing ability 
and are interested in applying it 
in selecting and training men to 
sell life insurance, we have an 
excellent opportunity for you. 
Compensation commen 
surate with ability. Write, giv- 
ing full details. 
Box 1151 
The Eastern Underwriter 





110 Fulton St., New York 
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Other Titles 
in the McGran- 
Hill Insurance 


Series, 
Ralph H. Blanchard, 
Editor 





Mowbray — Insurance. 
639 pages, se, 


Michelbacher — Cas- 


Reed—Adjustment of 
Fire Losses. 425 pages, 
51x8, $4.00 
Winter—Marine Insur- 
ance. 485 pages, 


KNow LIFE INSURANCE 
as Experts know it! Get this book 


OW the life insurance business, in all its phases, oper- 

ates—from the organization of a life insurance company 

and a description of life insurance policies and their 
uses to the regulation and taxation of life insurance compa- 
nies and legal aspects of life insurance—it is practical infor- 
mation of this sort that is presented in this book. 


Second Edition— 


Life Insurance 
By Joseph Maclean 


Associate Actuary, Mutual Life 
Insurance Company of New York 


544 pages, 5¥%2 x 8, $4.00 
Recommended for reading by the Insurance Institute 


HIS is an authoritative, complete, but not too technical, 

treatment of the business of life insurance. i 
what is done by all phases of life insurance including: selec- 
tion of risks and sub-standard risks—relative merits of the 
assessment system and the level premium system—the uses 
of life insurance for business purposes—the uses of various 
types of policies—the American experience table of mortality 
—calculation of premium 
reserves and of how the life insurance salesmen. can make 
use of the reserves arguments. 
other practical discussions that will help you know life insur- 
ance as experts know it. 


— — McGraw-Hill FREE EXAMINATION Coupon — — 
McGraw-Hill Book Co., Inc., 
370 Seventh Ave., New York. 


Send me postpaid for 10 days free examination: 
Maclean—Life Insurance, $4.00. 


of America 


It explains 


rates—the whole problem of 


And there are hundreds of 
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I agree to remit for the books or return them postpaid within 
10 days of receipt. 
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of families in New York during the 
winter months constitutes the commit- 
tee’s relief program. Wages will be dis- 
bursed by the principal family welfare 
agencies in the five boroughs for work 
that would not otherwise be undertaken 
this winter. 

Funds will be sought from individuals, 
from corporations and in smaller gifts 
from employes who will authorize the 
treasurers of their companies to deduct 
a certain amount, approximately one- 
half a day’s salary a month, from their 
pay. 

Initial efforts in solicitation of large 
gifts have encouraged the committee to 
proceed with immediate placing of job- 
less men and women at work in city 
parks and other non-profit-making insti- 
tutions. Approximately 3,000 men and 
women have been assigned to jobs pay- 
ing sufficient funds to allow them to 
maintain their families and to regain 
their independence. : 

The Emergency Employment Commit- 
tee was organized this autumn when tt 
became evident that conditions caused 
by unemployment were such that the 
burden upon the ordinary relief organt- 
zations would be greater than their nor- 
mal budgets could bear. The original 
plan of the committee was to raise by 
public subscription at least $150,000 a 
week to be equally divided between two 
agencies for the provision of jobs in the 
parks and non-profit-making institutions 
for the unemployed of Manhattan and 
the Bronx. As the result of conferences 
with representatives of all the important 
relief agencies of the city, however, the 
original plan has been greatly enlarged. 
The present plan brings together relief 
agencies representing all races and 
creeds and the objective is to provide 
jobs, as far as possible, for the unem- 
ployed in all five boroughs of New York. 

The following agencies are now we 
ing with the committee: Manhattan an 
the Bronx, Catholic Charities of the 
Archdiocese of New York, Charity Or 
ganization Society, Jewish Social Serv- 
ice Association, the New York Re 4 
ciation for Improving the Condition ° 
the Poor; Brooklyn, the Brooklyn Ass? 
ciation for Improving the Condition 
the Poor; United Jewish Aid Societies © 
Brooklyn; Queens, Family Welfare °° 
ciety of Queens; Richmond, Staten 
Island Social Service, Inc. 

Seward Prosser, chairman of the xt 
mittee, has announced that pledges & 
gifts have already been received ion 
insure the first $1,000,000 for the pairs 
of the committee. The need, en 
is expected to increase rapidly am 
is not likely that it will reach its Pe 
until mid-winter. to 

The city-wide canvass for funds : 
provide 2,000,000 days of employment 4 
$3 a day will begin on November 17. - 
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N. Y. Insurance Society 
Starts Courses Today 


LIFE INSURANCE FUNDAMENTALS 





Well Known Life Company Executives 
Will Lecture; Course Especially Prac- 
tical for Clerical Employes 





The courses in- life insurance of the 
Insurance Society of New York for the 
winter of 1930-1931 are beginning today. 
Two courses of lectures are to be given 
this year, one to be delivered from 5:00 
to 6:00 p. m. on Friday of each week 
at No. 100 William street and the other 
at the same time at No. 85 John street. 
The first year course provides an intro- 
duction to the major principles and prac- 
tices of life insurance, while the second 
year course offers instruction by special- 
ists in the more detailed aspects of these 
major principles and practices. 

The Society’s committee, of which R. 
C. Neuendorffer, secretary of the Guard- 
ian Life, is chairman, wishes to empha- 
size the fact that the courses are gen- 
eral in nature, although they impart the 
fundamentals of the business to all ambi- 
tious to learn. The text book used will 
be Joseph B. Maclean’s “Life Insur- 
ance. 

Among those who will lecture will be: 
Joseph B. Maclean, associate actuary of 
Mutual Life; Walter G. Bowerman, as- 
sistant actuary of New York Life; John 
S. Thompson, vice-president and mathe- 
matician of Mutual Benefit Life; R. C. 
Neuendorffer, secretary of Guardian 
Life; Samuel Milligan, third vice-presi- 
dent of Metropolitan Life; Nelson B. 
Hadley, chief examiner of life companies, 
New York State Insurance Department; 
Harry C. Bates, assistant general coun- 
sel of Metropolitan Life; Henry Moir, 
president of United States Life; James 


D. Craig, actuary of Metropolitan Life; 

and Max C. Fisher, supervisor of the 
agency instruction division, Metropoli- 
tan. 

It is thought that the courses should 
be particularly helpful to those engaged 
in clerical occupations in the home of- 
fices. The specialized functioning which 
the present day finds in a large life in- 
surance office calls for the supplementing 
of practical experience by a bird’s eye 
view of life insurance organization as a 
whole. 





PAY CLAIMS “ON THE SPOT” 


Western & Southern Acts Quickly in 
Mine Disaster in Ohio to Relieve 
Distress of Survivors 
When word of the mine disaster on 
the Sunday Creek Coal Co. property at 
Millfield, O., reached the Western & 
Southern Life at Cincinnati, C. F. Wil- 
liams, vice-president of the company, dis- 
patched representatives to the mine to 
pay all claims on the miners’ lives “on 
the spot.” Forty-five claims were paid 
immediately, amounting to $41,819. - All 
policies carried double indemnity for ac- 
cidental death and were of timely as- 
sistance to the victims’ bereaved families 

and dependents. 








ADDRESSES PENNELL AGENCY 


Frank J. Mulligan of the John C. Mc- 
Namara Organization of the Guardian 
Life in New York City and well known 
among the life insurance fraternity in 
the city for his activities in behalf of 
the Life Underwriters’ Association, ad- 
dressed the Frank W. Pennell agency 
of the State Mutual Life on Monday 
morning. His subject was “Prospecting.” 





ILLINOIS LIFE CONVENTION 


The twenty-second annual convention 
and banquet of the Home State Agency 
of the Illinois Life will be held on Sat- 
urday, January 3, at the Stevens Hotel, 
Chicago. 


Plan to Trap Twisters 
Among Chicago Agents 


USE BETTER BUSINESS BUREAU 





Trained Shoppers of Bureau May Be 
Used to Ferret Out Rebaters in 
New Campaign 





The Better Business Bureau of Chi- 
cago is planning, in co-operation with 
the better practices committee of the 
Chicago Association of Life Underwrit- 
ers, to use the trained corps of shop- 
pers of the Bureau to trap the twisters 
and rebaters among the life insurance 
agents of Chicago. This fact was dis- 
closed in a talk last week before the 
annual sales congregs of the Chicago As- 
sociation of Life Underwriters by George 
Lytton, prominent Chicago merchant and 
first president of the Chicago Better 
Business Bureau, who personally car- 
ries more than $2,000,000 of life insur- 
ance. 

He pointed out that agents injure the 
business by rebating because they thus 
center the attention of the prospects 
upon the cost and not upon the service 
of life insurance. He said that the Bet- 
ter Business Bureau is planning to ferret 
out the rebaters of the city and expose 
them by having its trained corps of shop- 
pers buy life insurance and try to obtain 
rebates. Following the meeting many 
of the managers expressed opposition to 
the idea that “snoopers” would be used. 
_ Mr. Lyton, with reference to twist- 
ing, cited an experience of his own 
whereby he withdrew the cash value on 
$200,000 of life insurance at the advice 
of an agent that this cash value invest- 
ed would yield enough to maintain the 
new insurance. He immediately lost the 
cash value in the stock market, he ad- 
mitted. 

An enlightening talk on business in- 


surance was given by Leon Gilbert Si- 
mon, president of the Life Underwriters’ 
Association of New York City, who said 
that the average business policy is only 
$8,000 and that the writing of this line 
is possible for every agent. He con- 
ducted an open forum on business in- 
surance problems. 

E. B. Thurman, Chicago general agent 
of the New England Mutual, spoke in 
place of his uncle, Oliver Thurman, vice- 
president of the Mutual Benefit, on pros- 
pecting. He described this as probably 
the most important factor in life insur- 
ance selling. 

Louis M. Crandall of Norwich, Conn., 
New England Mutual Life, who is es- 
pecially successful in application writing, 
told the agents how to write a policy per 
call. It was announced that he had writ- 
ten $36,000 of business in sixteen appli- 
cations in his home town by wire the 
day of the congress and had topped off 
the day’s work by writing an applica- 
tion for $5,000 in Chicago, a strange city. 





N. J. PENSION HEARING 
Civic Bodies leciteudl te Meeting at City 
Hall in Newark Tonight; Other 
Meetings Scheduled 


Life insurance officials and underwrit- 
ers, representatives of fraternal organi- 


zations and other civic bodies have been 
invited to attend the first hearing of the 
New Jersey State Pension Survey Com- 
mission which will be held this evening 
in the Second District Court room of sthe 
city hall of Newark. The hearing will 
provide opportunity for expression of 
opinion by north New Jersey residents 
on use of public funds for aiding the 
aged. Later hearings will be held in 
Trenton and Camden. The meeting was 
originally set to be held in the Indus- 
trial building in Newark, but since the 
announcement has been made of the 
meeting there has been such a wide- 
spread interest in the affair it was found 
necessary to locate larger quarters. 











The Insurance Man abhors the experiences of “Hanging Out” his shingle and 


failing to secure clients. 


. . 10 . 
The men of this Agency in 1930 have 51 — more clients than 


NATURE ABHORS A VACUUM! 


they had last year at this time. 


THERE’S A REASON 


J. ELLIOTT HALL AGENCY 


Penn Mutual Life Insurance Company 
New York 


50 Church Street 
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No SHIP MAY LEAVE its port without life- 
boats to care for its passenger capacity. Milk 
may not be marketed without first being 
subjected to the strictest sanitary tests. Fac- 
tories may not operate unless fully meeting 
all Fire Bureau specifications. In these and 
numerous other fields of activity, at the 
sacrifice of productive space and at great 
expense of installation and maintenance, 
business must provide safety for those it 
serves and those it employs. 

In such ways does the law recognize the 
responsibility of public servants. Even 
though the need for safety devices may 
never arise, the lives and property of citi- 
zens must be protected. But the individual 
is a law unto himself, an entity, free to guard 


Specified by Law is a vivid insurance message of interest to any one. It is the ninth in 
the AEtna's 1930 series of Saturday Evening Post advertisements and is especially effective in 
cultivating public understanding of insurance and of paving the way for the salesman’s call. 


fAAtna Life Insurance Company 


Connecticut 


or leave defenseless himself and his posses- 
sions. Only the laws of reason and fore- 
sight dictate complete protection of one’s 
home, business, health, earning capacity 
and life. = 

With this end in view, our common sense 
and logic have banded us together into the 
greatest protective institution of modern 
times. Through insurance, at any time of 
need, we may rely upon the support of the 
united strength of many. Fire may raze our 
home, drought ruin our crops, accident or 
disease cut off our earning power without a 
moment’s notice. Train wreck or marine 
disaster may destroy the most valuable ship- 
ment of merchandise. But through insurance 
all our life values and our property values 





may be maintained in face of every danger 
through an assured indemnification of loss. 

The safety device of insurance makes the 
uncertain certain. For a great staggering loss 
that may come in the future, it substitutes a 
comparatively small regular payment in the 
form of an insurance premium. Only in this 
way can the individual assume the costs of 
risk-bearing and so shoulder his full share 
of responsibility. 

How best can you protect your own life 
value and your varied property interests? 
Backed by generations of insurance expert- 
ence and gigantic resources, more than 
22,000 Etna representatives, located in 
every section of America, are ready at all 
times to give you expert insurance counsel. 
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GETS MANY CONGRATULATIONS 


Dr. Perry S. Allen 
Dies At Age of 76 


SUDDEN ATTACK OF _ GRIPPE 





Biscay’s Feat of Writing 31 Industrial 
and 9 Ordinary Apps in 
One Week 
More attention has been attracted to 
the field experiences of Charles M. Bis- 
cay of the Western & Southern when 
he went out “on debit” again after years 
of experience as a company executive 





Philadelphian Was President of Presby- 
terian Ministers’ Fund, the First Life 
Insurance Organization in America 





“Net Results-- sei 


the True Measure of Progresse 


The Rev. Perry S. Allen, for thirty- 
six years president of the Presbyterian 
Ministers’ Fund, the first life insurance 
company in America and today the old- 
est in the world, died suddenly last Sat- 
urday morning .at his home, No. 135 
South Eighteenth street, Philadelphia, 
after a sudden attack of grippe. He 
was seventy-six years of age. 

‘The Presbyterian Ministers’ Fund be- 
gan in 1717 when a fund for “Pious 
Uses,” the relief of ministers’ widows and 
orphans, was organized in Philadelphia. 
In 1759 Thomas and Richard Penn ob- 
tained a charter from King George to 
organize the Presbyterian Ministers’ 
Fund, under which name it has contin- 
ued to the present day. It has always 
been operated on the mutual plan, spe- 
cializing exclusively in the protection of 
the families of the ministers of Evangeli- 
cal denominations. Notwithstanding its 
limited field of operations it has en- 
joyed a steady and very satisfactory 


The theme of the joint meeting of the Association of 
Life Agency Officers and the Life Insurance Sales Research 
Bureau is well selected. Discussion of it will prove intensely 
interesting and immensely valuable to the institution of Life 
Insurance. 


The Guardian applies this measure to its own progress.* 


*Last year, The Guardian’s gain in ordi- 
nary life insurance in force was 11.6% of 
its total in force at the beginning of 1929 
—the third highest ratio among the lead- 
ing companies writing only ordinary insur- 
ance. 


growth. 

When Dr. Allen became its president 
in 1894 the Fund had had a long and 
honorable record but it was still a rela- 
tively small company. During his presi- 
dency the assets of the fund were in- 
creased thirty-six-fold, from $517,000 to 
$19,000,000; the income increased thirty- 
nine times, from $92,000 to $3,639,000; in- 
surance in force twenty-three times, 
from $2,500,000 to $57,000,000, and while 
in 1893 it paid no dividend in 1929 it 
paid out $527,936. During Dr. Allen’s in- 
cumbency the Fund paid out benefits 
amounting to more than $24,000,000 and 
issued insurance of an aggregate value 
of more than $100,000,000. 

The phenomenal success of the Fund 
has been the result of several causes: 
the longevity of the clergy and their fi- 
nancial reliability, eliminations 
agents by selling policies direct, its elimi- 
nation of the profit-motive in the con- 
duct of the business as exemplified by 
the low interest rates on loans, etc. 
Always Interested in Welfare of His 

Brother Clergymen 

Dr, Allen was born in Butler, Pa., 
July 4, 1854, the son of Richard Boyd 
Allen and Mary Vanderland Stoops Al- 
len. After graduating from Wooster 
College in 1874, he prepared for the min- 
istry at the Western Theological Semi- 
nary of Pittsburgh. Following his ordi- 
Nation he served in various pastorates, 
the most conspicuous being his service 
at Saratoga Springs, N. Y. 

He soon became known as.a power- 
ful preacher and one whose particular 
Interest seemed to lie in the welfare 
of his brother clergymen. It was this 
Mterest which made him the logical can- 
idate for the presidency of the Presby- 
teridn Ministers’ Fund when the posi- 
tion became vacant in 1894.. 

In the same year he married Virginia 
Oliver of Rochester, N. Y., on June 2. 

hey have two daughters, Agnes and 

Mary Virginia. 

Since 1894 his sole occupation has been 
the guiding of the Fund and to him is 
Sven the credit for the remarkable 
Stowth of the Fund. 

t was always a source of gratification 
tohim that the Fund, organized 213 years 
0 for the “relief of widows, orphans 
and disabled ministers,” had never failed 
'0 carry out the function for which it 
Was organized. 





J.E. WOODWARD VISITS TEXAS 


aoames E. Woodward, vice-president of 

€ Life Insurance Co. of Virginia, is in 
oa Visiting the two agencies in the 
adit The company expects to open 
‘eal onal territory soon, appointing sev- 
te More general agents, and is con- 
mplating entering Oklahoma. 


of all - 





CHARLES M. BISCAY 


than any other human interest story The 
Eastern Underwriter has run in some 
time. Mr. Biscay wrote thirty-one in- 
dustrial applications and nine ordinary 
applications in one week. Through a 
typographical error it was printed in this 
paper that the feat was accomplished in 
five weeks. 

Mr. Biscay’s feat has given inspiration 
to hundreds of agents and they also got 
some good selling ideas from the story 
of his experiences “on debit” which he 
wrote for The Eastern Underwriter. He 
has received many letters of congratula- 
tion over his week’s accomplishment “on 
debit,” some from agents, some from 
executives of other companies. Years 
ago he was a newspaper man and made 
a countless number of friends through- 
out the country. He knows thousands 
of people. For some time Mr. Biscay 
has been manager of the ordinary de- 
partment of the Western & Southern. 


50 UNION SQUARE 





THE GUARDIAN LIFE 


ESTABLISHED 1860 


INSURANCE COMPANY of AMERICA 


* NEW YORK CITY 








HELD ST. LOUIS SCHOOL 
Robert F. Short, supervisor of agents 
for the Southland Life, has finished con- 
ducting an agency school in St. Louis. 
Most of the Southland Life schools are 
held in Dallas. 





Three hold-up men staged a job in the 
Bronx office of The Prudential at No. 
809 Westchester avenue, New York, on 
October 21 and walked out with $9,342 
before the amazed employes of the office. 


ACTIVE IN RED CROSS WORK 

Two life insurance men are figuring 
prominently in the fourteenth annual 
Roll-Call now being carried on by the 
Brooklyn Chapter of the Red Cross. 
George A. Kederick, manager in Brook- 
lyn for the New York Life, is chairman 
of the Roll-Call, and Edward A. Allen, 
New York City general agent for the 
New England Mutual, is chairman of 
the Brooklyn Chapter. 





situation. 


Often this much repeated statement 
means so littlke—not being based upon 
reasoned fact and analysis of the 


Selling insurance with the help of a 
Chatham Phenix Insurance Trust pro- 
posal has overcome this old argument 


“I Have All the Insuranee I Need” 


gently. 


Complete information on request. 


many a time. 
vited to ask for specimen forms of 
insurance trust agreements, and the 
assistance of Chatham Phenix in ana- 
lyzing the prospect’s needs. Coopera- 
tion will be given gladly and intelli- 


Insurance men are in- 





ar 


CHA 








THAM PHENIX 


NATIONAL BANK AND TRUST COMPANY 
Established 1812 : 

Main Office: 149 Broadway, New York City 
15 Convenient Branches 


Resources over Three Hundred Million Dollars 


CHATHAM 
pHENIX 


l TRUST COMPANY 
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Pay High Tribute To 
Buffington S. Mayer. 


WITH COMPANY FOR 25 YEARS 





Union Central Manager in Baton Rouge, 
La., Given Banquet; President Jesse 


R. Clark There 





High tribute was paid Buffington S. 
Mayer, district manager of the Union 
Central at Baton Rouge, La., at a ban- 
quet held November 3 in that city in 
honor of Mr. Mayer’s silver anniversary 
of service with the company. james W. 
Smither, Union Central manager for 
Louisiana and southern Mississippi, was 
host at the affair which was held in the 
Heidelberg Hotel and was attended by 
forty persons including high officials of 
the company and prominent Louisian- 
ians. President Jesse R. Clark of the 
Union Central presented Mr. Mayer with 
a scroll bearing the signatures of the 
officers of the company in appreciation 
of his “continuous loyal and efficient 
service.” In making the presentation 
Mr. Clark said that he thought any man 
who stays with a company for twenty- 
five years should have some honor paid 
him and that he recognized and lauded 
Mr. Maver’s efforts. 

Mr. Smither acted as toastmaster. Oth- 
er speakers in addition to President 
Clark and Mr. Smither included: Wade 
H. Bynum, mayor of Baton Rouge; G. 
©. Salassi of Slidell, La., Mr.- Mayer’s 
first policyholder who made the trip to 
Baton Rouge especially to join in the 
silver anniversary celebration; C. Adrian 
Bodet, agency supervisor for Louisiana; 
Philip L. Ziegler, agency cashier; Henry 
Cohn, Jr. Baton Rouge; Rabbi Walter 
G. Peiser, Baton Rouge; Ralph B. Reese, 
New Orleans, manager of casualty de- 
partment, Aetna Life; Harold S. Mayer, 
New Orleans, general agent, Home Life ; 
and Dr. W. O. Pauli, first assistant medi- 
cal director of the Union Central, who 
was traveling with Mr. Clark. 


Served Under Four Union Central 
Presidents 

Mr. Mayer’s first contract with the 
Union Central was signed on Novem- 
ber 10, 1905, and he has represented the 
company continuously since then. Dur- 
ing this time he has served under four 
presidents of the company: John M. Pat- 
tison, Jesse R. Clark, Sr., John D. Sage 
and Jesse R. Clark, Jr. In point of serv- 
ice Mr. Mayer is the oldest Union Cen- 
tral agent in Louisiana and he has at- 
tended every one of the company’s con- 
ventions since 1914. He is also a familiar 
figure at the annual meetings of the Na- 
tional Association of Life Underwriters. 
He received flowers, telegrams and let- 
ters of congratulation from all over the 
country. 

An interesting feature of the banquet 
was the place cards which were de- 
signed by Agency Supervisor Bodet and 
took the form of Union Central poli- 
cies. The inside of the “policy” having 
the following declaration: “The Louisi- 
ana-Southern Mississippi Agency of the 
Union Central Life Insurance Co., Cin- 
cinnati, O., hereby insures your happi- 
ness in the amount of your capacity. 
Payable on receipt of-due proof of the 
death of your sense of humor during the 
continuance of this dinner at the Heidel- 
berg Hotel. This policy is issued in con- 
sideration of your consuming what you 
can and your carrying our best wishes 
in every year during your lifetime. All 
conditions, benefits and provisions stated 
on the subsequent pages are hereby made 
a part of this policy.” The conditions, 
benefits and provisions on the subsequent 
pages consisted of a menu for a delicious 
dinner. 

President Jesse R. Clark and Dr. Pauli 
were en-route to Texas but went to 

3aton Rouge especially to honor Mr. 
Mayer. They arrived in New Orleans 
on the morning of November 3 and at- 
tended a luncheon of the New Orleans 
agency, after which they drove with Mr. 
Smither to Baton Rouge. 


To Bring Thrift Message 
To a Million People 


LIFE INSURANCE DAY PROGRAM 
J. A. Stevenson Preparing Portfolio of 
Company Aids; Seek Nation’s Lead- 
ers to Speak Over Radio 





A million people in the United States 
are going to be told about the value of 
life insurance on National Life Insur- 
ance Day which comes on January 21 
during National Thrift Week. This ob- 


jective was made known by John A. Ste- 
venson, chairman of the insurance com- 
mittee, at an important luncheon meet- 
ing last week of thrift leaders at the 
Recess Club, New York, with Adolph 
Lewisohn, philanthropist and chairman 
of the movement, as the host. 

Another feature of the program which 
has great possibilities is that nationally 
prominent speakers, such as President 
Herbert Hoover, former President Cal- 
vin Coolidge, Secretary Andrew W. 
Mellon, Secretary Henry L. Stimson, 
Governor Pinchot and Senator Dwight 
W. Morrow, will be sought to give five- 
mirtute radio talks during thrift week 
with a country-wide hook-up. Chairman 
Lewisohn is to see all of them in Wash- 
ington soon and offered to enlist their 
co-operation for this radio feature. 


Companies to Prepare Own Material 

The Life Agency Officers Association, 
sponsoring the insurance end of the thrift 
drive, is now lining up a definite pro- 
gram of action which is expected to show 
definite results. A portfolio of campaign 
suggestions will be ready by the third 
week in November as an aid to all com- 
pany members of the association in pre- 
paring their own individual campaigns. 
Chairman Stevenson emphasized that his 
purpose is to get every life insurance 
company throughout the country excited 
over National Life Insurance Day. At 
this early date such companies as The 
Prudential, Canada Life and Lincoln Life 
have promised to prepare their own ma- 
terial and many others will fall in line 

Propitiously the slogan of the National 
Y. M. C. A., sponsors of the thrift week 
idea, for 1931 is “Prepare Now for Pros- 
perity” and in keeping with this slogan 
Arthur H. Reddall, publicity director of 
the Equitable Life Assurance Society, 
who spoke at the luncheon, injected the 
thought into the discussion that people 
must be impressed more than ever be- 
fore that thrift is not hoarding. “It 
means keeping money in circulation,” he 
said, “and at this time that seems to 
me to be of paramount importance if 
prosperity is to make a speedy return.” 

An encouraging feature of the meet- 
ing was the reports made by leaders of 
the co-operating organizations pointing 
to unmistakable signs of an upward trend 
in business. E. C. Selecman, trust com- 
pany division, American Bankers Asso- 
ciation, for example, said that the A. B. 
A. anticipated a substantial increase in 
personal trust business by its member 
banks over 1929; Paul Albright, secre- 
tary, New York State Association of 
Savings Banks, reported a gain in sav- 
ings bank deposits for the first six 
months of this year, and Mr. Stevenson 
noted a decided upward trend in the 
sale of single premium life insurance and 
annuities. Ken H. Mathus of the Con- 
necticut Mutual observed that agents 
were making a changed public attitude 
work for them; that in a depression pe- 
tiod people are being sold the idea of 
greater life insurance protection. 

Fred P. McKenzie, assistant trust of- 
ficer, City Bank Farmers Trust, repre- 
$enting the trust company group in the 
absence of Harvey Weeks, Central Han- 
over Bank & Trust, gave assurances that 
this group would give as generous sup- 
port in 1931 as a year ago when the 
trust companies spent more than $100,000 
in newspaper advertising on National 
Life Insurance Day. All in all, it looks 
as though the forthcoming thrift week 
will be the most successful since the in- 
ception of the idea. 


FRANK C. ALLISON RESIGNS 

Frank C. Allison, for eleven years gen- 
eral agent at Nashville, Tenn., for the 
Pacific Mutual, has resigned, giving ill 
health as the reason why he can no long- 
er assume the responsibilities of his of- 
fice. Mr. Allison took an active part 
in local insurance activities. He was one 
of the first men, along with Governor 
Peay, to sponsor Insurance Day and 


induced local churches to participate in 
recognizing the social benefits of life 
insurance from the pulpit. For a long 
time he conducted one of the largest 
Bible classes in the city. 





Spectacie 


Gurteane ... dazzling 
...a city transformed into 
a fairyland of brilliance... 
Chicago in 1933 ... a city 
of splendor ... engineers 
and architects .. . artists 
and artisans ... combined 
energies directed toward 
adefinite goal...Chicago’s 
second World’s Fair... 
the nations of the world 
will be the welcome guests 
of a great city... a great 
city in her party dress ... 
Chicago promises in her 
enthusiasm . . . and her 
promises are being backed 
with good old-fashioned 
hard work. 


1933 will find Chicago 
ready for her guests. And 


the Illinois Life will cele- 
brate with its city. Forty 
years going and growing. 


ILLINOIS LIFE 
INSURANCE CO. 


CHICAGO 
Illinois Life Building 1212 Lake Shore Drive 


Raymond W. Stevens, President 




















Believe It 
or Not 


BANKERS 
NATIONAL 


Offers 


One of the Best 
OPPORTUNITIES 


in the Life Insurance Field 


ST 


A Modern, Progressive Com- 
pany, strongly established and 
fast-growing, has Agency open: 
ings in New Jersey, Delaware, 
Maryland, Pennsylvania, Connec- 
ticut, Maine, Illinois, Indiana and 
other territory. 


Those who are interested in a 
permanent connection offering an 
assured future are invited to 
write to 


SF 


Bankers National 


Life Insurance Co. 
Jersey City, N. J. 


R. R. Lounsbury, Pres. 


Geo. Ramée, 
Vice-Pres. & Supt. of Agencies 


























STATE MUTUAL LIFE 


ASSURANCE COMPANY 
OF 


WORCESTER, MASSACHUSETTS _ 








Our training course supplemented by the personal super- 
vision of experienced field executives and full coopera- 
tion and counsel from the Home Office is attracting 


men of integrity, ambition and self-confidence. 











INCORPORATED—1844 
Eighty -Six Years of Service 
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Founder F. M. Hubbell of 
Equitable, Iowa, Dead 


LEADING FINANCIER OF STATE 








Did Much to Build Up Des Moines; Was 
Holding Policy No. 1 m Company 
at Time of Death 





Frederick M. Hubbell, founder of the 
Equitable of lowa, holder of Policy No. 
1 in that company (more than 500,000 
policies have since been issued), and 
lowa’s leading citizen, died on Novem- 
ber 11 at the age of 91. Until a couple 
of years ago he had been attending all 
the directors’ meetings of the Equitable. 
His death took place in the mansion in 
Grand Avenue, Des Moines, which was 
his home for many years. 

A farm boy in New England and a 
Derby (Conn.) school boy Mr. Hubbell 
joined his father in lowa, going there by 
railroad, steamboat and stage coach. The 
father took over the cultivation of gov- 
ernment land, then selling at $1.25 an 
acre, and young Frederick got a job in 
the Government Land Office without 
agreement as to salary. Later he went 
to Sioux City where he served as dep- 
uty county auditor and was admitted to 
the bar when nineteen years old. He 
came to Des Moines to work in a law 
and real estate office. At the start his 
duties consisted of collecting debts. 
Later he was made a member of the 
firm which in 1887 was known as Polk & 
Hubbell. He became the most construc- 
tive force in the community and was 
soon re-organizing or financing street 
and steam railroads. 


Founded Company in 1867 

Mr. Hubbell founded the Equitable of 
lowa in January, 1867. Money then was 
being loaned in lowa at rates of 8% to 
10%. He felt that a lite insurance com- 
pany would not only meet growing pro- 
tecuon needs of men and their tami- 
lies but would also be able to loan its 
tunds profitably. 

With Mr. Polk Mr. Hubbell also or- 
ganized the Des Moines Water Works 


Lompany, the first in the larger cities ° 


to adopt the Holly system. He became 
the leading real estate man in Des 
Moines and in that capacity erected 
many of the fine buildings ot the city. 
The Frederick M. Hubbell Boulevard 
which runs from Des Moines to Daven- 
pert and other cities, was made possible 
by the gift of some land which Mr. Hub- 
bell gave to the city. The Frederick M. 
Hubbell School was ‘named after him. 
Mr. Hubbell’s principal philanthropy was 
through the Des Moines Home for the 
Aged. 

Kew Americans have lived to see any 
enterprise which they have started flour- 
ish as successfully as has the Equitable 
Life of lowa. At the end of last year 
its insurance in force was $618,000,000; 
Its assets $108,000,000. When the com- 
Pany was started its capital was $125,000 
of which $25,000 was paid in. Mr. Hub- 
bell’s grandson, F. W. Hubbell, is vice- 
President and treasurer of the company; 
F. M. Hubbell’s son, F. C. Hubbell, is a 
trustee of the company. 





THE REILLY-BROCK CASE 


A letter mailed Tuesday night by the 
ennsylvania Company for Insurance on 
Lives and Granting Annuities to creditors 
of the defunct brokerage firm of Reilly, 
Brock & Co., of Philadelphia, revealed 
that the concern owes approximately 
twice as much as it has in tangible as- 
Sets, Or approximately $3,242,000. Sid- 
hey F. Tyler Brock had assigned the af- 
airs of the firm to the insurance com- 
Coe the day before he killed himself. 
an K. Reilly shot and killed him- 
a October 23 and Brock took the same 
Fa three days later. The story 
pout the firm members’ insurance was 
Sven in the October 31 issue of The 
Stern Underwriter. 





were are more folks with money than 
Hhout Call and find out.—Colonial 
ws. 


Gen. T. C. duPont Owned 
Control of Equitable 


AIDED ITS MUTUALIZATION 
Late Capitalist Did Not Profit From 
Purchase of Stock From 
J. P. Morgan 





General T. Coleman duPont, who died 
this week in Wilmington, became an im- 
portant factor in the affairs of the 
Equitable Life Assurance Society in 
1915 when he acquired stock control of 
the society from J. Pierpont Morgan. It 
was under his ownership of the stock 
that mutualization took place. There 
had been a mutualization project under 
consideration from as early as 1905 but 
it was not until 1917 that a special mu- 
tualization committee drew up a com- 
prehensive plan for acquiring all of the 
outstanding stock of the society. Gen- 
eral duPont co-operated in these plans 
which were adopted by the directors, 
and approved by both stockholders and 
policyholders. General duPont turned 
his stock control in on the mutualiza- 
tion plan without profit to himself. 

General duPont had retired as head 
of the vast duPont interests in Wilming- 
ton in 1914 and came to New York. He 
was made president of the Equitable Of- 
fice Building Corporation and devoted his 
time to the construction of the Equit- 
able Building at 120 Broadway, then the 
largest office building in the world. 

He had the rank of brigadier general 
by appointment of the governor of Dela- 
ware. He was for many years a mem- 
ber of state and national- Republican 
committees and in 1921 took a more ac- 
tive part in politics. In that year he 
was appointed a United States senator 
to fill an unexpired term. Two years 
later he was elected for the 1925-31 term. 





The way to make sure that your busi- 
ness will be good in 1931 is to do some- 
thing about it now.—“The New Yorker.” 





We're a comparatively 


young company. . . 
In judging us take into 
account the success of 
our plan... WHICH 


IS FOUNDED ON SECURING FINAN. 
CIAL INDEPENDENCE FOR THE 
AGENT! 


For full information write Wat Lae. 


Superintendent of Agencies 
PHILADELPHIA LIFE 
INSURANCE COMPANY 

111 North Broad Street, Philadelphia, Pa. 


DUNSMORE AGENCY GAINS 


President Parkinson Pleased at Show- 
ing of New York City Agency; 
Attends Anniversary Luncheon 
Sixty-three out of the eighty-five mem- 
bers of the Dunsmore Agency of the 
Equitable Society in New York City are 
college men. President Thomas I. Par- 
kinson, who attended the agency’s fifth 
anniversary luncheon last Thursday at 
the Hotel Pennsylvania, remarked that 
he was particularly pleased to know of 
this. He was also pleased that the agen- 
cy has shown consistent and substantial 
gains in busines. s 
October 1 ended the fifth year of the 
agency’s record under the present man- 
agement and the paid business showed 
an increase of $1,897,094 over the pre- 
vious year. The men celebrated with a 
special campaign during October’ result- 
ing in a production of 380 applications 
for a paid volume of $890,083, comparing 
with 311% applications totaling $833,920 

in the same month of 1929. 








JOINS CONNECTICUT GENERAL 











F. Hobart Haviland Appointed Manager 
in Chicago for Hartford Company; 
Formerly With Equitable Society 





SCRANTON GENERAL AGENT 

Morgan M. Williams has been made 
general agent for the United Life & 
Accident in Scranton, Pa. 








Team Work 


The Company’s fall campaign utilizes a variety 
of sales plans that have proved effective in the 
hands of several agents. 


By working along the same broad lines Con- 
necticut General men profit by each other’s ex- 
periences and enjoy the stimulus such team work 


supplies. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 


Over a Billion in Force 





F. HOBART HAVILAND 


F. Hobart Haviland has been made 
manager at Chicago for the Connecticut 
General, succeeding Karl Korrady. Mr. 
Haviland entered the business in 1926 as 
an agent of the Equitable Society in 
Chicago, later becoming agency manager 
under Alexander E. Patterson in Chicago 
and in 1929 was appointed manager of 
one of the company’s Chicago agencies. 
He doubled the agency’s. production in 
his fifteen months as manager. 

The new Connecticut General manager 
is a member of the executive board of 
the Managers’ Association of Life Un- 
derwriters and is an enthusiastic sup- 
porter of the association’s program. He 
is a graduate of Northwestern Univer- 
sity. 





FEDERAL MUTUAL INSOLVENT 

A finding that the Federal Mutual 
Life Assurance of Fort Wayne, Ind., is 
insolvent and that a receiver should be 
appointed was entered recently by Judge 
Sol A. Wood in the Allen Circuit Court 
in an action brought against the insur- 
ance company by James M. Ogden, Indi- 
ana attorney general. The coyrt re- 
strained the insurance company from the 
further transaction of business. Appoint- 
ment of a receiver will be made at a 
later date. 





PITTSBURGH QUOTA CLUB 
The New England Mutual Life agen- 
cy in Pittsburgh, Pa., has formed the 
John T. Shirley Quota Club for discus- 
sion and exchange of sales ideas. The 
club meets at luncheon. 





E. R. HOGG, JR., SEATTLE MGR. 

The appointment of Edwin R. Hogg, 
Jr., as manager of its Seattle agency 
is announced by the Guardian Life In- 
surance Co. of America, effective No- 
vember 1. Headquarters of the agency 
are at Room 424, 1411 Fourth Avenue 





building. 
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Witness New Drama at 
N. C. Insurance Day 


“WHAT PRICE POLICY LOANS?” 


Presented by Pilot Life Players; Hull, 
Holcombe, Huebner Among 
Speakers 


More than 500 insurance men attended 
the two-day Insurance Days program in 
Greensboro, N. C., sponsored by the In- 
surance Federation of North Carolina, 
the Greensboro Life Underwriters and 
the Greensboro Insurance Exchange. 
Price R. Cross, agency manager of the 
Occidental Life, Raleigh, is the new 
president of the Insurance Federation of 
-North Carolina, succeeding W. B. Mer- 
rimon, Greensboro agent. One of the 
best drives was made by Bart Leiper, 
advertising manager of the Pilot Life, 
who arranged a get-together dinner 
Thursday night at a local theatre where 


was performed a short drama, “What 
Price Policy Loans?” by L. L. McAllis- 
ter and presented by the Pilot players. 
W. H. Andrews, Jr., home office agency 
manager of the Jefferson Standard, pre- 
sided over the life group. 

One leading address was made by 
Roger B. Hull, manager, National Asso- 
ciation of Life Underwriters, his title 
being “The Modern Life Underwriter as 
the Social Engineer.” He described the 
quantity-mindedness of this machine age 
and declared that the initiative and self- 
reliance of the American people are be- 
ing destroyed in the process of mass 
production, mass distribution and mass 
consumption. The church, the school 
and the home have fallen down in the 
business of sustaining the morals and 
manners of our society. Government has 
failed miserably both locally and nation- 
ally to set that standard of performance 
which ought to be leading to the fullest 
and best national development. 

Major Hull then declared that the cre- 
ation of new agencies is necessitated to 
meet the complications brought about in 
this machine age. Life insurance, and 
especially the field forces of American 
life insurance, is going to largely supply 
these new agencies for maintaining the 
decencies and beauties of American life. 
Just as business management is being 
turned over increasingly to industrial en- 
gineers, so social and human problems 
will come more and more into the hands 
of the leaders in life insurance, the most 
humanistic business the world has ever 
known. 


Peeling Oranges 

Albert E, N. Gray, supervisor of ordi- 
nary agencies, The Prudential, described 
five men peeling oranges, each in a dif- 
ferent way and yet each with the domi- 
nant single purpose of getting under the 
skin and not hurting the feeling of the 
orange. It is the same way in life in- 
surance selling, he said, but added that 
many agents are too careful of the or- 
ange’s feeling. The agent must get un- 
der the skin, however, and Mr. Gray 
said it is accordingly necessary to make 
the prospect realize the imminence of 
death for every person. 

John Marshall Holcombe, Jr., of Hart- 
ford talked on “The Buyer of Life In- 
surance and His Needs.” The topic of 
Dr. S. S. Huebner, University of Penn- 
sylvania, was “The Investment Concept 
of Life Insurance.” 





TO TALK IN PLAINFIELD 

On November 19 W. Reginald Baker, 
formerly president of the Newark Life 
Underwriters’ Association, and one of 
the leading producers of the Newark 
office of the Mutual Life which is un- 
der the supervision of George W. Perk- 
ins as manager, will give an interesting 
talk on all phases of insurance, laying 
particular stress on life insurance as al- 
lied with trust company service, in the 
auditorium of the Plainfield Trust Co. 


Pittsburgh Association 
Now Has 1,000 Members 


REACHES MEMBERSHIP GOAL 


Western Pennsylvania Group Showing 
Aggressiveness This Fall; Plans to 
Spread C.L.U. Idea 


The paid membership of the Pitts- 
burgh Association of Life Underwriters 
has reached 1,000, according to the re- 
cent announcement of W. Rankin Furey, 
chairman of the association’s membership 
committee. This goal had been set on 
January 1, 1930, when the membership 
was 754. 

It was necessary for the Pittsburgh 
group to build a hard-working organiza- 
tion to reach this figure. The member- 
ship reaches outside of Allegheny coun- 
ty, dispersed among several “branch as- 
sociations.” ‘These are situated in In- 
diana, New Castle, Washington, Beaver 
Valley and Greensburg and have their 
Own organizations with their own offi- 
cers and regular monthly meetings. How- 
ever, the entire clerical work of collect- 
ing dues, furnishing speakers, servicing 
the members in general, etc., is conduct- 
ed through the central office in Pitts- 
burgh. 

The membership committee responsible 
for the rapid strides in membership in- 
cludes in addition to Mr. Furey, H. S. 
Brownlee, H. T. Burnett, Charles W. 
Scovel, Ray A. Tucker, Robert N. Wad- 
dell, John A. White and Lawrence C. 
Woods, Jr. They are selling with con- 
siderable success the idea that every 
agent coming into the business should 
be induced to join the association. 


Luncheon Yesterday 


An enthusiastic meeting of the Pitts- 
burgh Association was held yesterday 
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THE LIFE INSURANCE COMPANY 
of VIRGINIA 


RICHMOND, VIRGINIA 


JOHN G. WALKER, CHAIRMAN OF THE BOARD 
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LS 


BRADFORD H. WALKER, Pres, 








noon at the William Penn Hotel to hear 
an address by Louis M. Crandall, spe- 
cial agent of the New England Mutual 
in Norwich, Conn. More than 200 at- 
tended the luncheon. Holgar J. John- 
son, general agent of the Penn Mutual 
and president of the Pittsburgh Asso- 
ciation, presided. After this meeting a 
temporary committee met to discuss pre- 
liminary plans for the National Conven- 
tion which will be held in Pittsburgh in 
1931. 

The Pittsburghers have formed an or- 
ganization to promote the C.L.U. idea 
among insurance men. A meeting was 
held Monday in the offices of the Ed- 
ward A. Woods agency, and a plan is 
being sponsored by L. F. Hildreth, Trav- 
elers; W. M. Milligan, New England 
Mutual; and Fred S. Brynn, National 
of Vermont. Another meeting will be 
held November 25. 





VISIT OKLAHOMA CITY 


James Lee Loomis, president of the 
Connecticut Mutual, and Samuel M. 
Stone, president of the Colt Fire Arms 
Co., Hartford, were guests of Robert 
Carter, general agent of the Connecticut 


Mutual, on Sunday and Monday of this 
week. 





small sums of money.” 


realised ruin.” 


economics. 





Another Old-But Good-Idea 


Writing of life insurance some seventy-five years ago, a 
London (Eng.) author declared that Life Assurance is “notori- 
ously the best investment” that could be made, adding: “No 
other can combine so well the two great requisites, security 
and profit. In all the vicissitudes of politics and trade, in time 
of wild speculation and of disastrous panic, in the plethora of 
peace and the exhaustion of war, Life Assurance investments 
have been uniformly safe and profitable. Of what other kind 
of investment,” he continued, “can the same thing be said?” 


Another contemporary says that “Whether regarded as a 
speculation, as an investment, or as a reversion, there is nothing 
which offers such a profitable or accumulative return for even 


Prof. de Morgan, at the same time, declared that “There is 
nothing in the commercial world which approaches even re- 
motely the security of a well established life office,” and to 
make his point all the clearer, he added, “the CERTAINTY 
is the thing contracted for. Trade and speculation might have 
realised greater profits; trade and speculation might also have 


This testimony of other days is confidently offered for 
earnest, present thought and consideration, because Life Insur- 
ance as an investment is a most important feature of modern 


The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 








SUES INSURANCE COMPANY 
A. C. Lovell Wants $50,000 in Commis- 


sions from American Bankers Life 
Insurance Company 

A. C. Lovell, a former general agent 
for the American Bankers Insurance Co. 
in Missouri, Tennessee and Florida, has 
filed suit in the United States District 
Court in St. Louis, Mo., to collect $50,- 
000 which he claims is due him in com- 
missions under his contract with the in- 
surance company. 

In his petition Lovell claims that un- 
der the agency contract entered into in 
1921 he was to receive renewal com- 
missions of various percentage on the 
premiums paid on business produced un- 
der his direction. He left the company 
in 1923. While with the company Lovell 
claims he produced $5,572,000 and re- 
ceived renewal commissions up to last 
July when he says the company noti- 
fied him it would make no further pay- 
ments. 





KNIGHTS OF COLUMBUS REPORT 


Connecticut Report Shows Order’s In- 
surance in Force on September 1 
Was $290,446,235 

Moderate increase in membership and 
in insurance in force in the insurance 
division of the Knights of Columbus is 
indicated in the report of the regular 
triennial examination of the society, re- 
cently completed by the Connecticut In- 
surance Department and_ released by 
Commissioner Howard P. Dunham. The 
report,. covering the three-year peri 
ending December 31, 1929, states that 
the society is in a strong financial con- 
dition. 

The insurance membership as of Sep- 
tember 1, 1930, wa’s 256,401, an increase 
for the three-year period of 17,794, and 
the insurance in force was $290,446,235, 
an increase of $25,997,168. In addition 
to its insurance membership, the society 
on September 1 had a social membership 
of 358,277. 





KAVANAUGH’S ST. LOUIS TALK 

James E. Kavanaugh, vice-president of 
the Metropolitan Life, gave a stirring 
sales talk to the 250 Community Fund 
captains and keymen of the Manufactur- 
ing Unit of the Commercial Division of 
the Fund at the City Club, St. Louis, on 
November 4. The Community Funds 
campaign for $2,200,000 was opened om 
Monday, November 10. Kavanaugh was 
brought to St. Louis to inspire the young 
men and women who had volunteered t0 
work for the success of the Community 
Fund campaign., It will be recalled ven 
during the World War Mr. Kavanaug 
was one of the dollar-a-year men an 
was called upon by President \\ oodrow 
Wilson to be vice-chairman in charge 
of the war savings stamps sales. 


W. M. STRONG BACK AT DESK 

_ Wendell M. Strong, president of the 
Actuarial Society of America and ond 
ciate actuary of the Mutual Life of . 
York, is back at his desk looking ra 
after a prolonged illness of six pee 
due to infection arising from sinus = 
ble. He regrets exceedingly that he = 
unable to attend the Society’s conven 
tion in Boston last month. 
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Many Insurance Tenants 
In New 42nd St. Towers 


LINCOLN BUILDING HAS MOST 





Some of Chrysler, Daily News, Chanin 
and Lefcourt-Colonial Tenants; 
Insured’s Managers, Too 





The number of insurance people with 
offices in the Grand Central Station dis- 
trict of New York City seems to be 
definitely on the increase. In addition 
to the great number located in the Gray- 
bar building (whose names have been 
given in The Eastern Underwriter), there 
is a large representation in the several 
newer buildings in the locality: the 
Chrysler, Chanin, Lefcourt - Colonial, 
News and the Lincoln. 

The famous glistening-towered Chrys- 
ler building at Forty-second street and 
Lexington avenue, houses the following 
representatives of the business: Stuy- 
vesant Ordinary Agency of The Pru- 
dential, of which Andrew Kakoyannis is 
manager; the Arthur W. Polhemus agen- 
cy of the Home Life; the Young & 
Capps agency of the Fidelity Mutual 
Life; Exchange Mutual Indemnity; 
Manhattan agency of the Maryland Cas- 
ualty; John H. Brogan & Co.; and the 
insurance department of the Texas Oil 
Co. Incidentally, the Texas company 
maintains fourteen floors in the Chrysler 
building. Here are housed the executive 
ofices of an organization which has 
branches in every state in the Union 
and in forty-six foreign countries. The 
executive offices of every department of 
the Texas company are to be found here. 

In the Chanin building across the 
street are to be found: Aero Indemnity 
& Aero Insurance Co.; the Eastern de- 
partment branch of the New York Life; 
a branch of the Union Labor Life; Ger- 
manic Fire’s home office; Continental 
Casualty offices; and the insurance de- 
partment of the Pan-American Petrole- 
um & Transport Co. There is also a 
suite of offices maintained by the United 
Thrift Plan and the Guaranty Life. 

The Lefcourt-Colonial building, at No. 


295 Madison avenue, the newest of the’ 


many Lefcourt buildings in the metropo- 
lis, has among its tenants: the Schles- 
singer-Garfunkel agency of the Colum- 
bian National Life; the R. W. Sundel- 
son Equitable Society office; and Broth- 
erhood Accident offices. 
_ Two blocks east of the Lefcourt build- 
ing is the modernistic and much photo- 
graphed Daily News building. Here can 
be found: American Credit Indemnity; 
the F. R. Cruikshank Co.; and the in- 
surance department of the International 
Paper Co. 

The Lincoln building houses a great 


number of insurance people, including: - 


the York, Bayliss and Gierhart agencies 
of the Equitable Society; Freid agency 
of the New England Mutual; a New 
York Life branch; American Mutual Al- 
liance; Consolidated Indemnity & In- 
surance Co.; Firemen’s Mutual; Inde- 
pendence Indemnity ; the New York Auto 
ating Bureau; and many brokers, in- 
cluding: Louis N. James; William Hen- 
ty & Co.; Ira F. Hassell & Co.; George 
F. Hubbard & Co.: H. H. Jennings Co.; 
Blake & Kirby; Wainwright Page, Inc., 
and Lawrence Myers. 





ADD SERVICE DIVISION 
The Atlantic Life of Richmond has 
created a new policyholders’ service divi- 
Sion under the premium collection and 
Policy disbursement department at the 
Ome office. The new division will en- 
ourage policyholders to make repay- 
Ment of loans and reinstate policies 
Which have been dropped. Joseph F. 
tman will be in charge under the gen- 


‘ral supervision of E. Lynn Gordon, sec- 
Tetary, 





TWO MONTHS LEADER 
Hyman Holtz, attached to the New- 
tk agency of Henry W. Maull & Co. 
Ne the Equitable Society, has led the 
Cwark agency forces for the past two 
Months in paid-for business. 


PENN MUTUAL PROMOTIONS 





Actuaries O. W. Perrin and M. L. John- 
son Also Drs. D. W. Hoare and 
J. K. Walker Advanced 

Several promotions in the home office 

organization of the Penn Mutual Life 
have been announced by President Wil- 
liam A. Law. 
‘Oliver W. Perrin and M. Louis John- 
son, assistant actuaries, were made asso- 
ciate actuaries. Mr. Perrin has been 
with the company since 1904 and was 
made assistant actuary in 1908. He is 
a graduate of the University of Michi- 
gan and is a Fellow of the Actuarial So- 
ciety of America and the American In- 
stitute of Actuaries. 

M. Louis Johnson joined the company 
in 1910. He is a graduate of Swarth- 
more and a member of the Actuarial So- 
ciety of America and an associate mem- 
ber of the American Institute of Actua- 
ries. 

Dr. D. W. Hoare, medical inspector, 
was made assistant medical director. He 
was first a traveling medical inspector 
and later was supervising the company’s 
medical examiners. Dr. J. K. Walker, 
medical examiner at the home office, has 
been made an assistant medical director. 
He joined the staff of the Penn Mutual 
after many years of practice and hos- 


CHICAGO C.L.U. CHAPTER 





Local Organization to Affiliate With Na- 
tional Alumni of American 
College 

The Chartered Life Underwriter move- 
ment was given considerable impetus in 
Chicago last week with the organization 
of the nation’s first local chapter of 
Chartered Life Underwriters. 
to be known as the Chicago Chapter of 
Chartered Life Underwriters, includes 
the fourteen C.L.U.’s of the city and will 
be affiliated with the national alumni as- 
sociation of the American College of 
Life Underwriters. 

The chapter approved a plan to spon- 
sor a training and review course for life 
agents who intend to take the C.L.U. 
examination in June and will furnish in- 
structors for the course. The course will 
open in January and continue until the 
first of June. The chapter also decided to 
negotiate with the local educational in- 
stitutions with a view to having them 
incorporate training courses for the 
C.L.U. examination in their curricula, and 
also to sponsor review courses similar 
to that which it will conduct. 

The officers elected were T. G.. Mor- 
rell, Fred S. James & Co., president; 
Gerard S. Brown, New England Mutual, 
vice-president; Mrs. Zura Zeigler Brown, 


The body, . 





HERE FROM BRAZIL 





Antonio M. Marquez, Agency Superin- 
tendent of “Sul America” Studying 
Agency and Educational Methods 
Antonio M. Marquez, superintendent 

of agencies for the Sul America Cia Na- 
cional de Seguros de Vida of Rio de 
Janeiro, Brazil, is in New York on a 
visit. He plans to spend several weeks 
studying agency methods and especially 
educational systems of life companies. 
Mr. Marquez reports the life insurance 
business in Brazil as progressing satis- 
factorily with the companies eager to 
adopt the principles of operation and 
agency methods of the life companies 
of this country. 








Lincoln National Life, secretary-treas- 
urer. G. S. Brown is in charge of the 
review course. Other charter members 
of the chapter include: Paul W. Cook, 
A. R. Houle and Frank C. Hughes, Mu- 
tual Benefit; S. A. Cushman, Travelers; 
R. E. Olmsted and Wade Fetzer, Jr., 
Penn Mutual; Roy L. Davis, Central Life 
of Iowa; E. T. Lothgren, Northwestern 
Mutual; Sara Frances Jones and J. C. 
Windsor, Equitable Life of New York, 
and Leon A. Triggs, Berkshire Life. 





pital staff work. 














Personality 
and Friendliness 


The Missouri State Life is a Company of per- 
sonality and friendliness. 
comparatively young men, mature in experi- 
ence and judgment, aggressive in spirit. 


The constant aim of the Missouri State Life is 
the perfection of its service to field men and 
the public. A system of Branch Offices in im- 
portant centers, in addition to General Agen- 
cies, gives direct and prompt service to clients 
is and representatives. 


With its Home Office situated in the center of 
the United States, the Company is in a position 
to give prompt, efficient service, and through its 
several departments—Life—Accident & Health 
—Group—and Salary Savings—it offers its rep- 
resentatives an exceptional opportunity to mul- 
tiply the results of their daily work and thereby 
multiply their income. 


Missouri State Life 


Insurance Company 


Hillsman Taylor, President 


St. Louis 


More than a Billion and a Quarter Dollars of Life Insurance in force. 


Its officers are all 
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Caldwell Move Does Not 
Affect Mo. State Life 


COMPANY IN SOUND CONDITION 





Big Southern Banking House Was Re- 
cently Placed in Hands of Nashville 
Clearing House Committee 





Hillsman Taylor, president of the 
Missouri State Life, has announced that 
recently developed changes in the af- 
fairs of Caidwell & Co. will. have no 
effect on the company. At one time 
the St. Louis company was controlled 
by the Caldwell interests. This con- 
cern, one of the biggest banking firms 
in the South, has been placed in the 
hands of a committee of the Nashville 
Clearing House for the purpose of con- 
serving and protecting the interests of 
the company and all concerned. 

At the present time control of the 
Missouri State Life is virtually in the 
hands of the St. Louis members of its 
board of directors, as a great part of 
the stock originally held by Rogers Cald- 
well and his associates has been sold 
since last spring on the open market. 
The St. Louis directors of the Missouri 
State Life are J. Sheppard Smith, presi- 
dent of the Mississippi Valley Trust; F. 
C. Watts, chairman of the board of "the 
First National Bank; Thomas M. Pierce, 
vice-president of the Terminal Railroad 
Association; E. D. Nims, chairman of the 
board of the Southwestern Bell Tele- 
phone; and Hillsman Taylor, president 
of the Missouri State Life. 

The recent Commissioners’ Convention 
examination of the Missouri State Life 
as of December 31, 1929, revealed that 
the company was in sound condition and 
had very effectively combated the ad- 
verse general conditions that have been 
prevailing throughout the country. The 
examiners went into the dealings of the 
company with Caldwell & Co. thorough- 
ly and found that there was no real basis 
for criticism in that respect, notwith- 
standing that a large portion of its bond 
purchases had been made through Cald- 
well & Co. and other financial houses 
represented on the insurance company’s 
board. 

According to the statement recently 
issued by the Nashville Clearing House 
Committee Caldwell & Co. is solvent; 
its books show a large net worth but 
on account of the financial condition 
of the entire country its securities are 
difficult to dispose of at this time at a 
fair price. 





MANAGERIAL PROBLEMS 


Buffalo Life Underwriters will hear 
two addresses on November 18 by Frank 
L. Jones, vice-president of the Equitable 
of New York. At noon he will discuss 
“Managerial Problems” at a luncheon in 
the Buffalo Athletic Club and in the 
evening, following a dinner in the Cen- 
tral Y. M. C. A, he will speak on 
“Latent Power.” 





T. F. KEER DINNER 


Theodore K. Keer of the firm of Van 
Vliet & Keer, managers for northern 
New Jersey for The Prudential, will give 
a dinner tomorrow évening at the Es- 
sex Country Club in celebration of his 
birthday. Mr. Keer, who is an ardent 
golfer, plans to leave shortly for Myrtle 
Beach, S. C., where he will spend about 
a week with several friends. 


PENN MUTUAL MEDICAL HEAD 





General Agents Gather to Meet Dr. S. B. 
Scholz, New Medical 
Director 

“The New York general agents of the 
Penn Mutual Life and several from out 
of town gathered at the Bankers Club, 
this city, last Friday, to meet the com- 
pany’s new medical director, Dr. Sam- 
uel B. Scholz, Jr. He was introduced by 
Vice-President Hugh D. Hart. Dr. 
Scholz gave an informative talk on “Life 
Underwriting Problems of Today.” 





C. L. U. COURSE AT WICHITA 


The University of Wichita is giving a 
course this year to qualify insurance men 
for the C. L. U. examinations. The class 
meets for two hours every Monday eve- 
ning, with Dean Neff as instructor. The 
course was established mainly through 
the efforts of Arthur D. Lynn, general 
agent of the Massachusetts Mutual in 
Wichita. Twenty-four men were pres- 
ent at the opening class. 





E. A. HOADLEY RETIRES 


E. A. Hoadley, for years general agent 
of the National Life of Vermont at Wil- 
liamsport, Pa., has retired and the ter- 
ritory hereafter will be under the super- 
vision of Earl H. Weltz, general mana- 
ger of the company at Philadelphia. 





WRITES $745,630 IN MONTH 


The New Jersey agency of the Lin- 
coln National Life, of which Howard C. 
Lawrence is general manager, wrote a 
total production of $745,630 for the month 
of October. The agency is about 20% 
ahead on a ten months’ basis of 1930 
over that of 1929. 





MENTION J. A. MURRAY 


Among the names mentioned as pos- 
sible insurance commissioners in Penn- 
sylvania under Pinchot is that of James 
A. Murray, president of James A. Mur- 
ray & Sons Co., Pittsburgh. He for- 
merly was president of the Insurance 
Federation of Pennsylvania. 





HONOR “SHEP” HOMANS 


The October drive of the Prosser & 
Homans agency of the Equitable Society 
in New York City, carried on in honor 
of “Shep” Homans, yielded 269 cases for 
a total of $3,737,656 written volume. This 
creates a new high record for any month 
in the history of the agency, 


Texas Home Companies 
Gain on Non-Resident 


SHOW GREATER ‘1929 VOLUME 





Commissioner Tarver’s Report Shows 
That 750 Companies Are Licensed 
to Do Business in State 





For the first time in the history of 
Texas the amount of insurance written 
in 1929 by life companies of the state 
exceeds that written by non-resident 
companies on the lives of Texans, ac- 
cording to the annual report of W. A. 
Tarver, ‘Texas insurance commissioner. 
The Texas companies wrote $382,000,000 
during the year and the non-resident 
companies $377,000,000. 

The report shows that 750 companies 
are licensed to do business in Texas, 
classified as follows: 155 legal reserve 
life insurance companies, 259 stock fire 
companies, forty-three reciprocals and 
Lloyds, 113 casualty companies, twenty- 
six mutual assessment companies, sixty- 
five fraternal benefit societies and eleven 
title companies. 

There were fifty-eight new companies 
of various kinds admitted during the 
past year and sixty-one companies dis- 
continued their business in Texas for 
various reasons. 

Companies organized under the laws of 
Texas and reporting to the insurance de- 
partment include the following: fifty le- 
gal reserve life insurance companies, fif- 
teen stock fire companies, nineteen stock 
casualty companies, thirteen mutual fire 
companies, fourteen Lloyds, eighteen fra- 
ternal benefit societies, five reciprocal 
exchanges, sixteen mutual assessment 
health and accident companies and six- 
teen county mutual fire insurance com- 


panies. In addition there are 1,515 local 
mutual aid associations. 
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More People Today Are 
Reaching Older Ages 


SAYS ILLINOIS HEALTH REPORT 


There Is No Evidence, However, That a 
Particular Individual Can Live 
Longer 





Some interesting facts on mortality 
and longevity are given in the state- 
ment issued last Saturday by the Illinois 
Department of Public Health. It was 
brought out that there is no evidence 


that a particular individual can or does 


live longer now than people did in for- 
mer times, but that there is plenty of 
proof that more people arrive at the up- 
per age levels now than formerly. 
There is an extension of average life 
expectancy, it is said, which has result- 
ed almost altogether from saving infants, 


_children and young adults, and because 


a greater number of people than former- 
ly are in the upper age levels there has 
been a corresponding increase in the 
mortality rates from such diseases as 
cancer and heart disease. 

Here are some of the extracts from 
the Illinois statement : 


People Deliberately Plan For Long 
Life Today 


If the possibility is small that the 
champion long-lived fellow of today will 
greatly exceed the longevity records of 
certain ancients, the actuality of the 
present is that the number who reach 
70 and 80, and even 85, is greatly in ex- 
cess of former times. Last year, for ex- 
ample, nearly 1,000 more people of those 
who died in Illinois had reached 80 than 
of those who died the year before. The 
difference is that the ancients who sur- 
vived to a ripe old age did so largely by 
accident whereas now, long life is in- 
creasingly a matter of deliberate design. 

In 1929 over 10% of the 87,789 who 
died in Illinois had reached 80 years 
of age, whereas in 1919, ten years previ- 
ously, only 8% could claim the distinc- 
tion of being octogenarians, while in 
1907 (statistics for 1909 are not avail: 
able) only 6.5% had reached 80. 

The percentage of people who reached 
70 before death has more than doubled 
in Illinois during the last twenty years. 
Thus in 1929 a little over 26% of all 
who died had passed their seventieth 
birthday, anniversary. In 1919 only 20% 
a reached that age, and in 1907 only 

0. . 


Many More Reach Age 50 

If those who reach the age of 50 years 
are considered it is found that consid- 
erably more than one-half of all people 
who die now have lived through half a 
century of time, whereas twenty years 
ago in Illinois only a little more than 
one-third of the mortality occurred 
among people of 50 or more years old. 
Thus 576% of the 87,789 people who 
died in Illinois last year had already 
celebrated the fiftieth anniversary of 
their births, whereas’ in 1907 only 37.6% 
had enjoyed that distinction. 

Since more people reach the age of 50 
and over, the average length of life has 
mcreased enormously. Since 1860 no less 
than seventeen years have been tacked 
Onto the average length of life in the 
United States. To understand the mag- 
nitude of that gain one has only to 
multiply seventeen by 123,000,000, the ap- 
proximate population of the United 
States. From this calculation it appears 
that people now alive in this country will 
live a combined total of more than 2,- 
400,000,000 years longer than they would 
if the death rates were the same as 
those in 1860. The improvement in Il- 
‘ois has been about the same as that 
in the United States. 


U. S. Percentages of Increase 
The average length of life in the 
nited States in 1860 was forty-one 
years; in 1901, 482; in 1909, 51.3; in 
1919, 55.3; in 1927, 59.1; and in 1928, 58.2. 
he extension of average life expec- 
(Continued on Page 14) 
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. 1930 NYLIC CLUBS 

: $400,000 Club — 202 agents paid for - $112,952,278 
| $200,000 Club—936 .* “ © - 220,332,870 
> Both Clubs — 1138 agents, total paid for $333,285,148 
: S 


New York Life Insurance Company 
MADISON SQUARE, NEW YORK, N. Y. 
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Penn Mutual’s Second 
Trust Conference 


MORE THAN 400 IN ATTENDANCE 





Bankers, Lawyers, Life Insurance People 
and Others Hear Robert 
Dechert Speak 





More than 400 attended the second 
trust conference held by the Penn Mu- 
tual in the home office of the company 
last week. Among those who attended 
were bankers, lawyers, public account- 
ants, actuaries, agents and others. Pres- 
ident William A. Law sent out the in- 
vitations to the gathering which was the 
second of eleven to be held under the 
auspices of the John A. Stevenson agen- 
cy. They are under the direction of 
Joseph H. Reese, manager of the Insur- 
ance Trust Associates, which is a unit 
of the agency. 

Robert Dechert, the company’s coun- 
sel, who is also a member of the law 
firm of Dechert & Bok, was the speaker, 
and his address was supplemented by 
Herbert Adam, the Penn Mutual’s asso- 
ciate counsel. The detailed completeness 
with which the joint service of the banks 
and the life insurance companies, in re- 
spect to life insurance, is being treated 
in this series is indicated by the sub- 
titles of Mr. Dechert’s address. The lay- 
man would be surprised if he realized 
the breadth of information necessary for 
either life underwriters or trust company 
officials efficiently to meet .his problem. 

Covers Broad Field 

Mr. Dechert, in his exposition which: 
lasted an hour and a quarter, treated the 
following: 

Kinds of business organizations; char- 
acteristics of relation of principle and 
agent; sole proprietorship; partnerships; 
corporations. Under the heading of 
partnerships the fundamental law and 
Pennsylvania modifications of the law of 
partnerships were discussed and the dif- 
ference between limited partnerships and 
regular partnerships was shown, afford- 
ing what are technically known as “joint 
ventures.” And every known application 
of life insurance to partnership needs, 
whether simple or complex, was illus- 
trated. In expounding the law of cor- 
porations and describing their structures, 
Mr. Dechert covered five heads—Limita- 
tion of stockholders liability; granting of 
charter by the state; free transferability 
of shares; existence perpetual or limited; 
and a corporation considered as an en- 
tity distinct from its members. The mod- 
ern joint stock company was described 
as “a common law partnership, composed . 
usually of a large number of members, 
to which some (but not all) of the at- 
tributes of a corporation have been 
given.” 

The business trust, known also as the 
“Massachusetts Trust,” was explained by 
Mr. Dechert, and he devoted consider- 
able time to the close corporation, which 
has only a few owners,—frequently mem- 
bers of a single family. 

“Life insurance,” said Mr. Dechert, 
“may be used by corporations to protect 
from loss on death of officer or valu- 
able employe, as a basis for credit, to 
provide protection for a particular loan, 
and to aid in liquidation, after death, of 
interest of stockholders in a close cor- 
poration.” ° 
- In closing, Mr. Dechert advocated pay- 
ment of corporation insurance through a 
trustee, except in simple cases. The 
trustee enforces the transfer of the stock 
to the survivors, and carrying out of the 
other terms of agreement made when 
the life insurance was issued. 

Dr. S. S. Huebner, dean of the Ameri- 
can College of Underwriters, and pro- 
fessor of insurance in the University of 
Pennsylvania, will be the lecturer at the 
third meeting. His subject will be “Cor- 
poration. Finance and Life Insurance.” 





SOCCER DINNER , 
The soccer team of The Prudential 
will hold a dinner tomorrow (Saturday, 
November 15) at Dietsch’s restaurant, 
Newark. 
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LIVE HINTS FOR BUSINESS 


\ 1 ES 
Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Lffickency 


Today most men 


Aiding A are living right up to 
Higher Standard their incomes. The 
Of Living rapid #rowth of in- 
stalment plans has 


made it easy for them to procure many 
of the new luxuries and they consequent- 
ly enjoy a considerably higher standard 
of living. 

All of this is very well if they know 
that there is substantial protection back 
of them to prevent these obligations fall- 
ing upon the shoulders of others should 
they not live to take care of them. Life 
insurance fits in here as nothing else will 
and has a particularly important usage in 
these days when instalment plans are so 
tremendously popular. 


* * * 


The Keane-Patter- 


A Program son agency of the 
For Massachusetts Mu- 
The $5,000 Man tual in New York 


City offers the fol- 
lowing solution to the problem of the 
average man who says he cannot afford 
to purchase enough ordinary life protec- 
tion to provide an income for his family 
that would maintain them on the plane 
to which they have been accustomed: 


Considering the familv which has had 
a gross income of $5,000, with the hus- 
band out of the picture, the burden of 
saving money eliminated, and a cutting 
down on luxuries, the family should con- 
tinue to live as they have been accus- 
tomed on $3,000 a year, through the chil- 
dren’s educational period. 

When the children have become inde- 
pendent, which should not be later than 
twenty years from the date of the policy, 
this $3,000 a year or $250 a month ceases, 
and the wife receives $25,000 in cash, or 
an income under any of the options open 
to her on the contract, which at her then 
much older age would be sufficient to 
maintain her as comfortably as ever for 
the remainder of her life. 

If the husband outlives the need for 
protection, he will have the same bene- 
fits to himself available in cash or income 
that an ordinary life policy would give 
him after the twentieth. year. 

The face amount of the policy required 
in this case would be $25,000. The first 
year’s net premium is $535 (age- thirty) 
which is certainly not beyond the capa- 
bilities of the insured to maintain when 
the saving or investment feature is a ma- 
jor part of the program. 
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A novel method of 


Approaching approaching the busi- 
The ness man was sug- 
Business Man gested by Stuart R. 
Strong, Portland, 


Oregon., representative of the State Mu- 
tual Life at the company’s last conven- 
tion. He said: 

“I have found quite a successful meth- 
od of approaching business men, particu- 
larly for business insurance, by an ap- 
proach based directly on the man’s busi- 
ness. I introduce myself with the state- 
ment, ‘I am Stuart Strong, and I don’t 
know whether you know it or not, but I 
am in the same business that you are.’ 
It depends upon what his business is as 
to how that will be followed up, but to 
illustrate : 

“T called on a manufacturer of wire 
fencing, largely used for the protection 
of industrial plants. Painted in large 
letters on the side of his building was 
the sign, ‘We Sell Protection.’ When I 
told him I was in the same business that 
he was he looked rather surprised, and 
said, ‘I didn’t know there was any other 
manufacturer of fencing in Portland.’ 

“‘Oh, I don’t manufacture fencing, but 
my business is the same as yours, just 
the same,’ was my reply. ‘As I under- 
stand your business, it isn’t a wire fence 
that you sell but safety and security for 
a man’s plant. Well, that’s what I sell, 
only instead of using a fence of wire I 
use life insurance. I will show you, if I 
may, how life insurance can do for your 
business what your fencing is doing for 
the Portland Gas & Coke Company.’ 

“This principle can be adapted to in- 
numerable cases. It was a method I used 
in introducing myself to a florist. He 
sells flowers for weddings, for funerals, 
for the opening of new business enter- 
prises. Are not these same three events 
cause for the sale of much life insur- 
ance ?” . 





PRAISES GEORGE W. PERKINS 

Charles H. Langmuir, third vice-presi- 
dent of the New York Life, arrived in 
Denver, Col., November 1 to attend a 
meeting of its agents. In reviewing bus- 
iness, localities and persons he mentioned 
Darwin P. Kingsley, now president of 
the New York Life, and recalled that it 
was Mr. Kingsley’s work as auditor of 
Colorado which attracted the attention 
of the late George W. Perkins, the then 
first vice-president of the company, and 
according to Mr. Langmuir Mr. Perkins 
was “one of the greatest insurance men 
that ever lived.” 








Among America’s Industrial Life Leaders 
THE COLONIAL LIFE INSURANCE CO. 
Of America 


Now Leading Forty Other Companies With Over $120,000,000 In Force 
And More Than $23,000,000 In Ordinary 


Growing Stronger and Stronger Every Day 
A Good Company to Represent 
Home Office: Jersey City, N. J. 








Tax On Renewable 


Commissions 
(Continued from Page 1) 


signment to Mrs. Parker, as expressed in 
the document itself, which was evidently 
prepared with care, was natural love and 
affection.” 

Other Points Covered by Decision 

The validity of the assignment, the 
position of the insurance company and 
the right of tax on the income derived 
are discussed in the decision as follows: 

“Mr. Parker, his wife, and the insur- 
ance company recognized this assign- 
ment. Subsequent to its execution in 
1906, according to the agreed statement 
of facts made by the parties, the insur- 
ance company paid Mrs. Parker ‘the 
Nylic bonus and renewal commissions 
thereafter determined to be due to John 
J. Parker.’ The payments for 1918 were 
not returned by him, but were returned 
by her and taxed against her. And the 
additional assessment arose from this 
fact. 

“Did the failure of Mr. Parker to re- 
voke the imperfect transfer of his fu- 
ture income, and its continued recogni- 
tion by all concerned, affect the situa- 
tion from an income tax standpoint? The 
Stipulation of the parties that the pay- 
ments to the wife were of moneys ‘there- 
after determined to be due to’ her hus- 
band does not help the plaintiff’s case, 
to say the least; for if such moneys were 
due to John J. Parker they were taxable 
as his income. 

“But aside from the effect of this stip- 


ulation, I think the future payments and- 


earnings of Mr. Parker continued to be 
taxable to him, notwithstanding they 
were paid to his wife. For if the at- 
tempted transfer was imperfect and could 
not be aided by a court of equity so 
as to become good in equity, the result 
was that Mr. Parker could have revoked 
it at any time and demanded payment 
from the insurance company under his 
contract. The fact that he did not ex- 
ercise his power of revocation, but per- 
mitted the income to be paid to his wife, 
does not affect the situation, for, as to 
taxation, it is the existence of the power, 
and not its exercise, which controls. 

“Tt is also true that there was a long 
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Older Ages 
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tancy has resulted almost altogether 
from saving infants, children and young 
adults. Mortality among infants, due to 
more scientific feeding, cleanliness, pro- 
tection from infectious diseases and in- 
fant hygiene in general, has declined 
from 105 to sixty-one per 1,000 births 
in Illinois since the World War. Since 
1910 it has declined from 150. In short 
the infant death rate now in Illinois 
is much less than one-half what it was 
twenty years ago. 





NEWARK ASS’N LUNCHEON 


About 175 members and guests at- 
tended the monthly luncheon of the New- 
ark Association of Life Underwriters 
held Monday at Bamberger’s dining- 
rooms. The association was addressed 
by Louis M. Crandall, special agent for 
the New England Mutual in Norwich, 
Conn., who told the members that prep- 
aration, faith, confidence and pep are 
some of the necessary factors to make 
a life underwriter a successful salesman. 
He said that putting “pep” in your work 
will stimulate business, hold the interest 
of your prospect and lead people to have 
confidence in you. 








period between the bar of the statute 
and the enactment of the Revenue Act 
of 1928 during which payment could not 
have been enforced. So that plaintiff 
naturally regards this as a hard case. 
But if the conclusions reached are cor- 
rect, it was not only permissible, but 
the duty of the Government to proceed 
to collect this deficiency, for in no other 
way can the will of Congress be exe- 
cuted. 

“Plaintiff’s petition will be dismissed 
at her costs.” 
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THE HOME LIFE INSURANCE COMPANY OF AMERICA 


INCORPORATED 1899 
PROTECTS THE ENTIRE FAMILY 


Home Life Agents are equipped to serve every need for protection. 
Modern policies are issued on both Industrial and Ordinary plans from birth 
The Home Life sales-kit means a whole family of 
potential policyholders back of every door-bell. 


THERE IS A HOME LIFE POLICY FOR EVERY PURSE AND PURPOSE 
OVER ONE HUNDRED MILLIONS IN FORCE 


Interested in Replies from Pennsylvania and Delaware. 
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Home Town Turns Out 
To Honor George Lackey 


BANQUET IN OKLAHOMA CITY 





Flowers and Speeches at Affair Given 
to National Association of Life 
Underwriters President 





Oklahoma life insurance turned out to 
the number of two hundred general 
agents, agents and their wives on Sat- 
urday night in Oklahoma City, the oc- 
casion being a testimonial to George E. 
Lackey, general agent of the Massa- 





Photo by Harris & Ewing 
GEORGE E. LACKEY 


chusetts Mutual Life, and president of 
the National Association of Life Under- 
writers. Two other honored guests 
were Mrs. Lackey and their small son, 
George Hunt Lackey. The banquet hall 
of the Oklahoma Club was massed with 
yellow chrysanthemums and smilax. Rob- 
ert H. Carter was toastmaster, others 
speaking being Insurance Commissioner 
Read and J. Henry Johnston. 

Mr. Lackey proposed the following 
slogan for a drive for members in the 
Oklahoma association: “Every member 
get a member.” In his talk Mr. Lackey 
said that the problem of agents today 
is to interest clients from the money 
saving and investment angle. Insurance 
gives the maximum for each dollar of 
investment. The preservation of and the 
building up of estates. It was announced 
that Mrs. W. S. Pritchard of Iowa will 
spend a week in Oklahoma in January 
addressing women’s organizations in the 
interest of life insurance. 





__ CRITICIZE COMPANIES 
Life insurance executive salaries were 
criticized by the Lincoln (Neb.) Life Un- 
derwriters Association at a recent meet- 
ing in that city. 





SERVICE . . . FIRST, LAST, AND LASTING 








LANE LOGIC 


No. 21 of a series 
The appreciation of something new by life insurance men 
generally, is a forceful testimonial. Through our Agency 
alone, there have been a goodly number of life men repre- 
senting other Companies, who have purchased the Home 
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New Yorkers Hear 


Armistice Day was recognized at the 
dinner Tuesday night of the Life Un- 
derwriters Association of New York 
when William E, Dean, a student at the 
N. Y. U. course sounded taps, and a 
large crowd at the banquet stood in si- 
lent attention in a darkened room with 
lights only shining on flags at each end 
of the speakers’ table. 

The speakers at the banquet were 
Louis M. Crandall, New England Mu- 
tual, Norwich, Conn., and John W. Yates, 
Massachusetts Mutual, Detroit, two of 
the fraternity’s most popular talkers. 
They easily held the attention of their 
audience. 

Mr. Crandall in his ten years of life 
insurance selling has written at least 
one application a week during the past 
nine years. He might aptly be called 
a human dynamo, so fast did he hurl out 
a multitude of sales ideas in a short 
period of time. His talk covered a dis- 
cussion of his advisory cabinet of six, 
members of which keep him in working 
condition. He brought out numerous 
pointers, including the importance of 
study and reading; the importance of 
habits; the faculty of knowing when to 
speak and when to listen; and know- 
ing where and when to call on a pros- 
pect. He urged the agents to keep in 
mind that there are five reasons why 
people desire a thing and purchase it: 
through yielding to weakness, to cau- 
tion, gain of utility, satisfaction or 
pride, gain of money. , 

Mr, Yates remarked that his visit to 
New York was partially to help repay 
the many visits of prominent New York 
life underwriters to Detroit. He spoke 
of the opportunities for insurance men 
the depression has awakened. Today, 
more than ever, men’s estates are de- 
pleted and the only way this depletion 
can be remedied is by life insurance. 
Few men can afford to cover their losses 


Crandall and Yates 


in any other way. He stressed the fact 
that the agent’s faith in his business is 
extremely important. To the extent in 
which he believes in his subject so will 
be his influence. Mr. Yates urged the 
agents to realize just what life insur- 
ance is, reminding them that it repre- 
sents the one way in which a man can 
control the uncontrollable factors in life. 
With this in mind, he added, how can 
they prevent themselves from being en- 
thusiastic about their work? ; 

It was reported during the evening by 
Theodore M. Riehle, chairman of the as- 
sociation’s membership committee, that 
the membership is now 1,715, only eight 
short of the highest membership in the 
history of the organization. 





EIGHT APPS IN ONE FAMILY 


A feat of salesmanship performed by 
A. O. Boyd, salesman affiliated with the 
St. Louis agency of the Bankers Life 
of Iowa, ranks as one of the most re- 
markable in the history of the company. 
In one day recently Mr. Boyd sub- 
mitted to the Bankers Life home office 
a total of ten applications, eight of which 
were written on the members of one 
Missouri family. The eight applications 
covered the entire family, father, mother 
and six children. 





NEW MANAGER IN TULSA 


The Pan-American Life of New Or- 
leans has appointed LaVerne J. Ault 
district manager in Tulsa, Okla. His 
territory includes Tulsa and surround- 
ing counties. Mr. Ault hails from Jop- 
lin, Mo. 





L. A. CERF TO MAKE WORLD TRIP 
L. A. Cerf, for years general agent 
here of the Mutual Benefit, will start 


on a tour around the world on Decem- 
ber 15 





G. C. Wells Again Heads 
Chase Bank Council 


DONALD RUSSELL V.-CHAIRMAN 





New Members Are Messrs. Barton, 
Thorsen, Diefendorf, Fraser, Jan- 
notta and T. M. Riehle 





At the meeting of the Underwriters 
Advisory Council, trust department of 
the Chase National Bank, New York 
City, held at the Bankers Club on Mon- 
day, Graham C. Wells of Wells & Con- 
eneral agents, Provident Mutual 


nell, 


GRAHAM C. WELLS 


Life, was re-elected as chairman of the 
council for a period of one year. This 
will be the fourth consecutive year which 
Mr. Wells has been at the head of this 
important body and his re-election is a 
real tribute to his organizing ability. 

Donald Russell of the McNamara Or- 
ganization, Guardian Life, was elected as 
vice-chairman for a period of one year. 

The new members of the Council in- 
clude: Walter E. Barton, Union Central; 
J. Milton Thorsen, Union Central Life; 
Warren E. Diefendorf, Mutual Life man- 
ager in Brooklyn; J. M. Fraser, Con- 
necticut Mutual; John P. Jannotta, Mas- 
sachusetts Mutual, and Theodore M. 
Riehle, Equitable Life Assurance So- 
ciety. 

The terms of Louis B. Bloom, C. B. 
Knight, Harry Gray and Dr. John A. 
Stevenson have expired. 

The Council now consists of twenty- 
seven members, some of whom are gen- 
eral agents or managers and some of 
whom are soliciting agents. The Council 
is elected by the life underwriters who 
hold the agreement for service with the 
trust department of the Chase National 
Bank. 








AS WE SERVE 
WE PROGRESS 


Insurance in Force 
1923 - $1,000,000,000 
1927 - $1,500,000,000 
1930 - $2,000,000,000 
Massachusetts Mutual 
Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 











Established 1879 


625,852 Prospects 


received advertising letters in first 


$36,210,101 of Business 


sold on lives of “advertised” prospects in same period. 


BANKERS LIFE COMPANY 


GERARD S. NOLLEN, President 


nine months of 1930 


Des Moines, Iowa 
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CANCER EDUCATION 


It has been calculated that not less 
than 500,000 people die every year of 
cancer in those civilized countries which 
keep public health statistics. Of this 
rumber 150,000 deaths occur in the 
United States annually from this cause 
and 50,000 in the United Kingdom. Of 
all the great killing diseases cancer is 
the only one which is on the increase. 

In an address on cancer delivered re- 
cently in Toronto by Lord Moynihan 
of Leeds, president of the Royal College 
of Surgeons of England, this eminent 
surgeon stated that for certain types of 
cancer surgery has achieved the most 
that can be expected and that the need 
now is for a better public understanding 
of cancer. In Lord Moynihan’s opinion 
we can go no further along the road of 
progress in the. eradication of cancer 
without the co-operation of the public. 
Professionally, doctors have reached the 
limits of what they can do. An edu- 
cational campaign is needed which will 
make the public understand what cancer 
is and how best its great dangers can 
be met. There is also, he said, a need 
for research. Concerning education of 
the public Lord Moynihan said: 


If the public could only realize the 
difference between the treatment of the 
early case and that of the late case it 
would know that cancer in its early 
stages is curable. In the first place can- 
cer is always primarily a local disease. 
It always begins in one place. It never 
begins as a blood condition affecting 
first one place and then the other. That 
is the most undeniable truth with regard 
to cancer. It is always at first a local 
disease. Secondly, where it is local and 
accessible to the surgeon it is in every 
single case a curable disease. In the 
third place cancer very rarely attacks a 
healthy organ. There are some surgeons 
who say it never attacks a healthy organ. 
I am not sure. But very rarely indeed 
will cancer attack a healthy organ. The 
moral is: you should keep yourself as 
fit as you can; keep all your organs 
working. 





GERMAN MARINE DECISION 


There has recently been decided in the 
German courts a case concerning damage 
te cargo which has a particular interest 
in view of the opinion expressed by F. 
H. Carey of the London Assurance in 
his paper on the Law of Carriage by Sea 
at the recent conference of the Marine 
Insurance Union at Vichy. In the course 
of his paper Mr. Carey said: “I think 
that as a general proposition it may be 
conceded that a national in his own coun- 
try will be subject only to the laws of 


that country. In a dispute, however, be- 
tween the national and a foreigner in 
connection with a contract signed in the 
foreigner’s country will the national’s law 
court apply the national law or the law 
of the country in which the contract was 
made? For example, take the case of a 
German ship carrying goods from the 
United Kingdom to Germany. In the 
event of a dispute will the German courts 
apply English law, which includes The 
Hague Rules, or German law, which does 
not include The Hague Rules?” 


So far as German law is concerned the 
case under discussion appears to have 
answered Mr. Carey’s question, in part 
at any rate. The case concerned dam- 
age to a cargo of wheat carried by an 
English steamer from Canada to Ham- 
burg. On arrival the upper cargo of 
grain was found to have suffered from 
dampness alleged to be due to the fact 


_ that undried timber had been stowed di- 


rectly on top of the wheat. The claim 
for damages was rejected by the lower 
court at Hamburg, but this decision was 
reversed in the Hansiatic Court of Ap- 
peal, which refused to accept evidence 
that the method of stowing the cargo 
was justified, and held that the damage 
was due to moisture which worked its 
way upward from the wheat during the 
voyage, and which was prevented by the 
timber from being dissipated. 


In discussing this case the Liverpool 
“Journal of Commerce” says: 


_The really important point to be de- 
cided, however, was whether the terms 
of the charter-party exempted the ship- 
owners, for certain clauses of the docu- 
ment appeared to be in conflict. One of 
these provided that disputes should be 
decided according to the rights of the 
carrying company. Another case said 
that the loading came under Ordinance 
Ed. VII, while yet another provided that 
loading came under the Harter Act. 
Dealing with the international principle 
that in the case of claims of this nature 
the law of the place of destination (in 
this case German law) should apply, the 
court decided that German law did not 
exclude the parties from agreeing to 
abide by foreign regulations, and that in 
this case foreign law governed the con- 
tract except so far as the Harter Act 
was concerned, for this was held to ap- 
ply only when loading took place in the 
United States, whereas the shipment had 
actually been loaded in Canada. 

This last point is the essential one in 
the question under consideration. The 
Harter Act applies to all shipments load- 
ed in the United States, just as our Car- 
riage of Goods by Sea Act applies to 
all shinments loaded in Great Britain 
and Northern Ireland. The German 
Court was content to allow the contrac- 


(Continued on Page 38) 

















The Human Side of Insurance 














LESLIE W. DUNSTALL 








L. W. Dunstall, assistant secretary of 
the Life Underwriters’ Association of 
Canada and assistant editor of “The 
Life Underwriters’ News,” published by 
that association, enlisted in the Imperial 
Army in January, 1915, having just 
reached the age of eighteen. He served 
three months in France and more than 
three years in the eastern theatre of 
the war. He received rapid promotion 
and was one of the youngest senior non- 
commissioned officers in the British 
Army. In March, 1918, he was men- 
tioned in a dispatch from the comman- 
der-in-chief of the eastern theatre (Lon- 
don “Gazette,” June, 1918) for service 
rendered. On demobilization he took a 
complete course of business training at 
Holborn College, London, England. 


* * * 


James O. H. Simrall, Jr., of Lexing- 
ton, Ky., son of’a prominent insurance 
agent of that city, has been quite prom- 
inent at Ann Harbor, Mich., this year as 
captain of the University of Michigan 
football team, with which he is playing 
his final year, having played as a back 
in virtually all games of the team other 
than the first two or three of his sopho- 
more or first playing season. A com- 
ment from Ann Harbor on October 29 
discussed the fact that although “Sim- 
mie” has played in some eighteen games 
for Michigan, he has never scored a 
touchdown, having toted the ball many 
times, worked at interference for other 
backs, but never, going across the goal 
line. Simrall suffered an injured leg in a 
game on October 25, causing an infection 
which had him in a hospital for a time. 

ee 


Arthur Lauinger, editor of the “Frank- 
furter Zeitung,” a prominent German 
commercial daily newspaper, and Dr. 
Moldenhauer, professor of insurance and 
late secretary of commerce of Germany, 
were elected to the Insurance Council 
of the German Insurance Supervision 
Board. 

* * * 


Herbert Fairall, Denver insurance man 
who was recently appointed a member 
of the Moffat Tunnel Commission by 
Governor Adams to fill the vacancy 
caused by the death of William P. Rob- 
inson, was elected chairman of the board 
at its reorganization meeting Novem- 
ber 3. 

$A oe 


Paul Alther, manager of the Swiss Re- 


insurance Co., visited Montreal and To- 
ronto last week. 


R. Howard Bland, president of the 
United States F. & G., and Mrs. Bland 
recently celebrated their twenty-fifth 
wedding anniversary. From some of the 
U. S. F. & G. home office representa- 
tives a handsome after-dinner coffee set 
was a gift, and some of the women in 
the home office presented a basket of 
flowers to Mrs. Bland. 

ae ess 


Dr. Lawrence G. Sykes, medical di- 
rector of the Connecticut General and 
recently elected second vice-president of 
the Association of Life Insurance Med- 
ical Directors of America at the associ- 
ation’s meeting in New York, is a rec- 
ognized authority on the life insurance- 
aviation question. His report, “Aviation 
Insurance from the Life and Personal 
Accident Angle,” given before the In- 
surance Society of New York early this 
year, has been widely quoted. Dr. Sykes 
has since May been vice-chairman of 
the Medical Section of the American 
Life Convention and chairman of the 
Aviation Committee. 

ie ke 


Malcolm F. Jones of Richmond, Vir- 
ginia state agent for the Dixie, and Miss 
May Woodall, daughter of Mr. and Mrs. 
Charles G. Woodall of Richmond, will 
be married this Saturday. 

* * * 


Edson Schuyler Lott, Jr., grandson of 
the president of the United States Cas- 
ualty, finds time these days to play foot- 
ball on the Brooklyn Dodgers, profes- 
sional team, in addition to his duties in 
the metropolitan department of the 
United States Casualty. Young Mr. Lott 
plays’ left tackle and the aggressiveness 
of -his game is indicated by three broken 
ribs sustained about a month ago in the 
mid-west. He has since recovered. 

' ae ie 


C. S. Titus, who in 1901 established a 
world’s record as an oarsman for a sin- 
gle shell race, doing one and a half miles 
in nine minutes and forty seconds, and 
in 1906 won not only a single shell race 
but twenty minutes later rowed in a four- 
oared race which his side won, was fea- 
tured in a cartoonist syndicate draw- 
ing of Gus Uhlman, under the head of 
“Old Familiar Faces.” These cartoons 
show what great athletes did and what 
they are now doing. For thirty years 
Mr. Titus has been an agent of the 
Aetna Life in New York; has averaged 
about $1,000,000 a year in life insurance 
production, and is still going strong. In 
1906 he became Princeton’s first rowing 
coach—introduced rowing at Princeton— 
and continued as coach for four years. 

* * * 

Ernest H. Perkins, general agent at 
Richmond for the Provident Mutual Life, 
has been elected president of the Rich- 
mond First Club which is composed ) 
100 of the leading young business an 
professional men of the city. A member 
of the club for several years, he has out- 
standing and conspicuous service for it 
in that period. It was in recognition 0 
this service that he was honored with 
the presidency. 

* * * 

Bush W. Allin of Harrodsburg. Ky. 
insurance commissioner of Kentucky, 
banker, farmer, former insurance agent 
and also president of the old Burley To- 
bacco Growers’ Co-operative Association, 
or tobacco pool, presided at a meeting 
of directors and growers of the asso- 
ciation at Lexington, Ky.. at which it was 
decided to reorganize the pool meth 
of selling tobacco for 1930 crop, provide 
enough growers favor the plan. 

7 Ee 

W. Thomas Thach, editor of “The Pel- 
ican,” monthly publication of the Mu- 
tual Benefit Life, is one of the cha 
members of the Kiwanis Club of Nort 
Newark, recently organized. 
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Cyril Tolley An Insurance Man 


Cyril Tolley, former British amateur 
golf champion, and who came to this 
country to play in one of the cham- 
pionships, has decided to remain in this 
country and is now selling insurance for 
Prosser & Homans, general agents of 
the Equitable Life Assurance Society. 
“Shep” Homans is the old Princeton 
football player and his son, Eugene, is 
also with the agency. The Homans have 
had no difficulty in winning honors in 
father and son golf tournaments. 

A foursome which attracted attention 
on the links of a golf club near South- 
ampton, L. I., last summer had as its 
participants Cyril Tolley, Sheppard Ho- 
mans, Eugene Homans and Thomas I. 
Parkinson, president of the Equitable 
Life Assurance Society. 

ees Saree 


Offered More Than Thirty 
Companies 

As an indication of the trend of the 
times one of the companies with large 
capitalization has been offered more than 
thirty casualty companies in the last six 
months. All of these companies want to 
be taken over. 

* x 


Tom Braniff’s Speech 


The prestige of T. E. Braniff, Okla- 
homa City, among agents, already high, 
went up a few notches as the result of 
his talk on the compensation commis- 
sions situation here last week before a 
Companies’ Committee. Boiled down, it 
was to the effect that mutual competition 
in Oklahoma is non-est, and, therefore, 
Oklahoma insurance producers should 
not be penalized by a nation-wide lower 
scale of commissions because of the com- 
petitive situation in some other sections 
of the country. The talk of Mr. Braniff 
was delivered in a room of the National 
Bureau of Casualty & Surety Underwrit- 
ers, | Park avenue, New York. 

a we 


Back From The Hague 


David Rumsey and Henry N. Arnold 
of Kkumsey & Morgan, lawyers, New 
York City, have’ returned from Europe. 
As Tepresentatives of the fire insurance 
Companies they went to the Hague to 
assist in the presentation of the claims 
which arose out of the Black Tom explo- 
sion during the World War, which claims 
alg before the Mixed Claims Commis- 
10n. - ed 

Messrs. Rumsey and Arnald arrived at 
the Hague about September 15 and the 
deliberations there relative to the explo- 
Sion took about two weeks. They were 
eld in one of the court rooms of the 

€ace Palace. 
_ This Peace Palace building, by the way, 
1S one of the most impressive structures 
i the world, funds for its building hav- 
ing been given by Andrew Carnegie. 

ombining the dignity of the Metropoli- 
_ Museum of Art, Fifth avenue, and 
pe Museum of Natural History, Central 

ark West, New York, with the dignity 
and beauty of the Field Museum of Chi- 














cago, it has seen in deliberation within 
its four walls many of the world’s most 
noted political celebrities. Nearly every 
international newspaper man of impor- 
tance has reported sessions in this pal- 
ace. It was an outstanding contribution 
to the peace and good will of the woz-ld 
by Mr. Carnegie. 

The American members of the Mixed 
Claims Commission recently returned 
from Europe, and, according to the “Wall 
Street Journal,” will scon make their 
reports which naturally are awaited with 
bated breath by at least two of the 
world’s leading nations. 

Be 


Ten Years After 


The retirement of the Bank of Italy 
from insurance agency competition, story 
of which appeared in The Eastern Un- 
derwriter last week, was received with 
mixed emotions in some quarters, but 
with anything but tears and remorse by 
Fred J. Cox, who is now president of 
Boynton Bros. & Co., Perth Amboy, N. 
J., a decidedly live local agency, but who 
a decade ago with Matt T. Mancha, pres- 
ident then of the California Association 
of Insurance Agents, staged the fight 
on the Bank of Italy agencies. It was 
a merry fight during which Fred Cox 
for four years had his sleeves rolled up 
and which had as one of its outgrowths 
the “Richmond declaration,” adopted by 
the National Association of Insurance 
Agents. In recent months Mr. Cox’s in- 
terest in National Association affairs has 
been rather negligible and he was not 
at the Dallas convention. 

#4525 


W. L. Schnaring A Director 


According to the “Directory of Direc= 
tors in the City of New York,” the 1930- 
31 “edition of which has just been is- 
sued, Walter L. Schnaring has been made 
a director of the Central Hanover Safe 
Deposit Co. At one time Mr. Schnar- 
ing was one of the best known men in 
local casualty circles. He was assistant 
to the vice-president and manager of the 
old Casualty Co. of America. He quit 
the insurance business in 1916 to go on 
Wall street, his first association there 
being with the National City Bank. 

The 1930-31 edition of the “Directory 
of Directors” has more than 6,500 new 
names. Another interesting feature of 
the new book is the increasing number 
‘of women who have become directors of 
corporations. Most of them are connect- 
ed with textile and silk business. 

* * x 


Tribute to David B. Oliver 


David B. Oliver, one of the founder 
directors of the National Union Fire of 
Pittsburgh (and still a director) and 
head of the Oliver Iron & Steel Co., that 
city, is celebrating his ninety-sixth birth- 
day. The New York “Times” on Sun- 
day devoted half a column to Mr. Oliv- 
er’s career, calling him “Father of Edu- 
cation.” From his early manhood he has 
given a generous share of his time to 
the development of popular education. 
He was a member of the commission of 


1907 which drafted Pennsylvania’s new 
school code; was for years head of the 
school board of the old city of Alle- 
gheny; and was president later of the 
Greater Pittsburgh Board of Public Edu- 
cation. The “Times” said: “He never 
held nor sought a salaried office, but for 
fifty years he was active in some unsal- 
aried office in connection with school 
work. He has given fifty-eight consecu- 
tive years of unsalaried service to the 
public.” 
Lee. eek 


President Sues His Own Company 


Alleging that his own careless driving 
was the cause of his wife’s death, J. H. 
Krause of Rockford, Ill., has brought suit 
against the J. H. Krause Co., holding the 
company liable because he was its agent 
on a business trip at the time of the 
accident. Krause is president ef the 
company that bears his name. Mrs. Lil- 
lian Krause was killed November 13, 
1929, in an automobile accident near El- 
gin, Ill., while she was accompanying 
Krause. Suit was started by Krause as 
administrator of his wife’s estate. 

* * x 


Bevan Company to Pay Further 
Dividend 


Echoes are still heard occasionally of 
the City Equitable Fire Insurance crash, 
caused by the machinations of Gerard 
Lee Bevan, who as a result has recent- 
ly completed a long term of imprison- 
ment. From time to time the “B” con- 
tributories to the Greater Britain In- 
surance Corporation (in liquidation) have 
been informed of the various steps and 
proceedings taken by the “B” Contrib- 
utory Committee in the liquidation with 
a view to the limitation of the liabili- 
ties of the “B” contributories in respect 
of their shareholdings in this Bevan 
company. 

The committee is now advised that not 
only will no further call be made upon 
the “B” contributories, but that the 
whole, or a large part, of the 1s. a share 
called up by the liquidator will in due 
course be refunded to them. 

In addition the “B” contributories who 
still retained their preference shares in 
the City Equitable Associated at the date 
of liquidation of that company are en- 
titled to rank as creditors in the City 
Equitable Fire Insurance Co. for the 
amount of capital and dividend on the 
preference shares in the City Equitable 
Associated taken by them in exchange 
for Greater Britain shares. The official 
receiver of the City Equitable Fire In- 
surance Co. has already paid a dividend 
of 2s. in the pound, and the “B” Con- 
tributory Committee understand he will 
pay a further dividend of 2s. in the 
pound in November next, and that in all 
probability there will be a final divi- 
dend of ls. 

* 4 # 


Hartford “Courant” Wants Colonel 
Dunham Re-Appointed 


The election of a number of new gov- 
ernors naturally brings up a question as 
to how it will affect the insurance de- 
partments. Two states most under discus- 
sion in that regard are Connecticut and 
Pennsylvania. The insurance commis- 
sioner of Connecticut, Colonel Howard 
P. Dunham, has spent most of his life 
either in insurance or insurance law as 
he was at one time in the legal division 
of the Aetna Life. He has been an ex- 
ceptionally good commissioner and was 
also president of the National Conven- 
tion of Insurance Commissioners. His 
term of office expires July 1 and senti- 
ment for his retention in office is strong 
in newspaper offices. 

The Hartford “Courant” on Friday 
morning of last week printed a long edi- 
torial about Governor-elect Dean Cross 
and the men who are serving the state. 
Two paragraphs of the editorial follow: 

“We make no plea for the retention of 
all Republican officeholders. Mr. Cross 
is entitled to act precisely as a Repub- 
lican would act if he were succeeding a 
Democratic administration, and the Leg- 
islature or the Senate should not refuse 


its confirmation to any worthy appoint- 
ment he may make solely on the ground 
that it displaces a Republican. Connec- 
ticut has no civil service law, which per- 
haps is just as well, and the Legislature 
should not attempt to assume the role 
of a civil service commission. 

“But if Dean Cross is as wise as we 
believe him to be, he will not undertake 
to make changes in departmental or 
commission heads that have the direction 
of important state functions. He should 
not, for example, think of displacing the 
Highway Commissioner, John A. Mac- 
donald; the Insurance Commissioner, 
Howard P, Dunham; the Bank Commis- 
sioner, Lester E. Shippee, or the Com- 
missioner of Finance and Control, Ed- 
ward F. Hall, whose terms will expire 
next year. These gentlemen, and others 
that might be named, have given emi- 
nently satisfactory service. They have 
become experts in their particular fields. 
They have functioned not as party men, 
but as disinterested officials desirous of 
serving all the people of the state to 
their best ability. They have made for 
themselves records that reflect credit 
upon themselves and upon Connecticut. 
To oust men of their character and effi- 
ciency would be as short-sighted on the 
new Governor’s part as it would be su- 
premely foolish for the Republican Leg- 
islature to thwart every good endeavor 
of the Governor in an attempt to dis- 
credit his administration.” 

There are various rumors about what’s 
going to happen in Pennsylvania. Natu- 
rally, Governor-elect Pinchot is not mak- 
ing any statements on the subject of his 
appointments. Names of numerous men 
have been mentioned who are friends of 
Pinchot. John A. Dalzell, insurance 
agent in Pittsburgh, who was formerly 
president of the Pennsylvania Associa- 
tion of Insurance Agents, is said to have 
considerable influence with the Gover- 
nor-elect. Joseph R. Grundy, chairman 
of the board of the two insurance com- 
panies run by the Pittsburgh Manufac- 
turers’ Association, is one of the strong 
supporters of Gifford Pinchot and un- 
doubtedly will be consulted with regard 
to the appointment. 

Another interesting appointment will 
be that made by Governor-elect Rolph of 
California, himself a prominent insurance 
man. 
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Investment Item 


One of the companies whose securities 
has shown an appreciation this year is 
the New Amsterdam Casualty. 

ee 


The John and William Street 
Building 
The new building going up at John 
street and William street is already one- 
third rented. It will not have an exclu- 
sive insurance tenancy. The building will 
be known by street number. 
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The Personality of Julius Klein 


A question frequently asked is, “Who 
is Julius Klein?” He is assistant secre- 
tary of commerce in the Hoover cabinet. 
Frederic William Wile, newspaper corre- 
spondent, once described him as “Prac- 
tical idealist, dreamer, scholar and inter- 
national business go-getter for Uncle 
Sam.” 

Dr. Klein has long held ’important 
posts in the Department of Commerce. 
His job has been to sell the idea of for- 
eign trade to the American business 
world as foreign trade is regarded as a 
business stabilizer. He is not a swivel- 
chair executive, but goes far afield and 
studies his problems, foreign or domes- 
tic, at first hand. He has been making 
an extensive European trip studying 
financial conditions and getting Euro- 
pean viewpoints. 

ae, eae 


Transportation Insurance 


A great many insurance executives, 
agents and brokers are peeved by the 
situation in transportation insurance. 
There is a strong movement under way 
to prevent demoralization. ! 
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N. Y. Suburban Agents 
Seek to Form Ass’n 


2,400 AGENTS CIRCULARIZED 





C. J. Schoen of White Plains, Chairman 
of Representative Committee, Tells 
Reasons for Regional Body 





Many leading local agents in the coun- 
ties of New York state near New York 
City are supporting a movement now to 
form an organization called the New 
York Suburban Insurance Agents’ As- 
sociation. Charles J. Schoen of the P. 
A. Murray Agency, a well known local 
agent of Mount Vernon, is chairman of 
the campaign committee and others co- 
operating with him are Allan C. Stevens, 
White Plains; Alfred C. Edwards, Say- 
ville, Long Island; James Kilby, Nyack; 
Anton L. Schwab, Staten Island; Wil- 
liam B. Dickinson, Elmhurst, Long Is- 
land; James L. Brownlee, Flushing; 
James J. Butterly, Peekskill, and Rich- 
ard Downing, Oyster Bay. 

For some time local agents in New 
York metropolitan area of this state 
have felt the need of an association 
bringing the producers closer together. 
While many of them are members of 
the New York State Association of Lo- 
cal Agents, with which this new asso- 
ciation will be affiliated, and of local 
boards they have sensed the absence of 
an organization embracing all the coun- 
ties in this part of the state which have 
similar business problems to face. 

The central committee, the members 
of which are listed above, has prepared 
a bulletin which is bein~ sent this week 
to 2,400 local agents in the suburban ter- 
ritory. With the bulletin is a ballot card 
asking the recipient to indicate whether 
he favors such an association as is pro- 
posed. Following is the text of the bul- 
letin signed by Chairman Schoen: 


Why Association Is Needed 


“You are a real factor in almost the 
greatest business in the country and it 
is vital that you have a trade organi- 
zation of proportionate strength. It is 
only through your support of a trade 
organization of your own that you can 
protect your business against the grow- 
ing inroads of financial and other insti- 
tutions who are now writing insurance. 
Numerous other evils are working 
against your business in constantly in- 
creasing numbers. 

“Your own central committee of insur- 
ance agents which has an enviable rec- 
ord of accomplishment since it was or- 
ganized, sees the need of a group fully 
representing the agents in the New York 
suburban territory and now unanimous- 
ly recommends the formation of a New 
York Suburban Agents’ Association, in- 
cluding fire and casualty. 

“Do you realize that 2,400 agents in 
New York suburban territory produced 
twenty million dollars in fire premiums 
in 1929, 40% of New York state volume 
outside of New York City? Consider 
for a moment what strength this indi- 
cates! ‘The several independent county 
organizations have secured the willing 
co-operation of the Suburban Exchange, 
thereby bringing about a great improve- 
ment in the forms distributed by the 
Exchange to agents for the writing of 
fire policies. They have, by the fact 
of their organization, induced one of 
the largest building and loan associations 
in the metropolitan area to change an 
arbitrary practice of controlling insur- 
ance. 

“There are many more accomplish- 
ments that a well supported agents’ as- 
sociation will bring about for the good 
of your own business. Some agents feel 
there is little doubt that a strong subur- 
ban agents’ association would have con- 
siderable influence in the adjustment of 








“Lute” Leonard Will 
Retire Next March 


34 YEARS IN FIRE INSURANCE 





New York State Agent of London As- 
surance One of Finest Personalities 
in the Field 





Lucius G. Leonard, more affectionately 
and popularly known as “Lute,” New 
York state agent of the London Assur- 
ance, is to resign his connection with 
that organization effective March 1, 1931. 

Every little while an announcement 


LUCIUS G. LEONARD 


trickles through that one of the land- 
marks in the personalities of New York 
state field men of the old type—all too 
rapidly passing—is retiring from the du- 








such questions as—agents’ commissions, 
an agents’ qualification law, and the 
preparation of broader forms than those 
now furnished by the Suburban Ex- 
change. 

“With all of the foregoing before you, 
we ask that you immediately sign and 
return the enclosed ballot so that the 
agents who are willing to give time and 
effort to such an organization may know 
if they can hope for numerical support 
from the field at large.” 

This Central Committee has been’ in 
existence for some time. It was formed 
following one of the regional meetings 
in New York City of the New York 
State Association of Local Agents to 
bring closer relationships between the 
New York suburban agents. One rep- 
resentative is appointed by each county 
having a local board or association and 
these delegates have been in touch with 
one another on common problems. 





After the policy 


icyholders. 


icyholder in each instance. 
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ties which have brought them promi- 
nence in the capacity in which they con- 
stantly function. These announcements 
come with regret to the host of endeared 
friends made over a span of years. None 
will bring more genuine regret than con- 
tained in the word that “Lute” Leonard 
is leaving the ranks. 

Mr. Leonard’s resignation has been 
sent to United States Manager Everett 
W. Nourse. This action comes after an 
interesting insurance career of more than 
thirty-four years. 

“Lute” was born in Syracuse (quite 
a long while ago). His years however 
do not show on his face and have no 
retarding effect on his general activities. 
He entered the general insurance busi- 
ness in 1896 in Syracuse. In 1907 he be- 
came president of the insurance firm of 
Leonard, Turnbull & Johnson. From 1910 
to 1917 he was associated with the Roch- 
ester-German Insurance Co. as special 
agent for New York state. 

Was With National Liberty 

He resigned from that connection to 
enter the service of the construction di- 
vision of the United States Army dur- 
ing the. World War at Washington, D. C. 
After the Armistice was signed he again 
associated with the Rochester Insurance 
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is delivered 


HAT’S the time when you can 

prove the worth of your service and 

the quality of the company behind 
the policy. By all means, take every op- 
portunity to keep in touch with your pol- 
Any special services you can 
extend to them will be appreciated. 


Make a periodical check-up of the kind 
and amount of insurance carried and see 
that the policy meets the needs of the pol- 
Homestead 
special agents will gladly assist you with 
the technical details of your policies. 


The Homestead Fire Insurance Co. 
WILFRED KURTH, Pres. 
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Co., resigning in 1919 to take a position 
as New York state agent of the Na- 
tional Liberty. In 1922 he became New 
York state agent of the London As- 
surance. 

Mr. Leonard was at one time secre- 
tary and president of the New York 
State Association of Local Fire Insur- 
ance Agents. That was back in 1902-3. 
He was also at one time a member of 
the executive committee of the National 
Association of Insurance Agents. In 1928 
he was elected president of the New 
York State Association of Supervising 
and Adjusting Fire Insurance Agents, af- 
fectionately known as the “Old Associa- 
tion.” 

It was in connection with the “Old 
Association” that one of the most ad- 
mirable sides of “Lute’s” activities and 
capabilities blossomed and matured to 
fruition. At these functions he could al- 
ways be counted upon, when a part of 
the entertainment committee, to inject 
into the program a rare and enjoyable 
flow of wit. ; 

Perhaps the most notable of his con- 
tributions along this line was his_bur- 
lesque broadcast from Station BUNK at 
one of the “Old Association” meetings 
and his report at the next meeting 0 
the reception of the broadcast from all 
corners of the earth. ; 

As to his future “Lute” will devote his 
time to interests in Syracuse with which 
he is prominently connected locally. 





HENRY JERGE DEFEATED 


Henry Jerge, vice-president of_ the 
general fire and casualty house of Ryan 
& Cable, was defeated for a Buffalo 
district seat in Congress. Making 1° 
campaign whatever, and not indicating 
his willingness to serve if elected, unt! 
a few days before the election, Mr. Jerse 
came within 500 votes of being sent is 
the national legislative body. Frienés 
say the slightest effort on his part woul 
have put him over and given the Demo- 
crats the odd man they need to contro 
the lower house. 
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Northwest Association 
Meeting May Be Held 


LIFE MEMBERS START MOVE 





Plan Is to Revive Interest in Under- 
writers’ Body and Make It Impor- 
tant in Public Relations Work 





A strong agitation for the continu- 
ance of the Fire Underwriters’ Associa- 
tion of the Northwest, and the holding 
of an annual meeting was started at the 


twentieth annual meeting of the Society 
of Life Members of the Fire Underwrit- 
ers’ Association of the Northwest No- 
vember 7 at the Brevoort Hotel, Chicago. 
Manager John F. Stafford of the Sun, 
president of the Northwest Association, 
outlined a program for continued activ- 
ity of the association which would make 
it an important factor in fire insurance 
public relations activities in connection 
with the National Board’s program. He 
looks to this plan to revive the associa- 
tion and place it in a position far more 
important than it has ever been. 

The Society meeting attracted a large 
number and was presided over by Presi- 
dent George R. Crosley of Webster City. 
Clarke J. Munn, manager of the Cook 
County Loss Adjustment Bureau, was 
elected president. W. B. Calhoun of Mil- 
waukee was elected first vice-president; 
Fred M. Gund, western manager of the 
Crum & Forster companies, Freeport, IIl., 
second vice-president; Holger de Roode, 
Chicago, secretary, and W. G. Sonnen 
of the St. Paul Fire & Marine, Chicago, 
treasurer. 

Frank L. Erion, well known adjust- 
er, spoke for the class of new members. 
A broader public relations interest in 
fire insurance was urged by C. E. Affeld, 
who is the only surviving charter mem- 
ber of the old (Western) Union. 

The new members are G. W. Arnold, 
Jr., E. O. Basse, W. A. Blodgett, R. A. 
Buckman, Peter F. Cameron, Carl Claus- 
sen, H. L. Dalton, Frank L. Erion, T. 
R. Fletcher, John A. Hanson, B. J. Lowe, 
J. H. McFarlane, George A. Morin, W. 
L. Lerch, Fred W. Requa, R. W. Trox- 
ell, Ralph Woltersdorff and H. M. Zim- 
mer. 

The Minn-Dako-Wis Tribe met at the 
Union League Club before the life so- 
ciety meeting. Ten members of the 
twenty-two living were present. Officers 
elected are W. E. Higbee, Fred S. James 
& Co. big chief; Charles W. Higley, 
Hanover Fire, vice-chief; and George R. 
Crosley of the British America, medicine 
man and historian. 





AGENTS’ BOOKLET FOR BROKERS 





White & Camby, Inc., of New York Pub- 
lish First Issue of Periodical Going 
To Over 2,000 Brokers 


A novel note has been struck in local 
agency production activities in New York 
City by White & Camby, Inc., agents at 
79 John street, for a number of fire and 
casualty lines. The office specializes in 
automobile, inland marine, jewelry and 
casualty lines. On the first of this month 
the White & Camby agency distributed 
to more than 2,000 brokers in this city 
the first issue of an attractive appearing 
pamphlet entitled, “Contact.” While the 
idea of an agency house organ for brok- 
ers may not be wholly new in New York 
the practice is not common. ‘ 

Edward I. White, president of the 
agency, says that “there is‘a very defi- 
Mite purpose in publishing this little 

00k ; it is to maintain contact between 
the insurance brokers, insurance under- 
Writers and insurance companies who 

ave established business relations with 
each other, so that periodically this little 
Vehicle of thought and expression will 
Contact’ each and every individual in this 
_— enterprise, by conveying period- 
oa messages intended to inspire and de- 
op the friendliest and most compan- 
Onable relations between all the parties 
Concerned,” 


he first issue of “Contact” contains 











Reading Left to Right:—James Allen Cook, director, Scottish Union & National; Mrs. James G. Nicoll; Right Hon. 
The Earl of Mar & Kellie, K. T., chairman of the Scottish Union & National’s board of directors; Countess of Mar & Kel- 
lie; John H. Vreeland, manager for the United States and Canada of the Scottish; Mrs. Vreeland; James Gibson Nicoll, 


general manager in Edinburgh. 


James Gibson Nicoll, general manager in Edinburgh of the Scottish Union & National, sailed for Europe on Satur- 


day morning of last week, his ship being the “Caledonia.” 


His visit on this side of the water was a memorable one. The 


occasion for the visit was to participate in the company’s fiftieth anniversary in this country. The company itself is more 
than a century old, having been founded in 1824. Mr. Nicoll met many Scottish Union & National representatives while on 


this side of the water and traveled while here 12,000 miles. 


He twice visited Canada, and went its length and breadth. He 


also visited the United States Pacific Coast. One of the world’s leading insurance men, he is a former president of the 


British Insurance Institute. 


Mr. Nicoll was accompanied to this country by the chairman of the board of directors of the 


Scottish, the Earl of Mar & Kellie, and his wife, the Countess of Mar & Kellie; also by James Allan Cook, a director of 
the company. The above photograph was taken in Hartford in front of the United States Home Office building of the 


Scottish Union & National. 








some sales stories and an article on the 
service a local agency can render to the 
broker. Mr. White has been in insur- 
ance for a long while and before organ- 
izing this agency several years ago was_ 
in marine insurance with Wilcox, Peck 
& Hughes. The agency represents the 
Occidental, Philadelphia Fire & Marine, 
Universal, Standard, Century, Cosmopoli- 
tan and the Fireman’s Fund Indemnity. 





MARINE TAX LAW CHANGED 





California Amendment to Make Under- 
writing Profits Basis for Levy 
Passed on Election Day 


The constitutional amendment chang- 
ing the method of taxing marine insur- 
ance in California from the basis of 
gross premiums to underwriting profits 
was carried at the recent ‘election, ac- 
‘cording to the Secretary of the State 
Board of Equalization, Dixwell L. Pierce. 

“Because of the fact that marine in- 
surance, unlike other forms of insurance, 
is essentially national and international 
in character,” Mr. Pierce said, “it had 
been maintained that the system of gross 
receipts taxation applied to other insur- 
ance carriers operated unfairly with re- 
spect to ocean marine insurers so as to 
discourage them from doing business in 
California. By the adoption of an amend- 
ment to the constitution to exempt ma- 
rine carriers from the usual gross pre- 
mium tax, subjecting them instead to 
taxes measured by a portion of their un- 
derwriting profits allocated to Califor- 
nia, the voters appeared to have found 
the proposition sound.” 


MICHAEL FALCON CHAIRMAN 





Succeeds Sir George H. Morse With 
Norwich Union; Dr. Sam Barton Vice- 
Chairman; Chas. H. Finch Advanced 


Because of ill health Sir George H. 
Morse has resigned as chairman of the 
Norwich Union Fire and president of the 
Norwich Union Life, and is succeeded by 
Michael Falcon, who was made vice- 
president in August, 1928. Dr. Sam Bar- 
ton now becomes vice-chairman of the 
Norwich Union Fire and senior vice- 
president of the Norwich Union Life. 
Charles H. Finch has been elected a 
vice-president. 





C. P. BUTLER DEPUTY SUP’T 


Acting Insurance Superintendent 
Thomas F. Behan has appointed Charles 
P. Butler as third deput~ superintendent 
to fill the vacancy caused recently by the 
promotion of Samuel D. Macpeak. Mr. 
Butler, who comes from Syracuse, has 
been counsel for the department at Al- 
bany for the last two and a half years. 
He will henceforth be located in New 
York. 





COPELAND WITH PERRIN & SON 


W. L. Perrin & Son have appointed 
Ernest J. Copeland, Jr., as manager of 
their marine department. For ocean 
and inland marine risks this agency rep- 
resents the Agricultural through Ap- 
pleton & Cox, Inc., United States marine 
managers. Mr. Copeland was formerly 
with W. J. Roberts & Co., marine un- 
derwriters. 


CRUM & FORSTER STOCK 





All Common Now Has Voting Power; 
Designations of “A” and “B” Stock 
Are Done Away With 
Stockholders of Crum & Forster were 
notified this week that the common 
stock of the corporation has all been 
given voting privileges, the designation 
“A” (voting) and “B” (non-voting) 
being dropped. In his letter to stock- 
holders President John A. Forster says 

in part: 

“Your directors, feeling that there no 
longer existed any reason for restrict- 
ing the voting privileges to the Class ‘A’ 
stock, have taken the requisite steps to 
amend the certificate of incorporation of 
this company to provide for one class 
of common: stock without the designa- 
tion of ‘A’ and ‘B’, thus giving voting 
rights to all common stockholders. Ac- 
cordingly, the common ‘B’ stock, irre- 
spective of the provisions stamped on the 
certificate, now carries voting privileges. 

“It is also a pleasure to advise you 
that pursuant to appropriate action the 
authorized preferred stock of your cor- 
poration has been reduced to $10,000,000 
and that $463,100 par value of stock ac- 
quired by purchase during 1930 and the 
past several years has been retired. 

“As soon as new stock certificates have 
been prepared you will be asked to re- 
turn your common and preferred stock 
certificates for exchange, but please do 
not return such certificates until noti- 
fied to do so,” 
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Three Convicted of 
Arson in Baltimore 


COMPANIES RECOVER PAYMENTS 


Defendants Placed on Probation After 
Restitution of $9,500; National Board 
Agents Aid in Case 





The closing chapter of an unusual ar- 
son case was written last week in Balti- 
more, Md., when three men, convicted 
of a conspiracy to commit arson were 
placed on probation after they had re- 
turned to three fire insurance companies 
the sum of $9,500 which they had col- 
lected following a fire last December at 
Catonsville, Md. These convictions were 
secured through the splendid efforts of 
the state’s attorney for Baltimore 
County, H. C. Jenifer and Lieut. William 
B. Dorsey of the Baltimore police de- 
partment, who had the full co-operation 
of the arson department of the National 
Board of Fire Underwriters. 

In this case several months had elapsed 
after the property had been destroyed 
and the insurance paid by the three com- 
panies on the risk, the Pennsylvania 
Fire, the Fire Association of Philadel- 
phia and the St. Paul Fire & Marine, 
before any definite information was se- 
cured to the effect that the loss was 
crooked. At the time of the fire, Decem- 
ber 6, 1929, the General Adjustment Bu- 
reau office in Baltimore stated its be- 
lief that there were suspicious circum- 
stances surrounding the loss but nothing 
definite could be learned upon which to 
hang a denial of liability. 

The insured property, known as Crag- 
gy Burn and constituting a twenty room 
house, was located at Catonsville, Md., 
and owned by one Charles Levis, a man 
of about seventy years of age. After 
the fire which led to the complete de- 
struction of the house the insurance was 
paid and the case was apparently closed. 
However, in the late spring this year the 
insurance companies on the loss were 
approached by J. Rea Owen, a private 
detective of Tulsa, Okla., who said that 
he had obtained a signed confession of a 
man named John C. Bland, also of Tulsa, 
that he (Bland) and Morris W. Levis of 
Tulsa, a son of the assured, had gone 
to Maryland last December and set the 
house afire. 

Tells Story of Plot 

Owen, who had offices on the same 
floor of the same building in Tulsa as 
Levis and Bland, said that Bland had 
come to him following a quarrel with 
young Levis, contending that he had 
taken part in an illegal affair and wanted 
to clear his conscience by having the in- 
surance companies reimbursed for what 
they had lost. Owen learned from Bland 
that Levis had approached the latter and 
offered him $1,000 if he would go with 
Levis to Baltimore and pull off this fire. 
A down payment of $250 was made to 
Bland and the two left Tulsa for the 
East. 

The fire was made by scattering excel- 
sior through this deserted house, from 
which it was later alleged that the fur- 
niture had been removed, saturating one 
floor with kerosene and then planting a 
lighted candle in such a way that the ex- 
selsior would flame up after a passage of 
several hours. Not knowing whether 
Bland’s story was true or not, Owen ap- 
proached M. W. Levis, who is thirty- 
six years of age, and after awhile se- 
cured his story of the affair. He made 
Levis, who by this time was frightened, 
sign over mortgage deeds and notes to 
him for $9,500, the amount which Owen 


wanted to secure and restore to the in- 
surers, x ( 

After obtaining this written evidence 
at least incriminating Levis, Owen ap- 
proached the fire insurance companies 
with a proposition to get their money 
back if he were paid the usual contin- 
gent fee. In June Owen was shot and 
killed while working on a bond theft 
case and at the time papers on the Levis 
case were taken from his body. A few 
days later they were mysteriously re- 
turned to his widow by mail. No con- 
nection between the arson case and the 
killing was ever established. 


National Board Agents Aid 


Meanwhile the Baltimore police and 
the National Board’s arson department 
and.special agents got busy on a check- 
up of Bland’s story. H. S. Avery, spe- 
cial agent of the National Board at Lit- 
tle Rock, Ark., secured much of the es- 
sential information from that part of the 
country while Special Agent Charles W. 
Myatt of Baltimore co-operated with 
prosecuting authorities in the Baltimore 
area. 

. Ultimately Charles Levis and his son 
were indicted for arson in Baltimore. 
When the case was called for trial on 
October 20 Bland plead guilty while the 
other two defendants entered not guilty 
pleas. State’s Attorney Jenifer used 
Bland for his star witness and a speedy 
conviction was obtained against the two 
Levises. They were all held then in 
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bonds of $10,000 each. Counsel for the 
elder Levis and his son then offered to 
make a complete restitution of the in- 
surance money, without, however, se- 
curing any promises of leniency from 
the judge who heard the case. Never- 
theless after the three insurance com- 
panies had been repaid the court last 
week showed mercy by placing the three 
defendants on probation. 

The success of this arson prosecution, 
showing the determination of both local 
police authorities and the National Board 
not to permit insurance company frauds, 
will undoubtedly have its moral effect in 
detering other assureds who may harbor 
ideas that fire insurance policies are an 
easy solution of general financial diffi- 
culties. 








Know Your Man 
Poe is the hardest part of 


your job is adapting your 
manner of approach to the 
peculiarities of each individual. 


It is just as profitable to study 
the characteristics and needs of your 
friends and clients as it is to keep 
posted on the technical details of 
your business. 

Each person is different, of course. 
Yet those of similar temperament 
will respond favorably when ap- 
proached in a certain way. 

The special agents and executives 
of this company stand ready to help 


you with your sales problems as well 
as the technical details of your busi- 


ness. 
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OIL BURNER SMUDGE RISKS 





Practically All of Eastern Underwriters’ 
Association Has Now Approved This 


New Form 


The smoke or smudge damage supple- 
mental fire contract recently recommend- 
ed by the Eastern Underwriters’ Asso- 
ciation for adoption by the regional rat- 
ing organizations in the territory has 
now been approved for all sections ex- 
cept New Jersey and New Hampshire. 
The latter state has had a smudge form 
of its own and in New Jersey an amend- 
ment to the state insurance law will be 
necessary to permit the writing of this 
cover. Specifically, this insurance which 
covers against, loss by smoke from sta- 
tionary oil burners in residential prop- 
erty only is now operative in Allegheny 
county, Baltimore, Boston, District of 
Columbia, Middle department, New Eng- 
land Insurance Exchange territory, all 
of New York state, Philadelphia and 
Philadelphia suburban and Providence. 

It is fair to assume that this oil burn- 
er smudge insurance will shortly be ex- 
tended to other classes of risks at ap- 
propriate rates. However, no action has 
as yet been taken and until the classi- 
fication is broadened the insurance is re- 
stricted to dwelling house risks. 





LEBANON CO. LOCAL BOARD 





Another Group of Pennsylvania Agents 
Form Local Organization; Eugene 
Hoaster of Lebanon President 

The fire and casualty local agents of 
Lebanon County, Pa., at a dinner meet- 
ing last week organized a local board as 
a branch of the Pennsylvania Associa- 
tion of Insurance Agents. Membership 
is co-extensive with the state and na- 
tional associations. The following offi- 
cers were elected: President, Eugene 
Hoaster, Lebanon; vice-president, Paul 
L. Streckler of J. Henry Miller Co, 
Lebanon, and secretary-treasurer, John 
H. Sprecher, Lebanon. 

Frequent meetings will be held so as 
to get the new organization functioning 
promptly and a plan for improving credit 
conditions in operation. The members 
are planning active co-operation with the 
other Pennsylvania boards on legislative 
matters and other affairs of state-wide 
interest. Manager Frank D. Moses of 
the Pennsylvania Association assisted in 
organization work and the membership 
campaign, and announces that this is the 
fortieth local board in the state. 





BURCH GOES TO CONGRESS 

Thomas G. Burch, president of Burch, 
Hodges, Stone, Inc., Martinsville, Va. 
local agency, has been elected to Con- 
gress from the fifth Virginia district. 
Mr. Burch founded the agency, original- 
ly known as Thomas G. Burch, Inc, 
about twenty years ago. 
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WHEN FIRE STARTS- 
PRODUCTION STOPS! 


Sell Business Interruption 
Insurance 


The AMERICA FORE GROUP of Insurance Conmpaiites 


be. CONTINENTAL INSURANCE COMPANY  FIDELITY-PHENIX FIRE INSURANCE COMPANY NIAGARA FIRE INSURANCE COMPANY 
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ERNEST STURM, Chairman of the Boards 
Eighty Maiden Lane am PAUL L.HAID, President Cin New York ,.N.Y% 
be J ag THE FipELITY AND CASUALTY COMPANY r 
ERNEST STURM, Chairinan of the Board 
WADE FETZER, Vice Chairman 
PAUL L.HAID President 
NEW YORK CHICAGO SAN FRANCISCO —~ ATLANTA DALLAS MONTREAL 
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Blumenreiter Opens 
Office as a Broker 


RESIGNS POST WITH THE HOME 
Was Founder and Head of Business De- 
velopment Department Which Made 
Remarkable Progress 





Gustav A. Blumenreiter, who has been 
with the Home of New York for more 
than twenty-two years and for the last 
five years was secretary of the company, 
has resigned to go into the insurance 
brokerage business. He has organized 
the Crescent Brokerage Corporation and 
leased spacious offices in the Vanderbilt 
Building at 51 East Forty-second street, 
New York City. Mr. Blumenreiter will 





G. A. BLUMENREITER 


be president of this organization which 
will do a general insurance brokerage 
business. It is reported that he already 
has several leading accounts and he will 
give particular attention to country- 
wide lines. 

President Wilfred Kurth of the Home 
this week expressed his regret that Mr. 
Blumenreiter was leaving the company 
but at the same time said that by expe- 
rience, character and personality he is 
fully equipped to make a‘fine success 
of his new venture. With the Home Mr. 
Blumenreiter has been in charge of the 
business development department which 
he organized in 1916. He has handled 
this work splendidly and made a host 
of friends and contacts 1 many parts 
of the country. 

Mr. Blumenreiter is a German by birth, 
having been born in Berlin in 1876. He 
came to this country as a young man 
after receiving his education at the Uni- 
versity of Berlin and was with the Na- 
tional Liberty for four years before he 
joined the Home. He began his con- 
nection there in 1907 as an examiner. In 
1921 he was made assistant secretary and 
in 1925 secretary of the company. Mr. 
Blumenreiter takes a great interest in 
social, fraternal and charitable organiza- 
tions and is a member of many of them 
including the Masons, Crescent Athletic 
Club, Atlantic Yacht Club, Excelsior 
Yacht Club and the National Travel 
Club of America. 





PLOTKIN WITH FIRE ASS’N 

Leonard M. Plotkin, well-known New 
York suburban fire underwriter, has 
joined the New York office of the Fire 
Association of Philadelphia and will 
have charge of underwriting in the su- 
burban department. He has had many 
years of experience in the home office 
of the Niagara and America Fore com- 
panies. 














NORWICH UNION 


policies and service 


have world-wide 


reputation 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, Manager 


EAGLE FIRE COMPANY 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 
The Oldest New York Insurance Company 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


HART DARLINGTON, Chairman of the Board 
H. L. CALLANAN, President and General Manager 


In NORWICH UNION there is strength 


COMPANIES 








Warehouse Defendants 
Sentenced To Atlanta 


LEADER RECEIVES FIVE YEARS 





Others Get Terms Ranging From Six 
Months to Three Years; U. S. Attor- 
ney Todarelli Prosecuted Case 





Four of the convicted defendants in 
the Wilson Warehouse case were sen- 
tenced to jail terms at Atlanta peniten- 
tiary ranging from six months to five 
years before Judge Henry W. Goddard 
in the Federal Court last Saturday morn- 
ing. The sentencing of three others was 
postponed until late Wednesday after- 
noon. Several insurance men were in 





T.. J. TODARELLI 


court at the time, including W. A. Rior- 
dan of the Automobile, chairman of the 
loss committee of the New York Board 
of Fire Underwriters; Herbert E. Max- 
son, America Fore vice-president and 
former chairman of this committee, and 
Allen E. Clough, secretary of the loss 
committee. 

Harry Dresbold, who goes to Atlanta 
for five years for his part in the conspir- 
acy to defraud fire insurance companies 
after having the Wilson Warehouse in 
Hoboken, N. J., burned by a firebug 
nearly two years ago, was characterized 
by Assistant United States Attorney 
Thomas J. Todarelli as the ringleader in 
this whole scheme. He said that Dres- 
bold had evidenced no regard for human 
life in having a building so close to 4 
school and orphanage burned and asked 
Judge Goddard for a_ substantial sen- 
tence. He said he believed this woul 
also deter others from arson and fraud. 
Mr. Todarelli is a brilliant young law- 
yer of about 34 years of age and has 
been in the Federal prosecuting office 
about three years. a: 

Samuel Denner and Louis Leibowitz 
were each sentenced to Atlanta for tw 
years. Louis Auerbach, who pleaded 
guilty and then turned state’s evidence 
to become the principal witness against 
the other defendants, was sentenced t? 
jail ‘for six months only, following whic 
he will be placed on probation for four 
years. Max Leibowitz was also sentence 
to two years at Atlanta but on a plea 0 
counsel that he was seriously ill Judge 
Goddard said he would defer sentencing 
until Wednesday pending a physical & 
amination. Henry Behrman and Sol HB. 
Bernstein also-were not sentenced Sat- 
urday. Bernstein received three years 
Wednesday. ; ai 

Judge Goddard in addressing the ‘i 
fendants paid tribute to the fine bebe 
of the counsel for the New York be 
of Fire Underwriters, Abraham Kapila 
and Samuel A. Berger, in co-operaet 
with the U. S. district attorney's 0M¢ 
in preparing this case for trial. 
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LOYALTY GROUP 


JANUARY 1, 1930 STATEMENTS 





NEAL ry th President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-President 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY SURPLUS 
ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 


$60,811,870 $14,495,225 $18,777,000 $27,539,645 $46,316,645 


NEAL BASSETT, Chairman of Board 
HENRY M. GRATZ, President JOHN KAY, Vice-President 
A. H. HASSINGER, 


Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


THE GIRARD F. & M. INSURANCE CO. 
$ 6,252,740 $ 3,401,657 $ 1,000,000 $ 1,851,083 $ 2,851,083 


NEAL BASSETT, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


, MECHANICS INSURANCE CO. 
$ 5,078,813 $ 3,335,593 $ 600,000 $ 1,143,219 $ 1,743,219 


NEAL Peg President JOHN KAY, Vice-President 
H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


NATIONAL - BEN FRANKLIN FIRE INS. CO. 
$ 5,233,116 $ 3,070,630 $ 1,000,000 $ 1,162,486 $ 2,162,486 


NEAL BASSETT, President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


SUPERIOR FIRE INSURANCE CoO. 
$ 5,073,876 $ 3,061,200 $ 1,000,000 $ 1,012,676 $ 2,012,676 


NEAL BASSETT, Chairman of Board 
W. E. b at President JOHN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


CONCORDIA FIRE INSURANCE CO. 
$ 5,564,987 $ 3,078,063 $ 1,000,000 $ 1,486,923 $ 2,486,923 


CHARLES L. JA , President NEAL BASSETT, Vice-President 
JOHN KAY, Vice-President A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD KEMP, 2d Vice-Pres’t 


; CAPITAL FIRE INSURANCE CO. 
$ 652,382 $ 13,200 $ 300,000 $ 339,182 $ 639,182 


NEAL BASSETT, Chairman of Board 


CHAS. H. YUNKER, President HN KAY, Vice-President 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President ARCHIBALD TREMP, 2d'Vi ice-Pres’t ” 


MILWAUKEE MECHANICS’ INSURANCE CO. 
$13,045,126 $ 7,886,590 $ — $ 3,158,536 $ 5,158,536 


or - . S. WM. BURTON, Vice-Presid 
OFIELD ROWE, President ae: * 
™ “$2 eine: Vice-President EARL R. HUNT, ern WM. P. STANTON, Vice-President S. K. sere on, Vice-President a 
OHN KAY, Vice-President . HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


METROPOLIT AN CASUALTY INSURANCE CO. 
$14,945,383 $10,320,195 $ 1,500,000 $ 3,125,187 $ 4,625,187 


NEAL BASSETT, Chairman of Board 



































W. VAN WINKLE, Vice-President 
JOHN KAY, Vice-President 
WELLS T. BASSETT, Vice-President 


a Te CASUALTY INSURANCE CO. 
$14,741,017 $9,712,813 $ 2,500,000 —$ 2,528,203 —$ ‘5,028,203 





$13,779,040" $58,562,251 $49,400,938 


WESTERN DEPARTMENT EASTERN DEPARTMENT PACIFIC DEPARTMENT 
844 Rush Street, Chicago, Ill. N se ie ¥A ae San Francisco, California 
H. A. CLARK, Manager — GO Seutseme: Steset 

Ass’t Managers . CANADIAN DEPARTMENT _ WV. W. & E. G. POTTER, Managers 


H. R. M. SMITH 461-467 Bay St., Toronto, Canada a Ass’t Managers 
JAMES SMITH FRED. W. SULLIVAN MASSIE & RENWICK, Ltd., Managers JOHN R. COONEY CHAS. H. GATCHEL 








* Capital and Surplus of affiliated companies owned by Firemen’s, appear in gross assets of both. 


LOYAL TO PRINCIPLE—TO LOYAL AGENTS, LOYAL 
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Institute Launches 
Correspondence Course 


FAVORABLE RESPONSE TO PLAN 


Part I of Fire Course Now Being Given 
by Mail; Will Run From Early No- 
vember to the End of Next March 


Sufficient favorable responses have 
been received by the Insurance Institute 
of America, Inc., to the questionnaire on 
a fire insurance correspondence course 
to make it possible to give the course. 
This course, Part I of the fire insurance 
group, is now being given in the United 
States and Canada. 

The first lecture notes were sent out 
to the subscribers on Monday, Novem- 
ber 3. This introductory lecture con- 
sists of an eleven page booklet giving 
briefly the history of fire insurance and 
the present reasons for its great impor- 
tance. The booklet tells of fire as a de- 
structive agent, cites historical conflagra- 
tions and their economic and Social ef.- 
fects. It also cites means adopted to 
meet the situation; charity, guilds, fire 
briefs, etc. It describes the law of av- 
erages and insurance as an application of 
the law of averages; as a substitution of 
certainty for uncertainty; as a transfer 
of risk from the individual to the group, 
and its essential mutuality. 

This correspondence course of the In- 
stitute should have a wide appeal, and 
especially to those who desire to broaden 
their fire insurance knowledge but do not 
live in any of the localities where insur- 
ance societies conduct classes. The In- 
stitute is constantly trying to broaden its 
educational facilities and this latest step 
is one which should receive popular sup- 
port. The cost of the course is $15 and 
this includes the registration fee of $2.50 
for the examinations and the cost of the 
fourteen pamphlets. It does not, how- 
ever, include the cost of the books neces- 
sary for the suggested readings, which 
will not be: excessive. 

At the conclusion of the first lecture in 
pamphlet form the things which fire in- 
surance does are summarized as follows: 

“1. It lifts the burden of risk from the 
individual and apportions it lightly upon 
millions of individuals. 

“2. It provides the well-recognized 
foundation for the entire credit struc- 
ture of the world. 

“3. It safeguards the home, with all 
that this means to the stability of so- 
ciety. 

“4. It guarantees business permanence 
in the face of disasters that formerly 
meant ruin. 

“5. It reduces interruptions to business 
caused by fire, through providing re- 
sources for quick resumption. 

“6. It stimulates enterprise, by permit- 
ting business men to keep their funds 
productively employed instead of in re- 
serve against disaster. 

“7. It protects community welfare 
through the quick restoration of solvency 
after an otherwise crippling conflagra- 
ton. 

“8. It is an important adjunct to the 
healthful circulation of funds between all 
parts of the world. 

“Can any other industry or profession 
boast as much?” 





CANADIAN APPOINTMENTS 


Walter J. Steer has been appointed 
branch manager of the Canada National 
Fire of Winnipeg for Ontario, headquar- 
ters in Toronto. J. R. Stewart Ltd., 
Vancouver, have been appointed as fire 
agents for Globe & Rutgers. W. R. 
Bradley of Calgary has been appointed 
“age for British Columbia and AIl- 

erta. 





FIRE ESSAYS AWARDS 

A number of prizes were awarded last 
week in Irvington, N. J., to pupils of 
public and parochial schools to winners 
in an essay contest sponsored by that 
town’s fire department on “What I Have 
Done to Prevent Fires.” The contest 
was open to pupils from the fifth grade 
up and to all classes of high schools. 


F. C. GIEB KILLED 


State Agent of Automobile Insurance 
Cc. Was in Automobile Crash at 
Glen Ridge, N. J. 

The fire insurance fraternity in New 
Jersey and New York was shocked when 
it became known that Franklin C. Gieb, 
state agent in New Jersey for the Auto- 
mobile Insurance Co., had been killed 
last week as the result of an automo- 

bile collision in Glen Ridge, N. J. 

Mr. Gieb, who was an active member 
of the New Jersey Special Agents’ Asso- 
‘ciation, had been in the New Jersey 
territory for the company for a period 
of ten years, eight of which was as spe- 
cial agent and two as state agent. Pre- 
vious to that he was fieldman for the 
company in Hartford and West Virginia. 
He was also at one time an inspector 
for the New York fire department and 
also was connected with the insurance 
— of Hilliard & Co. in New York 

ity. 

He was thirty-eight years old and is 
survived by his widow. The funeral serv- 
ices which were held last Sunday at 
his home in Mountainview, N. J., were 
attended by a large number of insur- 
ance men from New: York and New 
Jersey. He was a prominent Mason. 


ERNESTO W. SPERONI DIES 

Ernesto W. Speroni, special agent of 
the Great American and contact man for 
its production activities in the New York 
metropolitan district, died at his home 
in Brooklyn Sunday morning. He was 
53 years old and had been in insurance 
for more than thirty-five years. 








NAMES QUEBEC GENERAL AGENT 

The National Liberty has appointed the 
National Agencies, Ltd., of Montreal as 
general agents for the Province of Que- 
bec, Canada. T. V. Depatie, for the 
last eight years superintendent of agen- 
cies for the Province of Quebec for the 
Royal, is managing director of the Na- 
tional Agencies, Ltd. 
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F. D. Layton, President 








National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement, January 1, 1930 


Vice-Presidents 
R. M. Anderson, G, F. Cowee, C. C. Hewitt, C. L. Miller, C. B. Roulet 
; F. B. Seymour, Secretary and Treasurer 
Secretaries 
R. C. Alton, L. C. Breed, H. B. Collamore 
Assistant Secretaries 


W. C. Browne, W. W. Corry, W. H. Hinsdale, W. O. Minter, S. W. Prince 


26,380,239.11 
S. T. Maxwell, Vice-President 











QUEENS FIRE RATES ATTACKED 


Property Owners in Certain Sections of 
Long Island County Protest to New 
York Insurance Department 


Representatives of property owners in 
the central part of Queens county, Long 
Island, attended the hearing held last 
week by the New York Insurance De- 
partment in New York City on the ques- 
tion of the reasonableness of the fire 
rates in this congested dwelling area. 
Acting Superintendent Thomas F. Behan 
presided and William J. Ward, secretary 
of the New York Fire Insurance Rating 
Organization told why the conflagration 
rates had been added to these risks un- 
der question and how concessions had 
been made as improvements in roads, 
fire-fighting facilities and fire-proof shin- 
gle roofs were recorded. 

The main objection of the property 
owners was that while the fire insurance 
companies had penalized them with high- 
er rates on account of extra hazards no 
conflagration had actually occurred dur- 
ing the last five years, or since the high- 
er rates went into effect. The complain- 
ants also contended that most of the 
homes were equipped with telephones, 
rendering fire department calls easy in 





by the Carolina. 


Sure Indemnity 


NDEMNITY that is uncertain is not 
I worth much. It is like a highly spec- 

ulative security. Maybe it’s worth 
something and maybe it isn’t. 


The protection provided by a cut-rate 
fire insurance company is of question- 
able value. Your friends and clients will 
want to protect their savings with sound 
stock fire insurance such as is provided 


The CAROLINA Insurance Co. 


WILFRED KURTH, Pres. 
59 MAIDEN LANE, NEW YORK 


the event of fire. 








ILLINOIS AGENTS MEET 


Re-Elect Present Officers at Annual 
Meeting at Danville; Oppose Pro- 
posed Reductions in Commissions 


The Illinois Association of Insurance 
Agents at its annual meeting last week 
at Danville re-elected its officers, Robert 
W. Troxell.of Springfield thereby be- 
coming president for the third successive 
year. The other officers and committee 
chairmen are: 

W. A. Schneider of Kankakee, first 
vice-president; Alfred Teninga, Rose- 
land, second vice-president, and F. J. 
Budelier, Rock Island, third vice-presi- 
dent. The chairmen of the standing 
committees were elected by the asso- 
ciation as follows: Alvin Keys, Spring- 
field, legislative, with George N. Wright 
of Aurora, vice-chairman; Harry J. 
Leach, Morris, organization; C. J. Mont- 
gomery, Rock Island, fire prevention; 
Rockwood Hosmer, Chicago, public rela- 
tions; J. A. Giberson of Alton, automo- 
bile, and Mark I. Hall, Belvidere, farm 
committee. 

The association endorsed the action of 
the National Association of Insurance 
Agents in opposing the proposed reduc- 
tion in commissions on compensation 
lines and called on the casualty com- 
panies to defer action until the matter 
has been considered further by local 
agents, : 

In his annual report to the convention 
President Robert W. Troxell made the 
following reference to the move to have 
an agents’ qualification law passed at the 
next session of the state legislature: 

“The coming year we have the legisla- 
ture in session again and I personally 
have great hopes that we can at that 
session succeed in putting over our 
agents qualification bill and a_ brokers 
license bill. In my report of a year 
ago I spoke of C. J. Doyle who is the 
attorney for the Insurance Department, 
quoting a statement that he had made 
in a local paper and I know that Mr. 
Doyle will now co-operate with us to the 
limit and help us clear the situation in 
Illinois which has been bad for a goo 
many years so far as laws which pro- 
tect the insuring public through the ir- 
responsible agents are concerned. 

“Leo H. Lowe, who is the director of 
the Department of Trade and Commerce 
under which the insurance department 1s 
a branch, and Harry W. Hanson, the 
new insurance commissioner, I feel will 
be glad: to co-operate with us to the 
limit in trying to pass-a sane agents 
qualification bill as well as a sane bro- 
kers license bill and my recommendation 
is that a strong legislative committee be 
appointed by these new officers to get 
the bills in the proper form before the 
Legislature convenes, submitting same to 
Mr. Lowe, Mr. Hanson and Mr. Doyle 
for their approval, and suggesting that 
they be made a department measure. 


COMBS MADE EXAMINER °. 

Earl B. Combs, who has been doing 
examining work for the Virginia insut- 
ance department for the past'ten years 
or more, has been promoted to chie 
examiner succeeding Joseph P. Baldwin, 
who is now with the Union Fire rs 
Richmond, of which Colonel Joseph But 
ton, former insurance commissioner, Pa 
president. Mr. Combs came with t P 
department as assistant rate clerk sev 
eral years ago, 
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~ What of the Future? 


AMERICAN EouitTABLe AssuRANCE Co. 


or New York 
Capital, $2,000,000.00 
Bronx Fire INsurANCE CoMPANY 
OF THE City oF New York 
Capital, $1,000,000.00 
BROOKLYN FirE INsuRANCE Co. 
Capital, $1,000,000.00 





GLosE INSURANCE Co. oF AMERICA 
Pittsburgh, Pa. 
(Incorporated 1862) 

Capital, $1,000,000.00 
INDEPENDENCE FirE INSURANCE Co. 
Philadelphia, Pa. 

Capital, $1,000,000.00 





INDEPENDENCE INDEMNITY Co. 
Philadelphia, Pa. 
Capital, $1,250,000.00 





JEFFERSON FirE INSURANCE Co. 
Newark, N. J. 
Capital, $400,000.00 


KNICKERBOCKER INSURANCE Co. 
oF New York 
Capital, $1,000,000.00 





Liserty Bett. INSURANCE CoMPANY 
Philadelphia, Pa. 
Capital, $1,000,000.00 





MERCHANTS AND MANUFACTURERS 
FirE INSURANCE CoMPANY 


Newark, N. J. 
(Chartered 1849) 


Capital, $1,000,000.00 





New York Fire INSuRANCE CoMPANY 
(Incorporated 1832) 


Capital, $1,000,000.00 





REPUBLIC FirE INSURANCE Co. 
oF AMERICA 


Pittsburgh, Pa. 
(Incorporated 1871) 


Capital, $1,000,000.00 





SYLVANIA INSURANCE COMPANY 
Philadelphia, Pa. 
Capital, $1,500,000.00 


(CORROON 


INSURANCE UNDERWRITERS 


92 William Street 


:.. like every other business today, is grasping the 
present opportunity to take stock of itself. Reference is more 
to production than any other factor, because in the sale of more 


ansurance lies the future of the business. 


Hence the agent is inextricably bound up with such a discus ° 


sion. He is the producer; through his efforts largely has come 
the progress of insurance. 


No statistics or arguments are required to show that the 
volume of premiums has grown steadily. In the light of past 
experience this volume promises to show a still greater increase in 
the years to come. 


All other business will be as dependent upon insurance in 
the future as in the past. There cannot be so deep-rooted a change 
in the nature and conduct of industry or commerce as to permit 
dispensing with its chief factor of protection. This may not be 
beyond the realm of possibility, because nothing is impossible, but 
it is as certainly beyond that of probability as a Bolshevistic United 
States of America. 


Neither is there apparent on the horizon any radical change 
in the method of distributing insurance. The agent will be needed 


both by assureds and insurance companies. 


& REYNOLDS 


INCORPORATED 


Manager 
New York, N. Y. 
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Bennett Comments on 
Bank of America Move 


FINDS AGENTS MUCH PLEASED 





National Association Officer Sees Local 
Agent Recognized as the Only Real 
Medium for Insurance Sales 





Secretary-Counsel Walter H. Bennett 
of the National Association of Insurance 
Agents comments editorially this week 
in the “American Agency Bulletin” on 
the withdrawal of the former Bank of 
Italy from the local agency field after 
more than ten years of effort on the 
part of the National Association. Mr. 
3ennett sees in this act of the Bank of 
America recognition of the rights of bor- 
rowers of money to say where their 
property insurance shall be placed pro- 
viding such insurance is sound. Mr. 
Bennett says in part: 

“In the announcement by President 
Mount of the Bank of America National 
Trust and Savings Association (the old 
Bank of Italy) that his institution has 
withdrawn from the insurance business, 
I see more than a statement that will 
be accorded a _ pleasurable reception 
wherever the welfare of the American 
Agency System is cherished. 

“T see in it a definite exodus from a 
position becoming less tenable day by 
day, as the true status of the insurance 
agent in his community is placed be- 
fore the public in its proper perspective. 

“IT see recognition on the part of one 
of the greatest financial institutions in 
the country of the right of the borrower 
of money to be something more than a 
mere automaton in the protection by in- 
surance of the goods which he proffers 
as collateral. 

“T see the ripening of the fruit of ex- 
perience, an experience which has con- 
vinced the heads of a famous banking 
house that to the trained specialist should 
be left the technicalities of a business 
allied with, yet foreign to banking. 

Gives Credit to President Mount 


“I see an acceptance of the innate 
justice of the contention, patiently but 
persistently advanced by our association, 
that the banks should not permit their 
employes to encroach upon the field of 
the service-giving agent. It is to the 
everlasting credit of the officials of the 
new Bank of America that they, through 
President Mount, have made so honor- 
able an acknowledgement of the righte- 
ousness of the association’s position. 

“Tt was in March, 1920. under the ad- 
ministration of Pres. Fred J. Cox of New 
Jersey that the Bank of Italy problem 
was brought to the National Association 
by Matt T. Mancha, president of the 
California Association. Immediately Mr. 
Cox took it up. In season and out he 
held forth the unrighteousness of the 
practice, and a decade later the justifi- 
cation of the struggle comes forth. * * * 

“Take courage, my friends. When a 
bank of the standing of the Bank of 
America National Trust and Savings As- 
sociation ceases competition with the le- 
gitimate agent—and when the Wisconsin 
Bank Shares Corporation adopts a like 
course—will not other reputable banks 
with a corporate sense of moral obliga- 
tion be brought to see the light?” 





W. H. BRANCH MANAGER 

William H. Branch, formerly with R. 
B. Augustine & Co. Agency in Rich- 
mond, Va., is manager of the newly 
opened insurance department of Harrison 
& Bates in that city which is represent- 
ing the American Equitable and the Lon- 
don and Lancashire Indemnity. Mr. 
Branch was manager of the insurance 
department of the Laburnum Realty Cor- 
poration in Richmond before becoming 
associated with the Augustine agency a 
year ago. 





DEATH OF OTTO J. JACOBY 
Otto J. Jacoby of Niagara Falls, N. Y., 
head of a local agency there, was 
drowned in the barge canal there. 
He was 46 years of age. 


Credit Men Draw Up 
Insurance Statement 


WANT PICTURE OF SITUATION 





National Association Adopts Form on 
Which Applicant Must Give De- 
tailed Statement of Holdings 





A new form of insurance statement 
has been devised by the National Asso- 
ciation of Credit Men to supplement fi- 
nancial and property statements custom- 


arily required of firms seeking credit. 
The form covers in detail the insurance 
carried by the applicant for credit ac- 
commodation, and was drawn up after 
conferences with a number of insurance 
companies. 

Dr. Frank A. Fall, research director 
of the association, recently made the 
following statement in connection with 
the announcement: “Most houses ex- 
tending credit have for a long time in- 
cluded in their financial statement forms 
several questions regarding insurance. 
These questions, however, did not elicit 
sufficient information to give the credit 
manager an accurate picture of the cus- 
tomer’s insurance needs or his coverage. 
Therefore the National Association of 
Credit Men has prepared and recom- 
mended to its members this new form, 
which should give the credit executive 
all the information he needs. 

“Credit managers frequently find it 
necessary to require their customers to 
take out additional insurance for the pro- 
tection of accounts. It is hoped that the 
new form will not only enable them to 
determine whether or not the customer 





Agents in the field like to know they 
are substantially backed at all times by 
their Home Office. Agents of the York- 
shire group know this is true because 
they are given every possible aid to in- 





THE YORKSHIRE GROUP 





The YORKSHIRE Insurance Co., Ltd. 
LONDON & PROVINCIAL 
Marine & General Insurance Co., Ltd. 


SEABOARD Fire & Marine Insurance Co. 
and 
The YORKSHIRE INDEMNITY Co. of N. Y. 
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sure their success. 
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12 Gold Street 
New York, N. Y. 


WRITE TO WRIGHTEM! 








is adequately insured, but that it will 
also provide them with the necessary 
data on which to formulate specific rec- 
ommendations.” 

The following questions are asked the 
applicant on the insurance statement: 
_ If a partnership, do you_carry business life 
insurance? How much? Does this insurance 
also provide accident protection? - 

Is the treasurer bonded, and for how much? 
_ Do you carry fidelity bonds or dishonesty 
insurance? State whether individual, scheduled 
or_ blanket. 

If automobiles are used in your business, are 
they covered by liability insurance? 

If a store, is general liability insurance car- 
ried? 

What are the values of the property, and how 
much fire insurance is carried? Property’ val- 
ues $..... Insurance carried $..... What co- 
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Full-Floor 


Office has many 
advantages..... 


T gives an individuality, a dis- 
tinction which never can be 
enjoyed when your office is ina maze 
of surrounding offices. It permits 
too, of greater economy and effi- 
ciency in arrangement. Entire floors 
at 116 John are large enough to 
accommodate good sized insurance 
organizations and small enough 
to provide smaller concerns with 
smartly exclusive business homes. 





OCCUPANCY ~* MARCH, 1931 





Renting and Managing Agent 


Charles F. Noyes Co., Inc. 


] ] 6 225 Broadway BARclay 2000 
JOHN 


NEW YORK CITY 


35 stories of the most modern 
construction, varying from 2921 to 
9442 square feet in area. Two 

fioors devoted to binder space. 


insurance is on the fire insurance policies? 
List companies with which you carry insurance, 

Is business interruption insurance carried? 
_ If there is a lease, is the leasehold interest 
insured? Is the rental income insured for loss 
by fire?” 

Is building sprinklered? Name system. If 
building is sprinklered, and stock susceptible to 
water damage, is sprinkler leakage insurance 
carried? 

_If oil heater or gas on premises, is explo- 
sion insurance carried? 

Are goods in transit insured? 

Are you protected by check alteration and 
forgery insurance? Is burglary and hold-up in- 
surance carried? 

When were your various insurance policies 
last examined or gone over by an _ insurance 
expert? 

What other insurance do you carry? 

The National Association of Credit 
Men is a non-profit-making organiza- 
tion of 26,000 manufacturing concerns, 
wholesale houses and banks, affiliated 
for the purpose of promoting wholesome 
business by maintaining a sound credit 
foundation. 





N. C. INSURANCE DAY 
William Quaid, vice-president, South- 
ern Fire; L. K. Babcock, secretary, Aet- 
na Casualty & Surety; F. Robertson 
Jones, : manager of the Association of 
Casualty and Surety Chief Executives; 
T. Alfred Fleming, supervisor of the con- 
servation department of the National 
Board of Fire Underwriters, were among 
the speakers at the North Carolina In- 
surance Day. Mr. Quaid described in- 
surance companies as high speed facto- 
ries making insurance on a mass produc- 
tion scale at a minimum cost. He de- 
scribed agents as distributors of a pro- 
duction and servicing of it day or night 

for the length of time it exists. 


NAMED TO AGENTS’ COUNCIL 

Four state representatives have already 
been appointed to the national council 
of the National Association of Insur- 
ance Agents, the council having been 
created under the new _ constitution 
adopted at the recent Dallas convention. 
There will be one representative from 
each state on this council. The meim- 
bers now on are Albert Dodge, Buffalo, 
N. Y.; E. J. Cole, Fall River, Mass.; 
George W. Carter, Detroit, Mich.; and 
H. E. McKelvey, Pittsburgh, Pa. 


BANS SERVICE TO MUTUALS 

The Western Adjustment and Inspec 
tion Co. on and after January 1 next 
will cease representation of mutuals and 
reciprocals. This action of the culmina- 
tion of a movement by stock company 
agents and others to cease having @ 
stock company owned“adjustment organ 
ization offering services to competing 
classes of carriers. Thirteen state vi 
sociations of local agents in the Middle 
West are in full sympathy with this ac 
tion. . 


VA. PUBLICITY COMMITTEE. | 

The same publicity committee — 
last year worked in Virginia to fare 
the work. of the National Board pu va 
relations division will be continued 4 
the Fire Insurance Field Club of V! | 
ginia, the president, T. H. DeGraffenrei@, 
has announced. 
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COMPANIES LOSE $40,500 SUIT 





Kentucky Appeal Court Holds Insurers 
Liable for Total Loss When Build- 
ing Is Condemned 


In one of the shortest opinions ever 
written by the Court of Appeals of Ken- 
tucky sixteen insurance companies lose 
a suit for $40,500 which was decided in 
favor of Stella Marx Rosenberg of Cov- 
ington, Ky. In less than 100 words the 
court said the insurance companies 


moved the court to consolidate the cases 
for a hearing and decided to abide by 
the final decision in the case that was 
tried in which the Security Insurance 
Co. lost. The motion was sustained and 
the case was decided in favor of Mrs. 
Rosenberg’ and the insurance companies 
must pay. 

What the court decided is of impor- 
tance to insurance companies for it held 
that when a building is damaged by fire 
and properly instituted authorities con- 
demn the building the loss is entire re- 
gardless of what the insurance companies 
show the building to be worth after the 
fire. The insurance companies there 
must pay the total loss covered by the 
face of the policy, and in this case it 
was $40,500. The .facts are that Mrs. 
Rosenberg owned the building which was 
insured and it was occupied by Louis 
Marx & Bros., furniture dealers. The 
building was damaged by fire March 3, 
1923, and the insurance companies de- 
sired to pay only what appraisers said 
had been damaged. In the meantime the 
properly constituted authorities came 
along and condemned the building be- 
cause of the fire and ordered it to be 
torn down. This was done and a new 
structure put up. 





NORTHERN PROMOTIONS 





Harold C. Cooper Made Local Secretary 
and Charles Schmidt His Assistant; 
Head Metropolitan Department 
Harold C. Cooper of the Northern of 
London has been promoted to the post 
of local secretary in charge of the New 


York metropolitan department of the. 


company. He fills the place left vacant 
by the resignation of B. W. Graham. 
Mr. Cooper has been in the metropolitan 
department of the Northern for nearly 
twenty years and for the last decade 
has been at the local counter. Charles 
Schmidt has been advanced to assistant 
local secretary. He, too, has been with 
the company for many years and with 
Mr. Cooper shares a large acquaintance 
with local brokers. 





P. C. CHRYSLER’S NEW POST 
Pembroke C. Chrysler has been ap- 
pointed inspector of the Great American 
companies at Baltimore where he will 
have his headquarters with State Agent 
Harry G. Spalding. Mr. Chrysler has 
een connected for several years with 


the Great American at the home office 
in New York. 





GRAHAM WITH FIRE ASS’N 


The Fire Association of Philadelphia 
a8 appointed Bernard W. Graham as 
ocal manager of its New York branch 
Office, effective next Monday. For the 
ast five years Mr. Graham has been 
local secretary of the Northern of Lon- 
on and previous to that was for many 
years with Charles E. Wickham. 





QUEENS FIRE RATES REDUCED 
Thomas F. Behan, acting superintend- 
‘nt of Insurance of New York State, 
announced Wednesday that the fire in- 
Surance rates for the sections of Queens 
Nown as Hollis, Queens Village, Belle- 
rosé Manor, Creedmore, South Wood- 
aven, Ozone Park, South Ozone Park, 
> aa Hill and Aqueduct, will be 
“duced from the present scale of 30c to 
Per $100 per annum to l6c per $100 
annum, the rate now prevailing for 
eon’ on dwellings in other sections 
eens County. fs 


TALKS ON NATIONAL BOARD 


W. E. Hill, Assistant to General Man- 
ager, Gives History of Organization 
Before Jersey Specials 

W. E. Hill, assistant to the general 
manager of the National Board of Fire 
Underwriters, gave a brief history of the 
organization before the members of the 
New Jersey Special Agents’ Association 
at their monthly dinner-meeting on 
Monday evening in the Newark Elks’ 
Club. He told of the organization of the 
Board at. the time of the civil war and 
the work which the National Board has 
been doing since that time. 
mentioned the fact that there were at 
the present time seventy-five men work- 
ing in the arson squad and of the splen- 
did work which they have accomplished. 

The public relations department, he 


said, under the supervision of W. War- 


KING JOHN 
1167-1216 
Ruler of England 
after Richard 


the . \ yy 
Lion-Hearted * 


He also 


ren Ellis was conducting at-the. present 
an advertising campaign which was going 
to cost in the neighborhood of $564,000. 
He touched briefly on the work done 
during fire prevention week at which 
time the Board had 750 speakers talk on 
fire prevention. 

Previous to the speaker giving his talk, 
the members rose and stood in silence 
with bowed heads for one minute in 
memory of Franklin C. Gieb, state agent 
for the Automobile, who was accidentally 
killed in an autorffobile accident at Glen 
Ridge last week. Frank G. Voorhies, 
president, presided. 





BRONX FIRE DIVIDEND 
The Bronx Fire of New York, a mem- 
ber of the Corroon & Reynolds fleet of 
companies, has declared a quarterly di- 
vidend of $1.25, payable November 15 
to stockholders of record October 31. 





E. G.. WICKHAM SPECIAL AGENT 

Elston G. Wickham has been appoint- 
ed special agent of the County Fire, 
Rochester American and Detroit Fire & 
Marine with headquarters in the Tele- 
graph Building at Harrisburg, Pa. He 
succeeds Gerald G. Carick of Philadel- 
phia who has left the special agency 
field to go into the local agency busi- 
ness. Mr. Wickham is the son of 
Charles E. Wickham, prominent New 
York City agent, and has had both field 
and agency experience. 





NATIONAL BOARD PAMPHLETS 
The National Board of Fire Under- 
writers has recently issued 1930 editions 
of standard regulations governing the 
protection of openings in walls and par- 
titions and the construction and opera- 
tion of pyroxylin lacquer manufacturing 
plants. 


BA WE 


MAGNA CARTA 


E; ngland’s First ‘Protection 


Gathered on the meadow at Runnymede in June of the year 1215, 
England’s powerful barons compelled King John to sign the famous 


Magna Carta. 


This Great Charter defined and recognized the rights of man and prop- 
erty. As a title deed of complete protection, it resembles the modern 


insurance policy. 


It is with good reason that prudent property owners safeguard their 
insurance policies as jealously as the title deeds of their homes. 


As an agent of the Fireman’s Fund or one of its affiliated companies, 
why not help the buyer of insurance to realize that a policy in a 
Fireman’s Fund company is a Magna Carta —a “title deed” of protec- 
tion against worry as well as against loss. 


FIREMAN’S FUND 
INSURANCE COMPANY 


..-and affiliated companies: 


HOME FIRE & MARINE INSURANCE COMPANY, OCCIDENTAL INSURANCE COMPANY 
and on the Pacific Coast the OCCIDENTAL INDEMNITY COMPANY 
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TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemer’s of N. J. 








The railroads maintain what I consider 
a wonderful system of restaurant or din- 
ing car service nowadays, and in some 
respects excel the hotels. Their system 
of asking the passenger to write out 
their orders avoids misunderstandings 
and waste. Another feature, which I 
consider a very good one, and might well 
be adopted to stop intentional or unin- 
tentional short changing a patron in ho- 
tel dining rooms by waiters, is that the 
railroad waiter marks the amount of 
money handed out by the customer on 
the bill, in presence of the latter, thus 
absolutely preventing any mistake in 
handing back the change. With the 
change they hand you a receipt which 
also has its uses. When one compares 
these accommodations in the way of in- 
suring the traveling man good and regu- 
lar meals in pleasant surroundings with 
the methods even thirty years ago, one 
realizes how much more pleasant the 
algae man’s job in that respect is to- 

ay. 

I remember the time when we were 
called from our cars to a quick five or 
ten minute food devouring and gulping 
contest at places where the trains 
stopped en route for a few minutes, 
never longer than thirty minutes. 

I have never ceased wondering why 
in the name of heaven and common 
sense, not to say good digestion, this 
awful haste was necessary. What dif- 
ference did it make if the train arrived 
at Bohokustown thirty minutes earlier 
or not, except that perhaps the engineer 
and conductor could kiss his wife a little 
sooner ? 

This unnecessary haste sometimes re- 
minds me of some automobile using field- 
men in the insurance business, who chase 
around like one possessed from pillar to 
post, covering a lot of ground, to be sure, 
but accomplishing little thereby except 
that they can tell their companies how 
many towns they covered, even if they 
accomplished nothing worth while, their 
visits on agents being too abrupt and 
too short to allow agent to come up for 
air. 

If they are favorably judged by their 
companies because they cover a large 
mileage, if nothing else, of course I can’t 
blame them for converting their jobs into 
a marathon as far as distances and num- 
ber of agents are concerned. 

In my mind, the point is not how much 
ground has been covered, but how well 
and how efficiently from the point of 
real results to premium and inspections 
for the company. 

When the time comes that some of 
these speed maniacs use airplanes, in- 
stead of automobiles as now being used, 
I presume inspections will be made from 
the air instead of as now in some cases 


‘Save the King,” 


from the automobile seat, whizzing past 
a risk or an agent’s office at high pres- 
sure. 

Perhaps I exaggerate but I know that 
psychologically some field men become 
obsessed with the idea after a while that 
the main object is to cover mileage and 
visit a large number of agents in a short 
time. They confound the means with the 
end so that the means outweighs the 
purpose to be accomplished. 

ae 


Canadian Patriotic Airs 

When traveling in Canada I found that 
you could grade Canadians as to when 
they or their parents or ancestors had 
come to Canada by the preference they 
manifested when by themselves and not 
at public festivities, for one or the other 
of their three national anthems, viz., 
“God Save the King,” “The Maple Leaf 
Forever” and “My Canada.” The first 
named has the same melody as “My 
Country, ’Tis of Thee,” whereas “My 
Canada” is distinct. When I lived in 
Ottawa, the capital of the Dominion of 
Canada, they had what ‘they called sing- 
songs on the beautiful Parliament Build- 
ing grounds. Five thousand or more 
people would gather and in the summer 
evening, and with the clear evening air 
under beautiful skies, with a background 
of the Ottawa River, Chaudiere Falls, 
right in the city, and the nearby Lauren- 
tian Mountains, and forests stretching 
right from within ten miles of the city 
and thence northward for a thousand 
miles or so, they would sing first “God 
out of allegiance to the 
Great British Empire, and the land of 
their origin; then the “Maple Leaf,” and 
“My Canada,” as tributes to their native 
heath. To me these outdoor singing par- 
ties were awe-inspiring, and almost 
breathed a religious spirit. 

Canadians who were born abroad and 
the generation following them, especially 
if born abroad and coming over with 
their parents usually favor “God Save 
The King.” But native Canadians, to 
whom the mother country, Great Britain, 
is simply a matter of sentiment, incul- 
cated by their parents or their grand- 
parents, usually sing the “Maple Leaf” 
or “My Canada.” On public and official 
occasions, however, they sing “God Save 
The King” first. I am speaking of An- 
glo-Saxon Canadians—the French Cana- 
dians also have a pretty French Canadian 
patriotic song. 

Just as Americans in the period twen- 
ty-five years before the Revolution still 
spoke of “going home,” when they meant 
visiting England, though not born there, 
30 today in Canada the first and perhaps 
the second generation of native Cana- 
dians speak of England as “home,” but 
the third generations, while the senti- 
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ment for the country of their fathers is 
very strong, as was evidenced by the 
large volunteer enlistments in the Great 
War, does not look upon itself as Brit- 
ish, but as Canadian. 

In other words, they consider them- 
selves a nation and a part of the family 
of self-governing nations within the 
British Empire, who, if their interests as 


‘a nation were affected by some compli- 


cations would stand solidly even against 
England if England would try to inter- 
fere. It is a well known, but not a pub- 
lished report, that it was Canada and 


’ especially western Canada which had 


some problems of immigration of alien 
and unassimilable races which we had on 
the Coast, that induced the English Gov- 
ernment to drop its naval alliance with 
Japan. The English statesmen had been 
warned that if there was any clash be- 
tween the United States and Japan re- 
garding immigration Canada might side 
with the United States, even against the 
Mother Country. 


* * * 


The Joy of Appreciated Effort ea 


The good reputation a man establishes 
with his contemporaries in business, 
whether friends or business adversaries, 
is worth more to me than a high rating 
in Bradstreets’s. If a fieldman, especial- 
ly if he is my business adversary, speaks 
well of me to an agent, and I hear of it, 


that still gives me a thrill more than anv 


amount of money would. If a friend 
says to me or writes to me that he en- 
joys reading my columns or appreciates 
my help or a young or old man comes to 
me and thanks me for some help I have 
given these past thirty years on the road, 
that thrills me, and the pleasure I get 
out of having helped and having it appre- 
ciated transcends all other rewards. 
* * &* 


Don’t Sacrifice Your Health 


I might, apropos of this but from an- 
other angle, transcribe a Biblical quota- 
tion and say: “What profiteth a man, if 
he becomes a successful business man, 
in our, or. any other line, and lose your 
health thereby?” I have friends who 
have risen to high positions in this busi- 
ness, and friends from my boyhood days 
who are multi-millionaires, but what 
good is it to them if they can’t enjoy 
their money on account of ill-health? I 
would not trade what I have gotten out 
of life, and now being sixty, and in good 
health. am fully able to swim across a 
two-mile width lake, for anything they 
possess. There is nothing big enough i in 
this world in the way of money or posi- 
tion to make it justifiable for a man to 
sacrifice his health. Elihu Root, who is 
certainly no slouch, told his friends that 
the successful man was one who had 
learned how to enjoy life. 
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Women’s Influence On Sales 


Becomes Increasingly Important 


Boston and Old Colony Companies Find Local Agents Do 
Well to Consider the Women in Selling 
Plans; Lines They Like Best 


The farsighted local agent considers the 
influence of women on insurance sales 
says R. C. Dreher, advertising manager 
of the Boston and Old Colony compa- 
nies of Boston and editor of the compa- 
nies’ monthly publication, the “Accelera- 
tor.” In. this publication he says there 
are several lines of insurance in which 
women have a direct interest and the wise 
local agent will not refuse to present a 
sales argument merely because the man 
of the house is not at home at the mo- 
ment. Says the “Accelerator”: 

Of the lines of insurance that have a 
special appeal to her perhaps the most 
important are fur and household furni- 
ture. Isn’t it logical to expect greater 
success in selling these lines if we solicit 
her direct instead of her husband? That 
being the case, let us study her and see 
how best we can win her confidence and 
approval in our selling campaign. 

First of all, we must realize that men 
and women react differently towards the 
same thing. For example—most men are 
influenced by a “right to the point” sell- 
ing talk. It gives them the impression 
that the agent is “on his toes’—that he 
knows what he is talking about. The 
woman of the house on the other hand is 
antagonized by such an approach. She 
feels that the salesman is trying to force 
her to do something against her will. The 
result is mistrust. 

Must Win Confidence First 


Before you can sell a woman you must 
win her confidence. One way to do this 
is to pave the way for your personal calls 
with good direct-by-mail advertising. It 
introduces you. It makes her feel that 
She is doing business with some one¢ 
whom she knows, some one whom she 
can trust. Playing on her vanity helps. 
The average woman, although she may 
not admit it, likes to be catered to. She 
likes to be shown little courtesies. She 
likes to feel that she has been especially 
selected to talk to. In selling fur insur- 
ance you can do this easily by telling her 
that you are offering her something that 
not every woman can buy—that you are 
calling on only a selected list. of pros- 
pects. Then tell her why—the moral 
hazard which plays so important a part 
in this form of coverage. 

You will find it easy to soften a wom- 
an’s natural antagonism to salesmen who 
Interrupt her housework if you pay at- 
tention to those things of which she is 
proud—her children, her home, her gar- 

en, her car. Notice and admire them 
without your remarks sounding forced 











AETNA FARM SPECIAL IN ALA. 
The Aetna (Fire) has appointed R. H. 
Helvenston as farm special agent in Ala- 
ama. Mr. Helvenston is a native of 
Florida, was graduated from Sewanee 
University and took a_ post-graduate 
Course in business administration at Har- 
vard. In 1922 he joined his father’s local 
agency at Live Oak, Fla. and in 1925 
was made manager of the insurance de- 
Partment, which position he has held for 
the past five years. Special Agent Hel- 
Venston will have his headquarters at 
Irmingham, Ala., under the supervision 
of the southeastern farm department of 
Which C. I. Cowden at Atlanta, Ga., is 
Superintendent. 





BETTER LYNCHBURG RATING 
Survey made during the past sum- 
mer by the National Board of Fire Un- 
€twriters resulted in Lynchburg, Va., 
ing raised from a fourth to a third 
ass city. The final report just made 
public shows that there are 1,409 points 
eficiency out of a possible 5,000. 


and you have gone a long way towards 
making a sale. 


Study Reactions to Arguments 


Women have the reputation of being 
fickle, so take this fact into considera- 
tion. When you are giving your sales 
talk study her reactions to your argu- 
ments. As soon as you see that she is 
in the right frame of mind present your 
closing arguments. The danger is always 
present that she might suddenly change 
her mind. That means that you would 
have to spend more time with her and 
endeavor to make her change it back 
again. But, even if she is inclined to be 
fickle, don’t make the mistake of thinking 
you can lead her along like a child. She 
thinks for herself. If you are to be suc- 
cessful you must show her you know 
your business and offer substantial rea- 
son why she should buy the particular 
line of insurance you are offering. 

If, after you have finished your selling 
talk, she says that she knows she needs 
the insurance, but would like to talk it 
over with her husband, just don’t feel 
that it is an excuse to get rid of you. 
Make an appointment for that evening 
and you can rest assured that you will 
get a favorable interview because you 
have obligated the wife to at least let you 
talk it over with her husband, answering 
any new questions that may come up. 
Thus you have the opportunity of meet- 
ing the man of the house—of sizing him 
up and taking advantage of this new ac- 
quaintanceship in building up further 
business, according to the scheme used 
by every farsighted agent. 
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SCHMELZ GETS REAL WELCOME 





Buffalo Friends Receive Frelinghuysen 

Official at Station With Fife and 

Drum Music; Then Plays Golf 

Being welcomed at the Buffalo rail- 
road station by a fife and drum reception 
committee was a new experience for C. 
C. Schmelz, assistant secretary of the 
Frelinghuysen group who was on an up- 
state field trip Iast week. He had still 
another surprise when P. G. Enser of 
Enser & Cross, Stuyvesant agents in 
Buffalo, made quite a ceremony out of 
presenting him with a key to the city, 
all in the spirit of good fun. 

Mr. Schmelz next found himself 
headed toward the Erie Downs Country 
Club in Ontario, Canada, just over the 
border, in a party of good fellows which 
included William Weber and Theo. 
Phyllis, Buffalo insurance brokers; C. 
T. DeGraw, state agent for the Stuy- 
vesant, and Mr. Enser. The point of this 
story is that Mr. Schmelz had never be- 
fore played the game of golf; further- 
more, it was a raw, cold day. To his 
credit he stuck out thirteen holes in a 
high gale and came through with a score 
of 122. His friend, Mr. DeGraw, also a 
beginner, followed with 117 strokes. 


Other scores are not known. 
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of all-around business 
for The Alliance Agent. 





THE ALLIANCE INSURANCE COMPANY 


OF PHILADELPHIA 
Head Office: 1600 Arch Street, Philadelphia 


PROVIDENCE FIRE HAZARDS 

Engineers of the National Board of 
Fire Underwriters claim that a high po- 
tential fire hazard exists in the congested 
value section of Providence, R. I. Ina 
report based upon a recent investigation 
of the city the following is given: 

“The weak structural conditions, par- 
ticularly the general lack of protection 
to openings in floors, party walls and 
exposed windows, together with the 
mainly very narrow streets, make a high 
potential hazard in the congested value 
district. The automatic sprinkler equip- 
ments and good fire fighting facilities 
should, in most of the district, prevent 
fires from getting beyond control, but 
there are many buildings or groups of 
buildings forming serious conflagration 
breeders. The hazard as a whole has 
been much reduced by additional fire- 
proof construction and sprinkler install- 
ations, but many buildings requiring this 
latter protection are not so equipped; 
window protection is so infrequent that, 
in many instances, fires could readily 
spread across the narrow streets and in- 
volve adjoining blocks, but the prob- 
ability of such fires involving a large 
portion of the district is only moderate.” 





MANHATTAN CAPITAL INCREASE 


The Manhattan Fire & Marine pro- 
poses to increase its capital from $400,000 
to $1,000,000 by the transfer of $100,000 
from the surplus account by means of a 
25% stock dividend and the sale of 5,000 
new shares of stock of a par value of 
$100 each. The New York Insurance 
Department has approved the capital in- 
crease. The company as of September 
30 had assets of $1,761,791; unearned 
premiums of $636,490, and a net surplus 
of $660,813. The Manhattan is a mem- 
ber of the London Assurance group. 





STATE AGENT FOR SOUTHERN 

Artie H. Small, Jr., has been appointed 
state agent for the Southern Fire of 
New York, covering Georgia, Florida and 
Alabama. His headquarters will be 431 
Hurt Building, Atlanta, Ga. Mr. Small 
is a native of Macon, Ga., and was en- 
gaged in the local agency business until 
about eight years ago when he became 
special agent for the Automobile Insur- 
ance Co., covering the southeastern ter- 
ritory. He is a graduate of the Univer- 
sity of Georgia and well known in in- 
surance circles. 





VIRGINIA AGENCY CHANGES 


The Davenport Insurance Corporation, 
manager at Richmond, Va., for: the Liv- 
erpool & London & Globe and the Globe 
Indemnity, has taken over the insurance 
department of Chapin & Hume, real es- 
tate agents of that city. B. Stewart 
Hume, long manager of the department, 
becomes associated with the Davenport 
Corporation. Chapin -& Hume opened 
the department twenty-eight years ago | 
with Mr. Hume in charge. In the merg- 
er deal, the Davenport Corporation took 
the Atlas into its office. 





GETS HOME SERVICE MEDAL 


Special Agent P. H. Peterson of the 
Home of New York recently presented 
Iver F. Grandsen, local agent at Flora, 
N. D., with a silver medal in recogni- 
tion of his twenty-five years’ represen- 
tation of the company. 
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Stratfield F. & M. 

Loses Charter in N. J. 
WAS CAPITALIZED AT _ $200,000 
Horace R. Wemple Was President; Sixth 


Company to Meet Same Fate This 
Year in New Jersey 





The Stratfield Fire & Marine Insur- 
ance Co. of Jersey City, which was or- 
ganized in October, 1929, in New Jersey, 
has lost its charter for failing to meet 
with the requirements of the insurance 
law of that state. This is the sixth in- 
surance company which was organized 
in 1929 in New Jersey that has lost its 
charter for the same reason and unless 
another company raises its capital within 
the next few weeks it will also meet 
the same fate. 

The Stratfield company was organized 
by insurance and steamship interests of 
New Jersey and New York, the prime 
mover of the new organization being 
Horace R. Wemple, a prominent re- 
insurance man of New York City. At 
the time that incorporation papers were 
filed with the New Jersey insurance de- 
partment the capital was given as $200,- 
000 to be raised through the sale of 40,- 
000 shares which were to be sold at $5 
per share. 

Officers and Directors 

The officers of the organization were 
as follows: president, Horace R. Wem- 
ple; vice-presidents, Robert J. Noble, Jr., 
vice-president and manager of the West- 
ern Ocean Steamship Co., and J. S. Mor- 
row, president of Morrow & Co., invest- 
ment bankers; treasurer and comptroller, 
L. F. Cremin, formerly connected with 
the Travelers; secretary, B. Brigham, 
formerly vice-president, Continental Fi- 
nance Corporation; and counselor, Alex- 
ander A. Maypers, formerly assistant 
district attorney of New York City. The 
board of directors was made up of James 
Swan, Jr., of James Swan Tool Co.; 
Charles W. Smith, secretary and treas- 
urer, Western Ocean Steamship Co.; 
Bernard Graham, retired; Joseph Smith. 
insurance agent of Philadelphia; A. f. 
Hofman of the Western Ocean Steam- 
ship Co.; L. Berstine, attorney, Phila- 
delphia, and George G. Green, insurance 
and real estate, Philadelphia. 

The depression in business has had 
much to do with the companies organ- 
ized in 1929 in New Jersey failing to 
function but there is a possibility that 
the Stratfield F. & M. may file new pa- 
pers of incorporation very shortly. Oth- 
er companies who have lost their char- 
ters this year in New Jersey include 
the New Jersey Accident Insurance Co., 
Old North Fire Insurance Co., Income 
Life, Health & Accident Insurance Co., 
Industrial Accident Insurance Co. and 
the Gibraltar Fire Insurance Co., leav- 
ing but one more company to receive 
its certificate of authority in the state 
before the end of this month, 





RESIGNS FIRE ASSOCIATION 

R. B. McFalls & Co. Inc., of New 
York City have resigned their general 
agency for the suburban exchange ter- 
ritory of the Fire Association of Phila- 
delphia. The resignation is effective No- 
vember 30. This office had the general 
agency for the last fourteen years. The 
change was made necessary because un- 
der the rules of the New York Fire In- 
surance Exchange the acceptance of bus- 
iness in New York is limited to one of- 
fice and the Fire Association is open- 
ing a branch office here in December. 





NORWICH UNION CHANGES 

The Pacific Coast departments of the 
Norwich Union Fire and of the Norwich 
Union Indemnity, which have heretofore 
been separate, have been placed under 
one management as of November 1. 
Frank L. Hunter, manager of the fire 
company, becomes manager of both com- 
panies with R. L. Countryman, M. C. 
Godfrey and J. Roger Beauchamp as 
assistant managers. The purpose of this 
realignment is to reduce expenses in this 
large but often thinly populated terri- 
tory in the Far West. 


WISCONSIN RATE PROBE 





Legislative Committee Believes State 
Must Exercise Greater Control to 
Curb Cut Rate Competition 


Wisconsin must assume greater control 
over fire insurance rates in order to save 
a demoralization of the business, in the 
opinion of State Senator H. E. Boldt of 
Sheboygan. Senator Boldt is the chair- 
mian of a Wisconsin legislative commit- 
tee which has been investigating the 
whole field of insurance. 

“The control of fire insurance rates 
by group companies must be broken,” 
declared Senator Boldt last week. “Oth- 
erwise results which I anticipate, includ- 
ing the elimination of agents, will come 
about. 

“Since the close of the 1929 session 
of the legislature the interim committee 
on fire insurance has conducted public 
hearings in all parts of the state and has 
had numerous conferences with repre- 
sentatives of every fire insurance inter- 
est. A veritable rate war has developed 
in the fire insurance field. Competition 
for large preferred risks and for class 
risks has become so keen that the in- 
surance companies are writing these de- 
sirable risks at less than the present ex- 
penses and losses warrant. If this con- 
tinues, fundamental changes in the meth- 
ods of doing fire insurance business are 
inevitable.” 





PAPER FOR STATE FIRE FUND 

The Richmond, Va., “News-Leader” 
which came out recently in favor of state 
unemployment insurance is now advocat- 
ing state insurance on public property. 
In an editorial it says that Virginia 
would years ago have adopted a plan 
of carrying its own insurance if bills for 
the purpose introduced at successive ses- 
sions of the general assembly had been 
pushed with any zeal. It points out that 
Richmond is now building up an insur- 
ance fund with a view of carrying its 
own insurance and it says that there -is 
no reason why the state cannot do like- 
wise. 





Robert R. Clark 
U. S. Mor. 


Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 


United States Head Office 
555 Asylum Street, Hartford, Conn. 
New York City Office 
1 Liberty Street, New York 


William L. Brown 
Asst. Mor. 
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SCOTTISH UNION & NATIONAL 
INSURANCE COMPANY 


United States Main Office: Hartford, Conn. 
J. H. Vreeland, Manager 


HALL & HENSHAW, AGENTS 


New York City 





REINSURES STANDARD FEDERAL 

The Standard Federal Insurance Co. of 
Davenport, Iowa, has reinsured its out- 
standing business with the Cosmopoli- 
tan Fire of- New York which: company 
will take over the Standard Federal’s 
agency plant in the Middle West. Both 
parties to the transaction are members 
of the Lloyds Casualty group of New 
York. President James A. Blainey of 
the Cosmopolitan Fire states that L. M. 
Risley, who has been manager of the 
Chicago branch office of the Standard 
Federal Fire, will join the Cosmopolitan 
and will continue to be located in Chi- 
cago. 





TO MEET AT BADEN-BADEN 


The International Union of Marine In- 
surance voted at this year’s annual con- 
vention at Vichy, France, to hold the 
1931 meeting at Baden-Baden, Germany. 








Great American 


Insurance Company 


New Pork 


INCORPORATED - 1872 


HOME OFFICE, 


One Liberty Street, 


NEW YORK CITY 


' WESTERN DEPARTMENT, 310 S. Michigan Avenue, CHICAGO, ILLINOIS 
PACIFIC DEPARTMENT, 233 Sansome Street, SAN FRANCISCO, CALIFORNIA 


POLICIES ISSUED TO COVER 


Fire, Lightning, Tornado, Windstorm, Hail, Explosion, Rents, Profits, 
Commissions, Automobiles, Motorcycles, Leasehold, Marine, War Risk, 
Hulls, Cargoes, Inland Marine, Inland Transportation, Floaters, Registered 
Mail, Mail Package, Tourist Baggage, Sprinkler Leakage, Use and 
Occupancy, Earthquake, Riot and Civil Commotion 


AFFILIATED INSURANCE COMPANIES 


American Alliance ins. Co. 
American National Fire Ins. Co. 
County Fire Insurance Co. 
Detroit Fire & Marine Ins. Co. 


Massachusetts Fire & Marine Ins. Co. 
Mount Royal Assurance Co. (“Oxi2" 
North Carolina Home Ins. Co. 
Rochester American Insurance Co. 


Great American Indemnity Company 














MILLER TALKS TO AD MEN 

The Mail Advertising Service at its 
meeting at the Advertising Club in New 
York City Monday discussed “How In- 
surance Companies Use Letters and Di- 
rect Mail Advertising.” To open the 
discussion Chauncey S. S. Miller was 
invited in the triple capacity of publicity 
director of the North British & Mer- 
cantile group, president of the Insurance 
Advertising Conference and author of 
the fire and casualty agents’ reference 
book: “Down to Brass Tacks.” 





Buffalo Agents 


(Continued from Page 1) 


insurance at all Mr. Rose said in his 
protest last week: 

“Regarding municipal insurance there 
are only two courses of ‘action from 
which to choose. Either there is insur- 
ance protection or no protection at all; 
no middle ground is possible. There is 
no such thing as self-insurance. Insur- 
ance indemnifies against loss and there 
can be no insurance unless responsibility 
for loss is asumed by someone other 
than the owner of the property. A city 
that does not safeguard itself against loss 
is unbusinesslike and really negligent in 
handling the invested funds of its tax- 
payers. 

Money Raised From Taxation 

“Buildings belonging to the city rep- 
resent part of its invested capital; prop- 
erty values that have been created out 
of moneys raised by taxation. It is not 
fair to taxpayers to subject them to ad- 
ditional tax to replace buildings that 
could have been protected at a reason- 
able cost. Any special fund set up as 
an insurance fund does not mean any- 
thing and does not change the situation. 
Such a fund must be created from mon- 
eys raised by taxation. ; 

“If it is depleted or wiped out it must 
be replenished or recreated by moneys 
again raised by taxation. The result is 
the same as no fund at all. A municipa 
insurance fund is unsound because It 
lacks the spread that is fundamental in 
insurance underwriting. There is noth- 
ing new in the theory of the so-called 
insurance fund. It has always proven 4 
failure as in Colorado, and in St. Louis, 
Montreal and other cities. Moncey & 
pended to erect ‘these buildings came 
from taxpayers. Money to create the 
small fund that had accrued came from 
taxpayers who were required to pay a& 
ditional taxes to make up the loss t at 
should have been protected. 

“Buffalo had the same experience sn 
years ago when an uninsured hich schoo 
burned, The interest on the moncy lost 
in that fire was sufficient to pay for oe 
surance on the then value of city schoo’s 
for all time. Even with an adequate 
fund it is still important to insure city 
properties for protection of the fund it 
self. The income alone from such a 
fund is sufficient to pay for insurance 
on all city properties. There is no SU 


stitute for sound ‘insurance.” 
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McComb Says Marine 
‘Rates Are Firm Here 


SEES 





Marine Office Manager on Executive 
Committee of International Union; 
Discusses American Conditions 


Samuel D. McComb, head of the Ma- 
rine Office of America, and one of the 
leading marine underwriters in New 
York, has been elected a member of the 
executive council of the International 
Union of Marine Insurance. He attend- 
ed the recent meeting at Vichy, France. 
Commenting upon his election the sec- 
retary of the Union says that this ap- 
pears to be one of the hopeful signs 
that the large market in the United 
States is beginning to take an active 
interest in the aims and objects of the 
Union. 

In a talk made before this year’s meet- 
ing of the Union Mr. McComb said that 
the policy of the American marine insur- 
ance markets is to let business go to 
an outside competitor if the proper rates 
cannot be secured. As a result of this 
generally firm determination to uphold 
rates here Mr. McComb believes that 
the 1929 and 1930 results on hull insur- 
ance written through the Syndicates will 
be profitable and likewise the experience 
on cargo risks. Through the general 
falling off in business ocean marine pre- 
miums have declined and to offset this 
Mr. McComb told of the efforts being 
made to develop further the various in- 
land marine lines. 

Mr. McComb said in part: 

“Insurance on American ocean going 
vessels written in the United States is 
done almost entirely through the Ameri- 
can Marine Insurance Syndicates. Prac- 
tically every company doing an ocean 
marine business in the United States is 
a member. The Board of Managers of 
the Syndicates is primarily interested in 
writing business on a profitable under- 
writing basis—making this the principal 
consideration, rather than the volume of 
business written, that is, they would pre- 
fer to have an income of $1,000,000 a 
year with an underwriting profit of 
$100,000 than to have a premium income 
ef $10,000,000 with an underwriting loss 
of $100,000. 

“They appear to have learned the les- 
Son, that it is better to let the business 
on their books go to a competitor who 
quotes below cost, rather than meet the 
competitor’s bid. It is not pleasant to 
See some of the best and oldest accounts 
lost to competitors who quote below cost, 
but one is compensated in a year or so, 
when the account runs out and the com- 
petitor and not oneself has to stand the 
loss. It would appear that the 1929 ac- 


‘count will result in a profit, and although 


It 1s too early to make any definite pre- 
dictions, there is nothing to indicate that 
1930 will not also result favorably. 

., Cargo Rates Maintained 

Ocean cargo business has had a set- 
back from the standpoint of volume. Last 
fall the United States experienced a very 


Severe crash in the stock market which, - 


from a monetary point of view, was the 
Most severe loss that the country ever 
suffered. This was followed by serious 
trade depression. Manufatturing slowed 
down and all lines of business have been 
affected. The United States Department 
of Commerce figures show that the value 
of foreign commerce, imports and ex- 
Ports, for the first six months of 1930 
Was more than 20% less than the value 
of imports and exports for the corre- 
sponding six months of 1929. This would 
indicate at least the same falling off in 
ocean cargo premiums. A situation of 
this kind frequently results in severe cuts 
im rates. However, ocean cargo rates 
ave been so low that no reductions 
Could be made without resulting in an 


SMALL PROFITS MADE 


underwriting loss, and despite the re- 
duction in volume, rates have been main- 
tained, 

“To make up for the loss in income, 
marine underwriters have endeavored to 
get business from other sources. Under 
the laws of the state of New York, where 
the largest volume of marine insurance 
is transacted, a number of classes of 
business are considered as inland marine 
insurance which involve no strictly mari- 
time risk, such as transport insurance 
and all kinds of personal floaters. 

“Another class of business that has 

had a large development in the last few 
years is aviation insurance. Two years 
ago there was only one large aviation 
otfice in the United States, they having 
practically a monopoly of the business. 
There are now at least four aviation of- 
fices, and the net aviation premiums 
written in New York in 1929 was ap- 
proximately $4,500,000. A considerable 
premium has also been built up on avia- 
tion property damage covering buildings 
against damage caused by airplanes. 
This is mainly written on buildings in 
the vicinity of airports. 
_ “The principal feature in the marine 
insurance market in the United States 
for the last few years, of course with 
some exception, has been the refusal of 
companies to accept business at less than 
what experience indicates to be an ade- 
quate rate, and a willingness to let ac- 
counts go when some competitor offers 
to do it below this; and the endeavor to 
make up the loss of income by devising 
new forms of covers which will increase 
the income and produce an underwriting 
profit.” 





NEW AMERICA FORE POLICIES 

The America Fore companies have now 
completed their new combination auto- 
mobile policies which include every cov- 
erage that either fire or casualty com- 
panies are authorized to issue on a car. 
In addition to the generally known fire 
and casualty forms of protection these 
combined policies cover also tornado, 
windstorm, hail, explosion, earthquake, 
riot, civil commotion, damage by falling 
aircraft, flood or water damage, and tow- 
ing expenses. The fire and casualty com- 
panies in the America Fore group have 
been writing combined auto policies for 
two years but the latest one contains 
several improvements over those writ- 
ten heretofore. 


REPORT ON HANGAR FIRES 

A complete report of the tests to dé- 
termine the practicability of controlling 
or extinguishing airplane hangar fires by 
automatic sprinklers conducted in Wash- 
ington last spring by the Fact Finding 
Committee organized by the aeronautic 
branch of the U. S. Department of Com- 
merce has been printed by this branch 
of the government. 





CUNARD RISKS FUNDS VOTED 





British Parliament Acts to Create Ma- 
rine Insurance Facilities; Under- 
writers May Take Whole Line 


The British House of Commons this 
week voted favorably on the financial 
resolution to cover a projected agree- 
ment between the government and the 
Cunard company for insurance on two 
new liners to cost about $22,000,000 each. 
The sponsors of the measure said that 
it would be difficult to cover the con- 
struction and voyage risks in the ordi- 
nary marine insurance markets. 

It was reported in London financial 
and marine underwriting circles that the 
insurance companies and Lloyd’s prob- 
ably will attempt to shoulder the whole 
Cunard risk after all as there is a strong 
disinclination to allow the government to 
establish a precedent of engaging in ma- 
rine insurance. 





N. F. P. A. MARINE REGULATIONS 


Several appendixes to the regulations 
governing marine fire hazards issued by 
the National Fire Protection Associa- 
tion have been reprinted from the 1930 
edition. These have been printed for 
the National Board of Marine Under- 
writers, which is a member of the N. F. 
P. A. Following are the appendixes: 

Appendix A. Regulations for freeing 
oil tanks, bunkers and compartments of 
dangerous concentration of flammable, 
explosive or toxic gases previous to en- 
tering for any purpose or making re- 
pairs on oil burning or oil tank vessels. 

Appendix C. Recommendations for the 
stowage of hazardous commodities. 

Appendix D. Internal combustion en- 
gines, including gasoline engines; gener- 
al requirements for fire protection on 
motor craft; and diesel engines. 





CARBON DIOXIDE COVERS 


Carbon dioxide in solid form is a new 
commodity now to be considered by ma- 
rine underwriters. The Globe Petroleum 
Co. in Mexico has a production of 1,600 
tons of solid carbon dioxide a day and 
not long ago the first shipments of about 
200 tons were made on the “Panuco” of 
the Ward Line from Tampico to New 
York. This company has installed three 
ships with cold rooms to contain 200 tons 
each. The isolation consists of cork 
twelve inches thick. Carbon-dioxide had 
been shipped by rail for some years but 
not by boat. These shipments had not 
been insured. There is not’much of a 
fire hazard as this material is used for 
fire extinguishing and evaporation is the 
main hazard. 





BRITISH ISSUE NEW RULES 

The British Board of Trade announces 
that it has made the following rules, 
dated October 8, 1930: Rules relating to 
deposits by assurance companies under 
section 2 of the Assurance Companies 
Act, 1909, and section 42 of the Road 
Traffic Act, 1930. These rules have been 
published as Statutory Rules and Or- 
ders, 1930, No. 780. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
| ‘Admitted Assets, $7,289,004.71 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $12,994,064.64 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,394,635.82 
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Oil Tanker Tonnage 
Is Gaining Rapidly 


IS NO LONGER ANY SCARCITY 





Number of Vessels Laid Up During the 
Last Year Presents Serious Prob- 
lem to Underwriters 





In reviewing the work of Lloyd’s Reg- 
ister of Shipping for the year ended June 
30, the committee refers at the outset 
to three outstanding facts bearing on the 
development of international shipping— 
the large volume of tonnage built to class 
with the society, the high proportion of 
that tonnage intended for the carriage 
in tanks of oil and other commodities, 
and the continual increase in the demand 
for internal combustion engines, especial- 
ly in the new tank vessels. 

Oil tankers represent 20% of the ton- 
nage classed and 55% of the tonnage 
for which plans have been passed, and 
the committee writes that the scarcity 
throughout the world of tanker tonnage 
which was experienced about a year ago 
is thus being rapidly overcome. It pro- 
ceeds: 

“As regards ordinary cargo ships it is 
evident that with the freight market re- 
maining at its present low and, in many 
cases, unremunerative level, there is no 
inducement for shipowners to order new 
tonnage. It is not surprising, therefore, 
to find that the most recent returns in- 
dicate a heavy falling off in the returns 
for the past three months, which are 
less than 50% of those for the corre- 
sponding period in any of the preceding 
three years. The very serious increase 
during the past year in the number of 
ships laid up throughout the world is 
evidence of the fact that the continued 
expansion of world tonnage has not been 
counterbalanced by a similar expansion 
in oversea trade, and it is only to an 
improvement in the latter that the ship- 
ping industries can look for better times. 

“The number of new vessels to which 
classes have been assigned by the com- 
mittee during the twelve months ended 
June 30, 1930, is 637 vessels of 1,807,816 
tons gross, against 547 of 1,748,507 tons, 
during the corresponding period last 
year. During this period plans for 601 
vessels of 2,081,610 tons were approved 
by the committee, these figures being the 
highest reached since the record year 
of 1920, Of this projected tonnage 59.89% 
(1,246,715 tons) was intended to be built 
in Great Britain and Ireland, and 40.11% 
(834,895 tons) in other countries.” 





TEXAS AUTO RATE CHANGES 

The Texas Board of Insurance Com- 
missioners has approved revised automo- 
bile fire, theft, collision and casualty 
rates for Texas. Most of the fire and 
theft rates outside large cities have been 
reduced while some liability rates have 
been increased. New forms of coverage 
added in the new fire company manual 
include damage by falling aircraft, tow- 
ing and deductible collision. Farmers, 
farm operators and farm co-operatives 
were authorized to purchase quarterly, 
semi-annual or annual policies. 





VEITH WITH C. W. SPARKS 

George L. Veith, formerly manager of 
the inland marine department of the W. 
L. Perrin & Son agency, has become as- 
sociated with C. W. Sparks & Co. in 
charge of their inland marine and auto- 
mobile departments, Mr. Veith gained 
his early insurance experience with the 
Automobile of Hartford, William H. Mc- 
Gee & Co., Inc., and the Thames & Mer- 
sey. With C. W. Sparks & Co. Mr. 
Veith will handle automobile lines for 
the Fidelity-Phenix and inland marine 
lines for the same company and also the 
Merchants Fire. 





ZEPPELIN BUILDERS’ RISK 
A policy covering all losses during con- 
struction has been taken out on the hull 
of the new zeppelin being built at Fried- 
richshafen in the new hall especially con- 
structed for the purpose. 
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CASUALTY AND SURETY 








Reach An Understanding © 


On Graded Commissions 


COMPANY MEN AND PRODUCERS 


No Plan To Be Made Effective Without 
First Consulting Agents and Brokers; 
Bennett’s Slant on Situation 





Will Save Public $4,000,000 


As The Eastern Underwriter goes 
to press it is reported that the stock 
casualty companies will make as part 
of their contribution to the present 
unemployment situation and to help 
relieve the depressed economic con- 
dition of the country, the withdrawal 
of the 2.5% profit loading factor 
country-wide in their compensation 
rates. This means a saving of ap- 
proximately $4,000,000. 











After two long days of discussion on 
Thursday and Friday of last week in 
the offices of the National Bureau of 
Casualty & Surety Underwriters the 
company Committee of Five reached an 
agreement on common ground with the 
committees of representative agent and 
broker associations that no change in 
the commission scale on compensation 
insurance, graded or otherwise, will be 
made without further conferences with 
the brokers and agents. This agreement 
is not meant to savor of victory for the 
producers in their fight against a cut in 
compensation commissions on large risks 
—it signifies rather that the companies 
have recognized the producers’ position 
and shown respect for their arguments. 


Friendly Exchange of Views 


It is true that the company Committee 
of Five brought forth a modified com- 
mission scale for the consideration of 
the agents which allowed 10% commis- 
sion on risks up to $5,000; 7.5% on risks 
from $5,000 to $20,000 and 5% on those 
over $20,000. But this modified scale 
was not laid down as an arbitrary stand- 
ard to be accepted or rejected as is, but 
was solely for the purpose of a basis for 
consideration with the producers. There 
were no fireworks, no upsetting clashes 
of opinion; rather a series of friendly 
conferences which proceeded along in an 
orderly and consiructive fashion. 

It-is significant that every important 
association of agents and brokers was 
given an opportunity to present its views. 
The Brooklyn Brokers’ and Brownsville 
& East New York Associations had their 
representatives there; the General Brok- 
ers’ Association with Herman A. Bay- 
ern as spokesman; the Insurance Brok- 
ers’ Association with Charles S. Rosen- 
sweig at the head of a strong committee. 
Then there was the National Association 
of Casualty & Surety Agents represent- 
ed by such nationally known leaders as 
W. G. Wilson of Cleveland and Thomas 
E. Braniff of Oklahoma City; and the 
National Association of Insurance Agents 
which body was represented by William 
B. Calhoun, Milwaukee, executive com- 
mittee chairman; W. E. Harrington, At- 
lanta; T. C. Moffatt, Newark; Frank L. 
Gardner, Poughkeepsie, past presidents; 
George W. Carter, Detroit, executive 


mmittee member; J. Stewart Pearce, 
Tulsa, chairman, business methods com- 
mittee; T. L. Rogers, Little Falls; Al- 
bert Dodge, Buffalo, and Fred C. Noxsel, 
all leaders in the New York State As- 
sociation of Local Agents. 

Bennett’s Size-Up of Situation 


In the opinion of Walter H. Bennett, 
secretary and counsel of the National 
Association, the outcome of last week’s 
conference and those which came before, 
points to the wisdom of his association’s 
long established policy of conference and 
co-operation to arrive at an amicable 
and equitable adjustment of questions 
arising between companies and agents. 
It is his feeling that after many days 
of labor and long hours of nerve-rack- 
ing work on the part of both company 
executives and agents, there has now 
been reached a common ground of better 
understanding on the part of each, of 
the problems of the other. “Conference 
alone established that better understand- 
ing,” he emphasizes today in a summary 
of the entire compensation insurance 
program appearing in the “American 
Agency Bulletin.” 

Mr. Bennett covers a lot of ground 
in his summary, telling why the Na- 
tional Association took such a firm stand 
against the program of the companies; 
that it believed the policy of a gradu- 
ated commission scale, on the size of a 
premium unit, is a direct attack on the 
efficacy of the American Agency Sys- 
tem and the first step, unwittingly taken 
though it might be, toward the estab- 
lishment of the English branch office 
system. 


Modified Scale Not Laid Down as Arbi- 
trary Standard 


Referring to last Friday’s conference 
with the company Committee of Five 
Mr. Bennett presents as follows the re- 
action of his Association to the modi- 
fied commision scale which was brought 
forth for consideration: 

“Two questions were again raised by 
the agents on this modified program. 
First, is 7.5% or 5% a proper and suf- 
ficient commission to be paid to the 
producers for compensation insurance, 
and second, is the theory of graduated 
commissions on size of risk a sound op- 
erating basis for the preservation of the 
American Agency System? Many other 
incidental questions were discussed, of 
course, but the heart of the covenant 
was as indicated. 

“Be it said to the everlasting credit 
of the company committee and the man- 
agement of the National Bureau that 
this modified program was not laid down 
as an arbitrary standard nor an ipse dixit 
to be accepted or rejected as is, but sole- 
ly for the purpose of a basis for dis- 
cussion and consideration. 

“And it was discussed and considered 
all day long. 'Temperately, considerate- 
ly and in an orderly and constructive 
fashion. It therefore is not surprising 
that progress was made. Any sympa- 
thetic consideration of the problems of 
the other fellow is bound to result in 
progress where the conferees are at all 
tolerant. 

“With perfect frankness and sincerity 
the company committee pointed out the 
impossibility of continuing the furnishing 
of a line of important insurance at a 
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Timely Problems Before 
Casualty Actuaries 


ANNUAL MEETING NOVEMBER 21 


Will Discuss Theory of Graduated Ex- 
pense Loading and Modifications in 
Casualty Rate Levels 


When the Casualty Actuarial Society 
holds its annual meeting next Friday at 
the Hotel Biltmore, New York, a thor- 


ough informal discussion is going to be 
made of two problems which are very 
much in the insurance limelight at this 
time. ‘They are (1) “The Theory and 
Principles Underlying the Graduation of 
Expense Loading by Premium Size” and 
(2) “In View of Recent Increases in Loss 
Cost in Many Casualty Lines, What 
Modifications in the Methods of Estab- 
lishing Rate Levels Could Be Made to 
Reflect Current or Prospective Loss 
Costs?” 

Following the practice of previous 
meetings of the Society specific members 
have been invited to give their views 
on these two subjects. Appropriately 
there will be an opportunity for open 
discussion from the floor. It promises 
to be an interesting and well attended 
gathering. 

George D. Moore, comptroller, Stand- 
ard Surety & Casualty, who is retiring 
as president of the Casualty Actuarial 
Society this year, has selected as his 
President’s address the subject “Cur- 
rent Problems in Casualty Insurance 
Statistical Work.” New papers will then 
be presented by selected members fol- 
lowing which the election of officers will 
take place as well as the election of three 
Council members. 








regular, annual recurrence of loss mount- 
ing into the millions; and the obvious 
necessity of either eliminating some ex- 
pense factors, or increasing the rates. 
Attention was given to the possibility 
of cutting down expense factors other 
than acquisition cost, but from the re- 
vealed facts and practical necessity of 
operation the company committee held 
this to be impossible. The National Bu- 
reau program provided that instead of 
increasing the rates the money needed 
to place the business on a sound and 
profitable basis should be equipped from 
(Continued on Page 36) 
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VOTE ON NEW STOCK ISSUE 


Standard Surety & Casualty Will Add 
$200,000 to Capital and $320,000 to 
Surplus; Premiums Show 100% 
Increase 

The Standard Surety & Casualty, one 
of the fast growing young casualty com- 
panies which is two years old this month, 
voted on Monday at a_ stockholders’ 
meeting to increase its capital from $1,- 
300,000 to $1,500,000 by the issuance of 
2,000 shares of stock of a par value of 
$100 each. The stock was sold at $260 
a share, thus providing $320,000 for sur- 
plus funds. This step is in keeping with 
the well established policy of the com- 
pany to build up its capital structure 
commensurate with the growth of its 
business. 

During the past ten months of 1930 
the Standard Surety & Casualty has 
written a well diversified volume of bus- 
iness, equalling more than twice the vol- 
ume of last year for the same period 
and with a satisfactory loss ratio on the 
whole. The company is now transacting 
business in forty-three states and the 
District of Columbia and affords its pol- 
icyholders a nation-wide claim, legal and 
engineering service. 





ADMIT TWO AS PARTNERS 


Joseph Linder and Miss Evelyn M. 
Davis Now Members of Woodward, 
Fondiller & Ryan Firm 
The actuarial firm of Woodward, Fon- 
diller & Ryan, 75 Fulton Street, New 
York, has admitted two of its associates 
into partnership. They are Miss Eve- 
lyn M. Davis and Joseph Linder, both of 
whom are Fellows by examination, 0 
the Casualty Actuarial Society of Amer- 

ica. 

Mr. Linder, a graduate of University 
of Michigan, has had a wide actuarial 
experience and has been connected with 
the firm for the past six years. Miss 
Davis, a Barnard graduate, joined the 
firm in 1924 and has made a signed suc- 
cess in her work of personal reorgani- 
zation and office reorganization. 

As now constituted, following the 
death of Harwood E. Ryan, the firm 
consists of Jonathan G. Sharp, Richard 
Fondiller, Joseph Linder and Miss Eve- 
lyn M. Davis. 
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Golden Jubilee Party 

On Its Way to London 
EMPLOYERS’ GROUP GATHERING 
More Than Hundred From U. S. Making 


Trip; Had Two-Day Session at Bos- 
ton Head Office Before Leaving — 





More than a hundred members of the 
Employers’ Liability family from the 
United States branch in Boston and dif- 
ferent parts of the country were on the 
high seas this week en route to the long 
anticipated Golden Jubilee celebration in 
London. They sailed on the “Carmania.” 
The party, headed by United States 
Manager E. C. Stone, left Boston last 
Saturday after a most stimulating two- 
day meeting in U. S. head office there. 

Agents who are making the trip have 
won that prize by reason of production 
excellence in a contest which has been in 
progress for many months; other win- 
ning producers made the trip to the 
Boston head office where they were feted 
and dined and inspired by E. C. Stone’s 
address in which he reminded them that 
depressions and business troubles fur- 
nish ‘a stimulus for greater selling ef- 
forts. | 


Addresses were also made by P. W. 
Linscott, superintendent of the claim de- 
partment; Marc Hubbert, assistant bond- 
ing superintendent; Henry Duffy, Em- 
ployers’ Fire, and Frank W. Martin, su- 
perintendent of compensation and liabil- 
ity. The business conference was held 
in the Samuel Appleton building followed 
by an afternoon of recreation then the 
farewell banquet at the Hotel Statler at 
which the special guests were the direc- 
tors of the Employers’ Liability group, 
A. C. Ratshesky, U. S. Minister to 
Czechoslovakia; Charles L. Edgar, presi- 
dent, Edison Electric Illuminating Co.; 
William Endicott, John Morrison and 
Gay Gleason. , 


E. C. Stone’s Message in “Owl” 


Shortly before sailing Mr. Stone pre- 
pared a personal message to Employers’ 
group representatives in all parts of the 
country which appeared this month in 
“The Owl,” monthly paper for group 
employes, and which read in part: 

“We all have heard of that band of pil- 
grims that years ago sailed for the ‘wild 
New England shore.’ Plymouth Rock is 
not far from here. 

“Another band of pilgrims soon sets 
out from that same ‘wild New England 
shore,’ this time headed back to old Eng- 
land, not to celebrate any tercentenary, 
but a really unique event in insurance 
history, the fiftieth anniversary of the 
origination of liability insurance and the 
fiftieth birthday of the real founder of 
that form of insurance, the Employers’ 
Liability Assurance Corporation, Ltd., 
London, England, the ‘Daddy of the 

mployers’ Group. 

“For all who participate in this jour- 
ney, capped as it will be by the Golden 
Jubilee festivities in old London, it will 

€ an outstanding and memorable occa- 
sion. All who thus go have demon- 
strated in some way or other loyalty and 
efficiency, their ‘reward of merit’ or ‘hon- 
orable mention’ being this trip across at 
the hands of the London home office. 

But no single one of all the travelers 
Could take the trip were it not for the 
fact that there are left behind equally 
loyal and efficient helpers to carry on 
during the wanderers’ aksence. To all in 
the Employers’ family then the occasion 
1S In reality equally interesting and note- 
Worthy. 

; ‘Those who go should draw inspiration 

Tom actively participating in the exer- 
Clses and carry on, when they return, to 
even greater heights the companies that 
make up the Employers’ Group. 

hose. who stay and show by their 
Work their ability to do their own work 
and that of the travelers efficiently, may 


yet have a chance to make a similar trip. 
In any event, they are enabling us to 
reach those greater heights now.” 

The London Party 


Besides Mr. and Mrs. Stone the home 
office and field representatives making 
the London trip are: 

A. D. Boutillier, Forest Donigan, John Dono- 
van, W. S. Gierasch, Harry Irons, Mr. and Mrs. 
F. B. Jenkins, Mr. and Mrs. E. P. Knight, P. 
W. Linscott, E. S. Litchfield, F. W. Martin, Mr. 
and Mrs. J. P. Meade, Miss Ethel MaclIsaac, J. 
J. Murray, A. B. Poor, F. B. Potts, T. J. Quin- 
lan, F. C. Sargent, Helen M. Starkey and Mr. 
and Mrs. F. D. Tibbitts, all of Boston. 

C. T. Bromley, Miss O. H. Fiesser, Mr. and 
Mrs. B. L. Pattigrew and O. B. Skinner of New 
York, 

H. Jordan Dooley, W. C. Gegler, Mr. and Mrs. 
W. H. Humphreys, all of Philadelphia. 

Mr. and Mrs. C. H. Garrison and Mr. and 
Mrs. L. M. Moore of Detroit. 

Mr. and Mrs. A. Bird, Wilmington, Del.; Mr. 
and Mrs. F. D. Bisbee, Jacksonville; Edson 
Bradbury, San Francisco; F. H. Brown, Louis- 
ville; W. R. Campbell, Portland, Me.; C. A. 
Coe, Canandaigua, N. Y.; Mr. and Mrs. D. C. 
Crowell, El Paso, Tex.; M. A. Elliott, Balti- 
more; G. W. Fauth, Flint, Mich. 

Mr. and Mrs. W. E. Ferrall, Youngstown, 
Ohio; Mr. and Mrs. S. C. Folks, Watertown, 
N. Y.; Mr. and Mrs. A. S. Fraser, Beverly, 
Mass.; Hilda L. Gall, Rochester, N. Y.; Mr. and 
Mrs. G. H. Gamble, Derby, Conn.; I. I. Gardner, 
Meriden, Conn.; L. A. Grier, Spartanburg, S. C.; 
Mr. and Mrs. D. D. Harmon, Oshkosh, Wis.; 
F. A. Hazelbaker, Dillon, Mont. 

J. G. Henshaw, Providence; Charles Jensen, 
San Francisco; Mr. and Mrs. C. W. Jones, Kan- 
sas City, Mo.; Mr. and Mrs, Clyde Jordan, 
Shreveport, La.; J. W. Kearney, Denver; A. S. 
Keys, Springfield, Ill.; R. B. Kimball, Haver- 
hill, Mass.; Mr. and Mrs. J. C. Lenhar, Mc- 
Keesport, Pa.; John H. Lloyd, South Bend, Ind.; 
G. W. Logan, Kansas City, Mo.; Fred C. Ly- 
man and Mr. and Mrs. C. E. Marcyes, Bar 
Harbor, Me. 

A. D. Merrill, Terre Haute, Ind.; Mr. and 
Mrs. W. B. McCune, Clarksburg, W. Va.; Mr. 
and Mrs. M. B. McKay, Houlton, Me.; L. F. 
McRae, Atlanta; Mr. and Mrs. R. Peabody, 
Phoenix, Ariz.; Mr. and Mrs. Louis A. J. 
Pilschke, Milwaukee; Mr. and Mrs. H. P. Pratt, 
Sioux City, Iowa. 

Mr. and Mrs. G. L. Resor, Cincinnati; Mr. 
and Mrs. C. A. Reynolds, Buffalo; O. C. Strong, 
Cleveland; Mr. and Mrs. J. H. Teach, Buffalo; 
J. MacThompson, Fort Worth; E. W. Thornton, 
Tulsa, Okla.; J. A. Verdi, Newark, N. J.; W. C. 
Walker, Syracuse; Henry C. Webb, Fulton, N. 
Y., and R. M. Wolters, Helena, Mont. 


G. F. Douaire Not in Party 


Unfortunately, George F. Douaire, 
manager, Illinois department at Chicago, 
and one of the senior field representa- 
tives of the Employers’, was not in the 
party which sailed last week. Among the 
first to be selected for the trip, Mr. Dou- 
aire had his bags all packed ready to go 
when he had a recurrence of an intesti- 
nal hemorrhage from which he suffered 
a year or so ago. By necessity he had 
to go to the Mercy Hospital at Chicago 
for treatment. He has never visited the 
London home office so that his absence 
from the Golden Jubilee celebration will 
be doubly regretted. 

Charles D. Hilles, New York state 


manager, will go over later. 





SHIFTED TO SAN FRANCISCO 
M. J. Zemek, assistant secretary, Na- 
tional Union Indemnity, has been trans- 


_ferred to the San Francisco office to as- 


sume supervision of the activities of that 
company in California. 

Mr. Zemek has been connected with 
the company for a number of years, hav- 
ing previously been assistant manager of 
the Cook County department at Chi- 
cago and transferred to the home office 
at Pittsburgh in February last. 


TAXI BONDING GROUPS TABOOED 

Thomas F. Behan, acting superintend- 
ent of insurance in New York state, 
made known this week that the organi- 
zation of taxi-cab bonding groups for the 
purpose of furnishing to individuals and 
fleets coverage under section 17, vehicle 
and traffic law, will not meet with de- 
partmental approval. 








To Be Relieved Of 
Paying Assessments 


INDIANA RECIPROCAL RULING 





Some 130,000 Policyholders of Defunct 
Federal Automobile Ass’n Win in 
Court; Appeal May Be Made 


After months of litigation it has been 
ruled by the superior court in Indian- 
apolis that former policyholders in the 
defunct Federal Automobile Insurance 
Association will not be required to pay 
assessments levied against them by the 
receiver. This is good news for those 
who have paid money in to the receiver 
—some 130,000 in all and 80,000 of whom 
live in Indiana. If the decision is not 
appealed it will undoubtedly aid in the 
hurried liquidation of the company but 
the chances are that an appeal will be 
made to the Indiana state supreme court. 

At the time the receivership was estab- 
lished in 1928, Byron K. Elliott, then 
judge, authorized assessments aggregat- 
ing $3,000,000 against all persons who had 
insurance policies in the Federal asso- 
ciation during the four years beginning 
with 1924. This order was attacked by a 
group of policyholders who filed an in- 
tervening petition last December, shortly 
before the resignation of Judge Elliott 
to go with the American Life Conven- 
tion. 





Judge McMaster’s Ruling 


Judge McMaster, who renlaced Elliott, 
ruled on two of the scores of questions 
raised in the maze of litigation. They 
are: 

The court had jurisdiction to name a 
receiver to take charge of the so-called 
reserve fund of the association. 

The court had no authority to order 
an assessment of former policyholders. 

The judge’s decision is based on his be- 
lief that the attorney-in-fact of a re- 
ciprocal insurance association is the rep- 
resentative of each individual policyhold- 
er, but is not the representative of all the 
policyholders as a group. He ruled that 
the policies held by each individual in the 
association merely made the attorney-in- 
fact and do not give him authority to 
levy and enforce the collection of an 
assessment. As the individual contracts 
did not give this power to the attorney 
in fact, he ruled, the court acting in the 
receivership does not have the power to 
levy and enforce the collection of assess- 
ments. 

The only remedy for policyholders who 
sustained losses and have not been paid, 
the court ruled, is to bring suit aganist 
all the individual members of the asso- 
ciation. This, the court held, is imprac- 
ticable. 





FILE NEW RATES IN MISSOURI 





Nat'l Council Schedule Calls for Pre- 
mium Increases of From 10.7% to 
11%; Stock Company Features 


The National Council on Compensation 
Insurance filed a new schedule of com- 
pensation insurance rates this week with 
the Missouri insurance department which 
called for premium increases ranging 
from 10.7% to 11% and estimated by de- 
partment officials to approximate $700,000 
a year. Premiums paid in Missouri for 
compensation coverage ranges from 
$600,000 to $800,000 depending on em- 
ployment conditions. 

Before becoming effective the new 
schedule must be approved by J. B. 
Thompson, state superintendent of in- 
surance. The Council seeks to put the 
rates into effect on December 31. 

In addition to rate base increases of 
5.7% to 6% the $10 expense constant, a 
feature of the new compensation rating 
program, has been introduced into the 
schedule by the stock companies, to be 
added to the annual premium regardless 
of the size of the risk; also the loading 
of 2.5% for profit and contingencies. The 
non-stock companies did not include 
these items in its schedule continuing 
along on their present basis. 





ATTENTION CASUALTY 
INSURANCE COMPANIES 


PHYSICIAN-ATTORNEY 
SEEKS PART OR FULL TIME 
CONNECTION 


in 
CLAIM OR LEGAL DEPARTMENTS 
Box 1152 


The Eastern Underwriter 
110 Fulton St., New York 











MICHIGAN ELECTION PLEASING 





Governor-elect Bruckner Expected to 
Support Broadening of Compensa- 
tion Law; Old Age Pensions, Too 

Besides assuring the retention in the 
insurance commissionership of Charles 
D. Livingston, choice of Wilber M. 
Bruckner, attorney general, as Michi- 
gan’s next governor, is seen by insurance 
men to carry some other interesting in- 
surance implications. 

The governor-elect is expected, for one 
thing, to throw his hearty support to a 
proposed broadening of the workmen’s 
compensation law by the 1931 legislature. 
He pledged himself in campaign address- 
es to ask the legislature to include in the 
compensation act occupational diseases 
and injuries of an occupational but not 
necessarily an accidental character. Gov- 
ernor Fred W. Green, the present ex- 
ecutive, although a manufacturer him- 
self, favored a broader law than the state 
now has but the only concession he was 
able to obtain from the 1929 legislature 
was a slight increase in maximum and 
minimum payments. Mr. Brucker’s rec- 
ommendations for a further liberalization 
of the law is certain to draw bitter oppo- 
sition from manufacturing interests and 
the matter may become something of an 
issue with the incoming lawmakers who 
convene early in January. 

Mr. Bruckner also promised he would 
recommend that an old age pension law 
be enacted to replace the present county 
poorhouse system of the state. This 
matter is now under study of a special 
commission appointed by the present 
governor. The commission’s makeup, 
however, is considered to assure a fa- 
vorable report for old age pensions. 

The new governor is quite likely to 
support any recommended changes in the 
insurance laws sponsored by the depart- 
ment as he and Commissioner Livingston 
are on excellent terms. 





COMPULSORY COVER PROPOSED 

It appears probable that the 1931 
Michigan legislature will get one propo- 
sal for compulsory insurance. The meas- 
ure, however, will not be aimed at the 
ordinary motorist but at the contract car- 
rier. At a meeting held during the past 
week of members of a special commission 
designated to study highway transporta- 
tion problems with a view to recommend- 
ing changes in the motor vehicle laws, it 
was suggested that a measure to force 
the carrying of public liability coverage 
by all contract carriers be introduced. 
The commission, which includes repre- 
sentatives of some of the largest cor- 
porations operating commercial vehicles 
on the state’s highways, met with Gover- 
nor Fred W. Green and Grover C. Dill- 
man, state highway commissioner. A 
large number of suggestions:-for legisla- 
tive changes were offered. 





ENTERED IN TEN STATES 
The Fireman’s Fund Indemnity has re- 
ceived licenses to operate in the states 
of Minnesota, Vermont and Kansas, 
making ten states in which the company 
is entered. 





UPTOWN APPOINTMENT 
The American Bonding has named 
Nathan H. Weil, Inc., 501 Fifth avenue, 
New York, as its uptown borough agent 
for open stock and residence burglary, 
holdup and plate glass insurance lines. ° 





John W. Robertson of the Cashman 
& Evans agency, Denver, died October 
31 at age 60. 
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200,000 Majority Beats 
Missouri State Fund 


PROPONENTS CONTINUE FIGHT 


Little Cause for Alarm as Labor Federa- 
tion Seeks to Interest New Mem- 
bers of State Assembly 





Although overwhelmingly defeated on 
Election Day by the voters of Missouri 
by a majority of about 200,000, the mo- 
nopolistic state fund plan known as 
Proposition No. 4 will make another ap- 
pearance at the next Missouri general 
assembly when it convenes in Jefferson 
City the first Monday in January, 1931. 
Proponents of the movement believe they 
may be able to get somewhere with the 
new Democratic members of the state as- 
sembly but past efforts to put similar 
bills through at Jefferson City have been 
defeated. 

Advices received by F. Robertson 
Jones, general manager, Association of 
Casualty & Surety Executives, as to the 
result of the balloting show that the ini- 
tiated measure which was sponsored by 
the Missouri Federation of Labor lost 
decisively in such industrial centers as 
St. Louis and Kansas City. In St. Louis 


the affirmative vote was 52,000 and the 
negative vote 99,000. In Kansas City 
there were 23,000 “Yes” ballots and 54,- 
000 “No” ballots. In the rural districts 
the proposal to put the state into the 
insurance business was defeated even 
more decisively. Osage County regis- 
tered only 170 affirmative votes to 2,400 
in the negative. Cole County, “Yes,” 1,- 
400: “No,” 6,700; Webster County, “Yes,” 
190; “No,” 1,480; Lewis County, “Yes,” 


119; “No,” 880; Holt County, “Yes,” 480; 


“No,” 2,900. 
Second Defeat in Four Years 


This is the second time in four years 
that Missouri has rejected by popular 
vote government ownership and opera- 
tion of workmen’s compensation insur- 
ance. but despite this fact the St. Louis 
“Post-Dispatch” editorially declared on 
November 5, the day after the voters 
registered their opposition to the social- 
istic plan, that the voters had not been 
told the truth as to its merits and that 
the insurance companies had won the 
fight against a state fund by false pre- 
tenses. 

“The insurance companies did not come 
out into the open under their own names 
at any time during the campaign,” the 
editorial charges, “but they worked 
through the St. Louis and Kansas City 


chambers of commerce, the Associated 
Industries and other organizations which 
they could influence to go to bat for 
them. The low point in their campaign 
was an advertisement published in the 
St. Louis newspapers last Monday en- 
titled ‘Danger!’ and signed only by ‘Mis- 
souri Committee Keep the State Out of 
Business.’ In that they collected all of 
their bugaboos to frighten the voters.” 


“Post-Dispatch” Warning 


The editorial writer then gave warn- 
ing to the insurance interests that the 
defeat of Proposition No. 4 on Novem- 
ber 4 did not terminate the struggle to 
inflict state-fund compensation insur- 
ance on Missouri. 

“The insurance companies will be in 
business in Missouri for a long time,” 
he continued, “and they will come to re- 
gret their present successful effort to 
kill a useful progressive piece of legis- 
lation affecting only one of several 
score of lines of commercial insurance 
now being sold. The defeat of Proposi- 
tion No. 4 by no means ends the fight. 
It was only the first act. There will be 
sessions of the legislature and other elec- 
tions at which this worthy proposal can 
be discussed. The people will mean- 
while continue to learn more about the 
merits of the plan and the unfair prac- 
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HE collision was slight and since neither car was damaged 
appreciably, their drivers—one a native Bostonian and the 
other a California tourist—agreed to drop the matter. 

Therefore, a day later when the car of the latter was attached 

for $500 he was surprised and worried. Remembering his Con- 

tinental Automobile policy, he called at the Boston offices of the 

Company and explained his difficulty. Two adjusters were as- 

signed to look after his interests. 

cured release of this car and absolved him of 
all responsibility for the accident. 
situation which had threatened to prove trou- 


efficiently disposed of through Continental 


The quality of Continental service to assureds is 
matched by the quality of the Company's service to 
agents. A Home Office organization of nearly 1,000 
well-trained employes, under the guidance of a large 
staff of able executives, offers business-building profit- 
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tices which have driven so many other 
states to this reform.” 

This warning should be accepted by 
the insurance interests at face value, as 
the St. Louis “Post-Dispatch” has long 
been noted for its relentlessness in fight- 
ing for any proposition or issue in which 
it interests itself. 

Praise for Cat’s Meow Order 

One of the local insurance organiza- 
tions which did splendid work in the 
fight against the state fund plan was the 
Great and Jovial Order of Cat’s Meow, 
the members of which assumed the bur- 
den of perfecting in St. Louis a city- 
wide program of action to acquaint the 
voters with the facts on the proposal and 
get them out to vote. The Cat’s Meow 
also carried on the fight in outlying com- 
munities. Elsewhere in the state the 
movement to defeat Proposition No. 4 
was directed by the “Keep the State 
Out of Business Committee,” headed by 
J. W. Rodger, manager of the Fire Un- 
derwriters Association of St. Louis, and 
the Associated Industries. 

While the “Post-Dispatch” and other 
proponents of the plan are hopeful of 
getting somewhere with the new gen- 
eral assembly, many members of which 
will be new to their duties, it is felt 
that the insurance interests and Mis- 
souri industries have little cause for real 
alarm in Jefferson City. It is fortunate 
that Governor Henry S. Caulfield holds 
over for another two years. He has the 
reputation of being a level headed con- 
servative, while progressive and above all 
very fair in all his dealings. 





A LONG PARTNERSHIP 





C. E. Bates and J. H. Hughes, New Resi- 
dent V.-P.’s of Cont’l Casualty for 
Bonding, Many Years Together 
Chester E. Bates and James H. 
Hughes, prominent New York City sure- 
ty men who last week were appointed 
resident vice-presidents of the Conti- 
nental Casualty in charge of its metro- 
politan bonding department, have been 
in close association with one another for 
more than twenty years and since 1917 
have been partners in the agency firm 
of Hughes & Bates. In their new con- 
nection with the Continental they will 
have supervision over surety and fidel- 
ity underwriting in the Eastern states 

in addition to metropolitan territorv. 

Admitted to the bar of New York 
state, Mr. Bates came into the business 
twentv-two vears ago with the old Em- 
pire State Surety as attorney in charge 
of the legal end of its surety claim de- 
partment. He held a similar post with 
the old Casualty Co. of America. Mr. 
Hughes started his surety career as a 
producer, joining the companv ranks 
when he affiliated with the old United 
Suretv of Baltimore as its assistant man- 
seer in New York. Later he joined the 
Fmpire State Surety as sunerintendent 
of agents for surety lines. Then he and 
Mr. Bates organized the bonding de- 
nartment of the Casualtv Co. of Amer- 
ica and acted as its ioint managers. 

Messrs. Hughes and Bates worted so 
well together that in 1917 they decided 
tn go into the agency field. the firm_of 
Huehes & Bates renresenting the Fi- 
delity & Casualty in New York City as 
seneral agents for bonding lines. Tn 1922 
they became managers of the Fastern 
Aenartment of the Detroit Fidelity & 
Snuretv which post thev have now re 
inanished in joining forces with the 
Continental Casualty. 





F. & C. “BULLETIN” 35 YEARS OLD 

The “Service Bulletin.” _ published 
monthly by the Fidelitv & Casualtv. 's 
thirty-five years old this month. This 
anniversary, the F. & C. believes. is 
close to a record for such an insurance 
publication. 





TO MAKE BRIEF COAST TRIP 

Eugene F. Hord. executive vice-pres 
dent, Fireman’s Fund Indemnity ™ 
charge of its Eastern department. !s nlan 
ning a brief home office trip the latter 
part of this month to San Francisco. 
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F. R. Jones Strikes At 
Selfish Opportunists 


VIGOROUS TALK AT GREENSBORO 





North Carolina Agents Get His Plea 
for an Educational Campaign to Com- 
bat Socialistic Measures 





Some frank truths about opportunists 
in business—those people who frequent- 
ly initiate, always support and seldom 
oppose legislation that give them an im- 
mediate selfish advantage—were told to 
the North Carolina: agents meeting last 
week for their annual Insurance Day at 
Greensboro, by F. Robertson Jones, gen- 
eral manager of the Association of Cas- 
ualty & Surety Executives. In the 
course of his address Mr. Jones inti- 
mated that North Carolina was by no 
means immune from the threat of oppor- 
tunists, referring to a rumor he had 
heard that a recommendation for the en- 
actment of a monopolistic state compen- 
sation fund might be made to its Gov- 
ernor by a high authority. He cau- 
tioned that if the agents of the state 
were not on the lookout, “we shall have 
to fight to the teeth such a proposal as 
we have just fought in Missouri, with, 
however, such satisfactory results.” 


Theorists and Opportunists 


Mr. Jones contrasted the tactics of the 
opportunists with those of the theorist 
and was inclined to think that the for- 
mer was by far the more dangerous. Al- 
though both classes are headed for the 
same ultimate destination—complete so- 
cialization—he pointed out that the the- 
orist sought ideal conditions without tak- 
ing into account the realities of life 
while the opportunist sacrificed principle 
to selfish expediency. 

“We need have little fear of the direct 
actionists among the theorists,” he said, 
“but what concerns us most is the soft- 
spoken but insidious borer from within 
who believes in indirect action. 

“It is this type of theorists who would 
load workmen’s compensation insurance 
laws with every conceivable burden not 
in any way logically or reasonably be- 
longing to them. They would turn them 
into general accident and health insur- 
ance laws, placing upon industry the bur- 
den of responsibility for vices, bad hab- 
its, improvidence and other misfortunes 
for which personal responsibility is the 
only rational rule. 

“Those of them that take direct action, 
seek the enactment of all lines of so- 
called ‘social service’ legislation: health 
insurance, unemployment insurance, old 
age pensions, widow’s and orphan’s in- 
surance, minimum wages, 
benefits, etc.; generally through the me- 
dia of monopolistic state insurance funds, 
and all ultimately at a crushing expense 
imposed vicariously upon the industrious 
and self-provident. This is a disease to 
which General Harboard gives the name 
upliftitis,” whose symptoms, he says, are 
feverish but misguided activities, loss of 
memory and of sense of proportion’ due 
'o ‘a microbe generally distinguished as 
a salaried executive-secretary’ and the 
Victims of which are to be found among 
the over-fed and-the underworked.’” 


What the Opportunists Have Done 


Turning his attention to the more in- 
Sidious opportunist type of individual, 
fr. Jones said the time had come to 
Cease indulging in generalities regarding 
their activities. “For it is no longer a 
t €ory that confronts us,” he said, “but 
a disheartening reality.” The speaker 
continued : 
accor’ Statutes of our states show as 
apenas! facts the handiwork of 
ward Short-sighted men of the business 
aa. Take the one case of workmen’s 
fe, ation insurance funds. Although 
triet a states (including the Dis- 
vol Columbia) and four territorial 
ri nhments have compensation laws 
States ‘h State insurance funds, yet seven 
* ave monopolistic and ten states 

one territory competitive state 
Stated differently, there are 


maternity - 


eighteen state funds in a total of forty- 
nine compensation states, territories, etc. 

“Now how did those state funds get 
upon the statute books? In nearly every 
instance they are there through the ac- 
tive support and‘often even through the 
initiative of employers who saw or fan- 
cied they. saw a selfish immediate ad- 
vantage either through a promise of 
lower insurance rates, through the shift- 
ing of a part of the burden of the cost 
of the extra-hazardous character of their 
business upon other employers engaged 
in less hazardous industries, or by impos- 
ing a part of their burdens upon the gen- 


eral public through taxation for the cost _ 


of the management of the state compen- 





F. ROBERTSON JONES 


sation insurance fund. They were per- 
fectly willing and even eager to put the 
government in business, whether in a 
monopolistic or a competitive way, just 
for the fancied immediate and selfish ma- 
terial advantage that they themselves 
thought they would secure through such 
scuttling of the industrial ship. 

“Had it been their own industries that 
were affected, they would have been the 
first to make the welkin ring with howls 
of complaint and calls for help. An ox 
had been gored; but it was not their 
ox. They were opportunists of the 
broadest stripe and while they were sac- 
rificing principle to expediency, they 
were digging deeply their own graves 


while the theorists of all types were ~ 


standing around generous with applause. 

“IT said the time had come to be spe- 
cific: Who were responsible for draft- 
ing and enacting the West Virginia mo- 
nopolistic state compensation insurance 
fund? The coal mine operators of that 
state. Who were responsible for the en- 
actment of similar laws in Oregon and 
Washington? The lumber interests of 
those states. Who were responsible for 
the enactment of the Ohio law? Big 
employers who are now mostly self-in- 
surers. Who failed to oppose the mo- 
nopolistic laws of Nevada and Wyoming? 
Substantial business men of those states. 
This indictment applies likewise to the 
enactment of the competitive funds of 
ten other states. To be sure, they have 
had a change of heart in Porto Rico; 
for after getting enacted the monopolis- 
tic law of that island, they got too much 
of it and turned for relief to a competi- 
tive insurance system. There have been 
similar spasmodic reactions against the 
state fund monopolies in Washington, 
Oregon, Ohio and North Dakota; but 
they have not been strong enough to 
produce material results. 

“I do not wish to be understood as 
bringing an indictment against all or 
even a majority of the employers of the 
states mentioned. In many of those 
states the mass of smali employers have 
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been innocent victims. And in every one 
of those states there have been some 
large employers and some employers’ as- 
sociations (national and local) that have 
stood up valiantly against such socialis- 
tic measures—having a vision far beyond 
that of their opportunist neighbors.” 


Why Education Is Needed 


Mr. Jones called attention to the many 
state funds other than in compensation 
which would never have been established 
had they been consistently opposed by 
those engaged in private business. Tak- 
ing as his authority Professor David Mc- 
Cahan of the University of Pennsylvania, 
he said McCahan listed in his book 
“State Insurance in the United States” 
eight types of state funds (exclusive of 
pension funds) representing a total of 
sixty-nine state funds. In addition to 
workmen’s compensation, they include 
hail, life and title insurance and bank 
guaranty, public deposits guaranty and 
public property, torrens title and public 
official bonding funds. The premium in- 
come of these funds (including . two 
types of pension funds) in the calendar 
year 1926, was in excess of $85,000,000. 

“This is the result of the acts or omis- 
sions of the opportunists in business,” de- 
clared the speaker. “Who can forecast 
what the figures will be ten years from 
now, unless business educates its oppor- 
tunists to an appreciation of the catas- 
trophe that threatens it?” 

Speaking directly about the situation 
in North Carolina Mr. Jones said: “Per- 
haps you haven’t as many theorists in 
North Carolina as we have in New York 
—at least in proportion to population; 
but the chances are that you have pro- 
portionately just as many opportunists 
in business. If you have, it is high time 
to begin an educational campaign for the 
enlightenment of the unenlightened. It 
behooves business to hang together in 
opposition to all socialistic measures or 
it shall hang separately. 

“And let me impress on you as insur- 
ance men that you cannot expect the 
support of other industries in your bat- 
tle against socialization unless you help 
them in their battle. You cannot be op- 
portunists as far as the other fellow’s 
business is concerned and then complain 
if he is an opportunist when insurance 
is concerned. If the other fellow is at- 
tacking your business, you cannot edu- 
cate him to your viewpoint by retaliating 
in kind. Spite and prejudice will never 
accomplish anything in the battle we are 
facing. State your case frankly to him, 
help him when he is in trouble and prove 
your sincerity without a doubt and you 
ultimately will convert him.” 


GET TREASURY DEP’T RATING 

The Fireman’s Fund Indemnity has ob- 
tained certificate of authority from the 
United States Treasury Department, 
section of surety bonds, authorizing fi- 
delity and surety business to be trans- 
acted with all departments of the Fed- 
eral Government and giving the company 
a rating of full 10% of its net capital 
and surplus. 
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PA. FEDERATION PROGRAM 





Casualty Round Table Speakers Include 
W. K. Lloyd and E. J. Schofield; 
William H. Kingsley Presiding 
What looks like one of the best pro- 
grams in years is being prepared by the 
Insurance Federation of Pennsylvania 
for its mid-year meeting on November 
19 at the Benjamin Franklin Hotel, Phil- 
adelphia. The session opens with a 
luncheon at which William H. Kingsley, 
Penn Mutual vice-president, who is pres- 
ident of the Federation, will preside. The 
speaker will be State Senator James E. 
Norton, who will give the “Legislative 

Outlook for 1931.” 

Round table conferences will occupy 
the afternoon, the casualty and surety 
group being under the chairmanship of 
Charles F. Frizzell, vice-president and 
general manager, Indemnity Insurance 
Co. of North America. William Kenyon 
Lloyd, Maryland Casualty attorney, will 
discuss “Guest Coverage” and E. J. Scho- 
field, vice-president, Globe Indemnity, 
will give a talk on the “A. A. A. Safety 
Responsibility Bill,” a measure which is 
being sought in Pennsylvania at the 
coming legislative session. Another sub- 
ject to be discussed is “Competition 
With State Workmen’s Compensation 
Fund,” the speaker for which will be 
announced later. 

At the evening banquet President 
Kingsley will be in the role of toast- 
master and the speaker will be James 
J. Davis, senator-elect in Pennsylvania 
and former Secretary of Labor. 





H. J. BUCK’S NEW POST 





Made Sup’t of Agents in Continental 
Casualty’s Fidelity & Surety Depart- 
ment; Was With Federal Surety 


Herbert J. Buck, formerly with the 
Federal Surety, is now settled in his 
new post as superintendent of agents 


of the Continental Casualty’s fidelity. and 
surety home office department. In addi- 
tion he will be responsible for the pro- 
duction of surety business for the Na- 
tional Casualty which is operated by the 
Continental Casualty. 

Educated at the University of Illinois, 
Mr. Buck entered the Federal Surety 
as a junior clerk, working himself up to 
the head of the department in which he 
started. At the time of his resignation 
he was superintendent of its fidelity and 
surety department. The acquisition of 
Mr. Buck by the Continental is in line 
with its plans to develop. actively its 
fidelity and surety business. 





APPOINT WHITE & CAMBY 


The Fireman’s Fund Indemnity has 
appointed White & Camby, Inc., as its 
downtown borough agent in New York 
City. This agency firm, organized in 
May, 1925, has made rapid progress in 
building up a sizable volume of _busi- 
ness. Its president is Edward I. White. 


Poskeneonieres Se 





Seu 








Page 36 








NEEANE SARE TD Bi RIL EER, 
CawrualtisoO 
Sea ener 


<n RE RIRE! 






AS 


<_ UNDERWRITER 2== 










PERRET CAREY RS, 
EB Ss t 2-0 


SOE SER SAT ER RES 











November 14, 1930 





James A. Beha Talks 
To Cost Accountants 


GIVES THEM INSURANCE SLANT 





National Bureau General Manager 
Stresses Accounting Set-Up Necessary 
For Proper Coverage 





An instructive address on “Accounting 
Information Required for Proper Insur- 
ance Coverage” was given the other 
night by Tames A. Beha, general man- 
ager, National Bureau of Casualty & 
Surety Underwriters, before the New 
York chapter of the National Association 


of Cost Accountants meeting at the 
Builders’ Club, New York City. Several 


hundred members were present. 

In a half hour’s time Mr. Beha went 
into detail on the various forms of neces- 
sary coverage and the practical method 
of conducting an insurance survey for in- 
dustrial concerns. He laid special stress 
on the accounting set-up necessary to 
provide a proper basis for coverage in all 
phases of fire and casualty insurance and 
to the best methods of co-operation with 
insurance companies and their agents. 

“The task of insurance,” declared Mr. 
Beha, “is to adapt its coverage to the 
ever changing requirements of other 
business enterprises—small and great— 
and the public generally.” Illustrating 
the wide scope of protection provided by 
casualty type of insurance, the speaker 
referred to some of the novel coverage 
demanded, which ran all the way from 
public liability in connection with the 
operation of a flea circus, dog races, 
Christmas trees and the like to the com- 
plex coverage of great corporations in 
which every conceivable part of the or- 
ganization, it would seem, embracing the 
physical and human factors and includ- 
ing the profits, were protected by insur- 
ance from losses due to accident and oth- 
er unforeseen disasters. 

“In these days of uncertainty,” said 
Mr. Beha, “insurance protection enables 
owners and operators of business enter- 
prises to proceed aggressively without 
fear of financial disablement through 
payment of unforeseen damages because 
of injury to their property, employes or 
the public.” 





‘ HOLDING DENVER MEETING 





American Surety and N. Y. Casualty 
Field Men Confer With Home 
Office Officials 
Surety and casualty officials from va- 
rious sections of Utah, Nebraska, Mis- 
souri and Colorado are attending the re- 
gional conference of the branch mana- 
gers and special representatives of the 
American Surety and New York Casualty 
which opens this morning (November 14) 
at the Denver Athletic Club. Subjects 
of importance in almost every depart- 
ment of the surety and casualty busi- 
ness are being discussed at the sessions 
which continue throughout tomorrow 

(Saturday). 

Discussions in the business meetings 
during the morning and afternoon are 
led by Vice-presidents W. E. McKell, 
B. J. McGinn and A. E. Cotterell, and 
W. MaclInnes, manager of the automo- 
bile insurance division. 

Among the managers of branch offices 
in attendance are J. C. Smith, manager 
at Denver; W. D. Habish, manager at 
Salt Lake City; John D. Frazee, mana- 
ger at Omaha; W. R. Evans, manager at 
Kansas City; Jacob Pfeiffer, middle dis- 
trict manager, and William John Wood, 
2nd, assistant secretary in charge of the 
automobile department, Camden Fire In- 
surance Association. 

Tonight a banquet will be held at the 
Denver Athletic Club at which the com- 
pany officers will speak. 





INDIANA BANK SITUATION 


Glover C. Trenholm of the bank depos- 
itory division of the United States F. & 
G. has been investigating the banking 
situation in Indiana. 


_ RADIO USED IN POLICE WORK 
Michigan Surety Men Pleased With 
Initial Feat; Will Lower 
Crime Hazard 
Representatives of the surety compa- 
nies in Michigan have high hopes for the 
effect on the crime hazard of the recent 
adoption, on a state-wide basis, of radio 
in police work. The state has installed 
a powerful broadcasting plant at the East 
Lansing state police barracks and is now 
in constant contact with every sheriff’s 
department in the state, many city police 
departments and a number of high-pow- 
_— scout cars manned by the state po- 

ice. 

Evidence of the new plant’s effective- 
ness was supplied within a week after it 
went on the air when two bank robbers 
who staged a bold holdup of a Battle 
Creek branch bank were apprehended 
within a few hours and were in life cells 
in the state penitentiary within twenty- 
four hours from the time of their abor- 
tive crime effort. Unfortunately the first 
state policeman to close in on the pair 
was shot down by them, dying instantly, 
- both bandits were sentenced for mur- 

er. 

Widespread publicity given this initial 
feat of the radio station and several less- 
er accomplishments since is expected to 
have a notable deterrent effect on the 
type of criminal that relies on a speedy 
get-away after his raid. Bank banditry 
will almost certainly be less popular in 
Michigan, surety men point out, than in 
other states less adequately protected 
against such crimes. Rapid dissemina- 
tion of information regarding other types 
of criminals such as forgers, burglary 
gangs, and other crooks against whose 
depredations protective coverage is sold 
will undoubtedly reduce the loss ratio all 
along the line and make possible reduced 
premiums. If such results are definitely 
obtained, pressure on other states to 
adopt similar methods will almost cer- 
tainly develop, it is believed. 


Gratifying Results in 
American Surety Exam 


$8,875,928 GAIN IN SURPLUS 





N. Y. Department Sets This Figure at 
$15,043,067 as of Dec. 31, 1929; 
Underwriting Profit Also 





Some gratifying indications of finan- 
cial progress are revealed in the recently 
completed departmenta! examination of 
the American Surety. Most significant 
is the fact that as of December 31, 1929, 
the company’s surplus amounted to $15,- 
043,067 which is $5,324,687 more than the 
surplus-and voluntary reserve carried by 
the company on its books at that time. 

This large increase in surplus is in ad- 
dition to a voluntary special reserve of 
$1,388,448 which, because of other re- 
serves set up by the company, was des- 
ignated by the examiners as a part of 
the company’s surplus funds. The ex- 
aminers also designated as surplus of the 
company, not included as such by the 
company, $823,930 for additional market 
value of real estate; $3,179,017 as addi- 
tional market value of stock; and $527,- 
038 decrease in unearned premiums. 

An underwriting and investment ex- 
hibit for the three-year period from 
December 31, 1926, the date of the In- 
surance Department’s last examination, 
to December 31, 1929, shows a gain from 
underwriting of $1,920,621 which in the 
ratio to earned premium shows a per- 
centage of 6.59. In the same exhibit the 
gain from investments shows $7,755,218. 
It is shown that cash dividends were paid 
to stockholders totaling $3,799,911 and 
that the net increase in surplus for. the 
three-year period was $8,875,928. 

A summary of the report shows the 
American Surety to be in possession of 
admitted assets of $34,501,131 and a sur- 
plus of $15,043,067 for all liabilities which 
with its capital of $7,500,000 provides a 
surplus of $22,543,067 to policyholders. 
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WHAT THREE TESTS SHOULD A PROPER 
INSURANCE RATE MEET? 
Rates must be reasonable. The public must not be called upon 


to pay more than sufficient premiums to enable the companies 
to maintain solvency and make a small underwriting profit. 


They must be adequate. 


Inadequate rates would injure the 


companies’ financial stability and tend to nullify the value of 
their protection to policyholders. 


Rates must be non-discriminatory. 


They must be equable for 





all risks involving substantially the same hazards. 


If other- 


wise, obviously they would do an injustice to policyholders. 


The rates charged by conference stock companies meet 
these requirements 


Great American 
Audtemnify Company 
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We’ll gladly answer your questions 
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Tribute to Late H. E. Ryan 








Intimately associated with the late H, 
E. Ryan for the past eighteen months 
during the Ontario royal commission in- 
vestigation into automobile rates, R, 
Leighton Foster, superintendent of in- 
surance in that Province, paid him this 
tribute: 

“T regarded the late Harwood E. Ryan 
as probably the outstanding casualty in- 
surance actuary engaged in consulting 
practice on this continent. At any rate, 
when I came to New York in March, 
1929, looking for the man answering that 
description, I found my way to his office. 

“T was intimately associated with him 
for the past eighteen months of his life 
in connection with the Ontario Govern- 
ment inquiry into the reasonableness of 
automotive insurance rates. He made a 
host of friends in Canada and his opin- 
ions earned the respect of everyone, in- 
cluding those of persons adverse to the 
interests he represented. I have no doubt 
but what his mental depression and de- 
spondency arose solely out of overwork 
and excessive fatigue. 

“The technical side of the casualty in- 
surance business has suffered a tremen- 
dous loss with his passing.” 








It is reported that since the last ex- 
amination the total admitted assets have 
increased from $21,802,050 to $34,501,131; 
the liabilities have increased from $10,- 
634,911 to $11,958,063; and the surplus 
has increased from $6,167,139.17 to $15,- 
043,067. 


GUY L. STEVICK’S GOOD WORK 

Guy LeRoy Stevick, vice-president of 
the Fidelity & Deposit, is back in his 
San Francisco office after completing the 
interesting experiment of running the F. 
& D. as its acting president during 
President Charles R. Miller’s absence 
in Europe with Mrs. Miller. Mr. Miller 
and other home office executives are 
pleased with the outcome of this experi- 
ment in placing an experienced field ex- 
ecutive temporarily at the head of the 
company. 


STUDYING COMPULSORY PLAN 

An exhaustive study into the question 
of compulsory automobile liability insur- 
ance in California is to be undertaken 
by a special committee of the state bar 
association, composed of prominent at- 
torneys throughout the state. —— 

It is felt that such an investigation 1s 
needed because of the situation developed 
by “ambulance chasers” and allegedly un- 
ethical adjusters. 











JOIN NATIONAL BUREAU 
The Fireman’s Fund Indemnity and 
the Occidental Indemnity, both of Cali- 
fornia, this week became members of 
the National Bureau of Casualty 
Surety Underwriters. 


Reach Understanding 


(Continued from Page 32) 


a downward graduated commission scale. 

“With equal frankness, modesty a? 
dignity, but with sincerity and_ firmness, 
the agents declared the modified | pro, 
gram wholly unacceptable to them. ‘ 

“So all day long on that memora 
November 7 the debate continued in 7 
earnest endeavor on the part © oh 
sides to find the proper solution of the 
problemis presented. It was interesting, 
appealing, convincing. ; 

PPAt the conclusion of that day's wort 
a summation was made by the company 
committee which may briefly be stated: 
That neither this present modified vi 
gram of the casualty companies nOF *“l 
other program affecting the agent al 
be concluded or put into effect aS 
first calling back the producers for 
sultation and consideration. a 

“Tf and when such action shall be ie 
essary the representatives of the 





tional Association of Insurance Agents 
will gladly answer the call. 
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DANGEROUS DAYS 


Tuese are dangerous days on our highways. 
The fall months are among the worst automobile 
accident months of the year. 

More cars are on the road. Darkness falls 
earlier. Wet leaves and wet streets increase the 
danger of skidding. 

The man who pushes THE TRAVELERS R 
Accident policies at this time will have plenty of 
newspaper accident reports and object lessons in 
the form of wrecked cars to verify his statements. 

When a prospect knows that an automobile 
accident injury means high hospital and surgical 
bills he will appreciate the essential need of an 
R Accident policy. 


NOW is a good time to offer this protection. 


t EK A NE Le Ree 


Tue TRAVELERS INSURANCE COMPANY Tue TRAVELERS INDEMNITY COMPANY Tue TRAVELERS Fire INSURANCE COMPANY 
LIFE > L. EDMUND ZACHER, PRESIDENT FIRE 
ACCIDENT Hartford, Connecticut WINDSTORM 


LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, MACHINERY, INLAND MARINE 
. 
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Mental Attitude Wrong 
When an Agent Lags 


J. P. MURPHY HITS AT INERTIA 





W. A. Alexander & Co. Vice-President 
Puts Emphasis on Making New Sales 
in Stimulating Danville Talk 





Selling inertia and the wrong mental 
attitude received some effective body 
blows at the hands of J. P. Murphy, 
vice-president of W. A. Alexander & Co., 
Chicago, when he talked before the IIli- 
nois Association of Insurance Agents at 
Danville last week. Stimulating in tone 
and directed at the type of agent who is 


_inclined to lag behind in the fast-moving 


procession of business today, Mr. Mur- 
phy’s talk was especially appropriate at 
this time when the calamity howlers de- 
spair at ever seeing the end of so-called 
depression. “Make new sales constant- 
ly” was one of his oft-repeated sugges- 
tions and this advice cannot be ignored 
by producers of casualty lines who are 
interested in making a success. Mr. 
Murphy minced no words in scoring the 
agent who lacks the correct mental at- 
titude to see new prospects—and plenty 
of them—because as he put it, “we need 
more sales in the casualty business but 
we won’t get them fast enough by watch- 
ful waiting.” 


Have Insurance Sales Kept Pace? 


Then he asked his agent listeners: 
“While merchandisers, through studied 
and intelligent sales appeal, have been 
coaxing dollars from the pockets of his 
Majesty, The American Citizen: dollars 
for motor cars, dollars for rugs, dollars 
for jewelry and for a hundred comforts 
and luxuries, have we, with our essential 
forms of protection, been keeping step 
in the royal sales parade? Have we sold 
an automobile policy for each motor car 
sale? Have we sold a theft and hold-up 
policy for each luxury sale? Have we 
sold personal accident policies to meet 
the enormously increasing hazards of 
the modern day? Have we sold those 
forms which meet the needs of a con- 
stantly changing business world?” 

Urging his audience to face these ques- 
tions fairly and squarely, Mr. Murphy 
declared that agents for the most part 
were wanting in that first and fundamen- 
tal essential of successful salesmanship 
—a correct mental attitude to the work 
they are supposed to do. He said: “An 


insurance agent’s job is first, last, and ° 


all the time a selling job. As he sells 
he earns and only when he sells does he 
make progress. There are incidental du- 
ties, of course, and troublesome ones. 
There are renewals and collections and 
office details to look after, but the point 
I want to make is this: that the really 
successful insurance salesman everlast- 
ingly keeps his mind fixed on new sales 
and so orders himself and his business 
and his time that a major portion of that 
time is devoted to selling new insurance. 

“How many men in this business—I am 
referring to those who have been in it 
a few years or more—even recognize as 
a business principle that a major por- 
tion of each day’s time must be devoted 
to new sales? How many set it up as 
a recognized principle of operation that 
even two hours a day must be set aside 
for soliciting new business?” 


Soliciting Activity Most Needed 


Without depreciating the urgings of 
company executives that the time is 


.right at hand when the agent can sur- 


vive only by being thoroughly posted on 
all lines, the speaker emphasized that 
the agent of today needed soliciting ac- 
tivity a good deal more than knowledge; 
that the successful agent was usually the 
man who took such rudiments of knowl- 
edge as he acquired in the beginning and 
then went out to tell people what he 
knew, learning more as he increased his 
business,-and largely making his solicit- 
ing activity the forerunner of his edu- 
cation. 

Mr. Murphy saw no need for the 
American Agency System to fear the ap- 
proach of a plan of selling through sal- 


aried salesmen if its individual members 
proved their sales mettle by aggressively 
soliciting all lines, systematically and in- 
telligently. He said it would not do for 
the local agent to write certain casualty 
lines and pass up others. “That mental 
attitude,” he reminded, “gave the agent’s 
‘chain store’ competitors the opportunity 
to gobble up a great bulk of the personal 
accident business in Illinois and nothing 
but soliciting activity will reclaim it. That 
mental attitude gave the assessment or- 
ganizations millions in automobile busi- 
ness in this state and, though aided by 
failure after failure in their ranks, our 
lack of intelligent, active and aggressive 
salesmanship leaves much of it still with 
them.” 


_ The Improved Mental Attitude 


Declaring that many casualty agents 
could profit by a new slant on their pres- 
ent status in the business, Mr. Murphy 
told of the advantages in an improved 
mental attitude—one that would take an 
honest survey of sales possibilities and 
translate them into policyholders—one 
that recognizes the necessity of regular 
new business production and sets up new 
business goals to be attained; a mental 
attitude that anticipates and prepares to 
fight through barriers, difficulties and 
discouragements; one that recognizes a 
responsibility to make known the ad- 
vantages of needed forms of protection 
to the widest possible number of people. 

“The insurance agent enjoys the free- 
dom of his own sales-management,” em- 
phasized the speaker, “but for that free- 
dom he pays a terrible price in lost op- 
portunities. Not only does he sacrifice 
tens of thousands of commission dollars 
that are his rightful heritage, but more 
important, he leaves without the benefit 
of protection countless hosts of his fel- 
low citizens who have a right to expect 
from him the same forceful and intelli- 
gent and universal exposition of his 
wares as has become characteristic of 
American salesmanship and American 
life itself.” 





TOM THUMB GOLF PROSPECTS 





Agents Should Sell Them Robbery and 
Liability Coverage in Opinion 
of “Aetna-izer” 

Tom Thumb golf courses are referred 
to as logical prospects for robbery insur- 
ance in the current “Aetna-izer” of the 
Aetna Life Affiliated Companies. Since 
these courses, of which there are some 
28,000 in this country, are open late at 
night and often into the small hours of 
the morning, the hazard is looked upon 
as a very real one which should be pro- 
tected. These risks are rated as amuse- 
ment parks taking a class 2 rate. 

“There is also opportunity for the sale 
of liability lines to Tom Thumb golf 
course owners,” observes the “Aetna- 
izer.” “Although these pastimes are too 
new to have developed any outstanding 
damage cases, it is obvious that every 
proprietor needs both P. L. and P. D. 
coverage since a single claim might put 
him out of business and even mortgage 
his future. The public liability rate is 
25 cents per $100 of gross receipts, with 
$25 minimum premium for the P. L. and 
12% cents and $12.50 for property dam- 
age cover. 

“Practice driving courses develop even 
greater liability hazards than the Tom 
Thumb. Consequently they carry a rate 
of 50 cents ner hundred dollars of re- 
ceipts and $100 minimum premium for 
P. L. and 25 cents and $50 for P. D.” 





AMERICAN SURETY BOOKLET 
The American Surety is sending out 


the fifth edition of its booklet describ- © 


ing the distribution of property of de- 
cedents in New York state. It has been 
brought up to date to show the amend- 
ments regarding decedents’ property ef- 
fective as of September 1. 

The compiler of this booklet is Leon 
Sekeson, LL.B., American Surety, who 
also prepared the preceding editions. He 


‘has included a table of federal and New 


York state tax rates. 


ARMISTICE DAY OBSERVED 





Impressive Ceremony of Aetna Life and 
U. F. F. & G. in New York; John 
S. Turn Luncheon 


Not a year has passed by since Armis- 
tice Day twelve years ago that the New 
York offices of two large companies have 
not had a most impressive and appro- 
priate observance of the ending of the 
World War. They are the Aetna Life 
& Affiliated Companies and the United 
States F. & G. Being on the grade floor 
at 75 William street the U. S. F. & G. 
ceremony which includes the bugle 
sounding of “Attention,” then ‘Cease 
Firing” and finally “Taps,” has always 
attracted quite a crowd of passers-by. 
A bugler of the 16th Infantry represent- 
ed the army at the Tuesday observance; 
and by a radio hook-up the home office 
in Baltimore and branches at Brooklyn, 
Syracuse and Philadelphia heard the 
music. 

John S.. Turn, vice-president, Aetna 
Affiliated Companies, who lost his son 
on the battlefield, has had luncheon on 
Armistice Day for the past seven or 
eight years with his son’s fellow officers. 
Again this year the party included Brig. 
Gen. O. B. Rosenbaum, who organized 
and was colonel of the 315th Infantry of 
which Mr. Turn’s son was an officer. 
Inasmuch as Brig. Gen. Rosenbaum re- 
ceived his promotion before the regi- 
ment went over to France he was not 
in command of it at the front. 

The Aetna Life observance on Tues- 
day was just as impressive as in past 
years. Two minutes before eleven o’clock 
employes and department heads stood 
at attention at the first notes of the 
bugles played by service men of the reg- 
ular army corps, one. being stationed on 
the grade floor and the other on the 
sixth floor. Then there was complete 
silence as the hour struck followed by 
the playing of “Taps.” Mr. Turn said 
that every one of the tenants at 100 
William street were glad to join in the 
ceremony. 





NOVEL AUTOMOBILE SUIT 


Virginian Was Killed in His Car Which 
Did Not Come Strictly Within Lim- 
itations of Policy 

A somewhat novel case involving a 
policy issued by the Provident Life & 
Accident of Chattanooga is to be re- 
viewed by the Virginia Court of Appeals. 
The policy, issued to G. D. Leneave, 
salesman of Crewe, Va., provided pro- 
tection in case he was killed while riding 
in a four-wheeled automobile of the ex- 
clusive passenger type. 

Mrs. Leneave sued for recovery of $2,- 
500 when her husband was killed in the 
wreck of his car which, it appears, had 
attached in the rear a short box or body 
used to carry samples of merchandise. 
Appeal to the upper court was taken 
when the Circuit Court of Nottoway 
county sustained a demurrer of the com- 
pany. The widow contends that the com- 
pany was bound by the act of its agent 
even if the car did not come strictly 
within the limitations of the policy be- 
cause the agent was cognizant of the 
type of the car when he sold the insur- 
ance. 





MARYLAND CASUALTY CHANGE 


As of December 1, 1930, Ernest Elli- 
son, general agent of the Maryland Cas- 
ualty, will resign as general agent for 
the portions of North and South Caro- 
lina handled by him. The company’s 
relations with Mr. Ellison over a period 
of many years have been pleasant and 
satisfactory and he will continue to rep- 
resent the Maryland Casualty as general 
agent for Mecklenburg county, N. C. 
For the remainder of his territory H. E. 
Mayhew, who has been Mr. Ellison’s 
chief assistant, has been appointed as 
resident manager. 

A fully equipped branch office under 
Mr. Mayhew will be located in the First 
National Bank building, Charlotte, N. C. 
Mr. Ellison’s office will adjoin the 
branch. 


Companies Active In 
Museum of Safety 


CO-OPERATE WITH INDUSTRIES 





Exhibit Protection Devices at State 
Labor Department Quarters in New 
York City © 





Many insurance companies writing 
compensation insurance, together with 
industrial, railroad and other employing 
organizations, are doing a good jol in 
supporting a museum of safety appli- 
ances in the New York City building of 
the state department of labor. The de- 
partment co-operates in the work of the 
museum, which exhibits the latest appa- 
ratus for the protection of the worker. 

Known as the American Museum of 
Safety and located at 124 East Twenty- 
eighth street, this interesting safety serv- 
ice is becoming well known to employers 
because when they are sometimes called 
to the state board building to account 
for lack of some protective device in 
their establishments they are taken to 
the museum to see what they should 
have had. The exhibits even include a 
sample safety floor for factories and a 
model freight elevator with the proper 
appliances. 

As an incentive to employers a num- 
ber of awards for safety in performance 
are given by the Ame ican Museum of 
Safety each year. Aad a_ bi-monthly 
magazine called “Safety,” full of practi- 
cal ideas, is issued to members. 

Edson S. Lott, president of the United 
States Casualty, is a vice-president of 
the museum and Frederick L. Hoffman, 
consulting statistician of The Prudential, 
is a trustee. 

The insurance members are the Com- 
mercial Casualty, Compensation Inspec- 
tion Rating Bureau, Federal Mutual Lia- 
bility, Fidelity & Casualty, Indemnity 
Co. of North America, Metropolitan Life, 
National Bureau of Casualty & Surety 
Underwriters, The Prudential, Rand Mu- 
tual of South Africa, Southern Surety, 
Standard Accident, the Travelers and 
United States Casualty. 





JOINS ASSOCIATIONS 
The Fireman’s Fund Indemnity has re- 
cently joined the National Council on 
Compensation Insurance and the Asso- 
ciation of Casualty & Surety Executives. 





VISITS CANADA | 
T. L. Rettie, Home Indemnity and 
Southern Surety, has been visiting va- 
rious cities in Canada. 





Marine Decision 
(Continued from Page 16) 


tual provisions expressly agreed upon be- 
tween the parties to apply to the case, 
but when it became a question of apply- 
ing a national law, the court refused to 
allow this point. 

It is not quite clear whether, in the 
event of the vessel being loaded in the 
United States the court would then have 
accepted the provision of the Harter Act, 
but so far as the case goes it would seem 
that the principle on which the court 
acted was that it would allow the con 
tractual provisions of the parties ‘0 or 
ern so long as they were contractwal, bu 
that when the question of national law 
arose, then the law of the port 0! = 
nation governed and not the law of the 
nation which was invoked by onc of aa 
parties. It would seem, therefore, “ee 
there is prima facie evidence that in : 
event of a dispute arising in the Come 
Court over a shipment to which our ow 
Carriage of Goods by Sea Act we 
apply in this country, the courts be 
disregard the provisions of that ut rt 
would apply the German law. In aa 
adopt Mr. Carey’s own words, 7 ro 
man Court would not apply Englis 


which includes The Hague Rules, but 
German law which does not 1n 
Hague Rules.” 


clude The 














